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Preface

All of the material in this thesis has been written out of curiosity. This curiosity has been
awakened in me when I, still as an undergraduate student, visited the Ph.D. program at the
University of California at Berkeley. It made me apply as a doctoral student, and it pushed
me to explore new ideas, which — especially during my two years in the intense and inspiring
working atmosphere at Université Toulouse 1 with its excellent courses, seminars, guest lectures,
and its numerous conferences — were constantly popping up in my mind. Many of these ideas
turned out to be not feasible, but some of them did and these are the ones that make up this
thesis.

I begin by thanking you, Konrad Stahl, for giving me the chance to start as a doctoral
student at Mannheim, for having been my advisor, and for believing enough in me to send me
first to Berkeley and later — when you realized that my research entered fields that you were
not close to yours — to Toulouse. Thank you for having prepared the way at Mannheim for
me to defend my thesis in cotutelle! Thank you also for having given me the courage and the
financial means to go and present my work in conferences and workshops! And finally thank you
for keeping me cool when my slides were stolen before my first presentation in an international

conference! I will always be prepared to give my talk without slides!

If I started understanding that writing an economic model is hard work, which needs a lot of
focus (and a lot of patience), this is certainly thanks to Giancarlo Spagnolo, who coauthored my
first paper and supervised a second idea during my time at the Universitit Mannheim. Thank
you, Giancarlo, for having written the word "ugly" on several of my first attempts to write a
theoretical economic model! Thank you for having repeatedly told me to put structure on my
ideas and to write them down as clearly as possible! Thank you for insisting with me to be at
the same time as formal and as intuitive as possible! I hope I approached to some degree the

rigor you demanded from me.

If in the end I indeed managed to keep my ideas somewhat simple and — at least to some
degree — to find out which ingredient "is guilty of what" in my models, I have to thank Patrick
Rey for that. Patrick, I do not know how to thank you for your great advice and I do not know
how to express the value it had and has to me! Let me start with thanking you for having been
able to see potential in my ideas — and for having told me that there is some — a long time before
I was able to sense where these ideas were leading me! This way, you encouraged me to work
harder, to make the ideas as clear as possible, and finally to see where I was heading. Thank

you for your advice on how to tackle the ideas, even though it usually took me some time to
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follow your advice: On various occasions, I left your office thinking: "it looks right what you
are saying, but let me try to do it first the way I thought to do it". About every single time,
in the end, I found myself solving the problems the way you have suggested — because it was
the most sensible way to solve them. A huge thank you for giving me the chance to stay in the
great environment of Toulouse and for making it possible for me to defend my thesis both, at
Universitit Mannheim and at Université Toulouse 1! Finally, thank you, Patrick, for teaching
me more than Economics. Being in a state of Zen was so much easier after leaving your office.

The intense working atmosphere at Université Toulouse 1 and my intention to make up for
lost time had an unfortunate drawback for my social life: Aside from few exceptions, my office
mates and colleagues at UT1 only saw me in the office. I promise to do better in the future on
that front! Thanks for knowing me, greeting me, and smiling at me anyway ;-). I am happy
that I had your company in Toulouse! Thank you also for all your answers to my questions!
The same way, I would like to thank my fellow students and colleagues at Mannheim, many of
whom left at the same time I did. Thank you for being there whenever I had a question, for
good joint teaching, and for good company! All the best to you!

A special "Thank you!" goes to Aude Schloesing and to Florence Chauvet! You have made
my life at Université Toulouse 1 so much easier by always helping me — whichever situation I
was in. Thanks also for listening to my concerns and "cooling me down" when things did not
seem to go the way I wanted them to go. You are jewels! Thank you to Marion Bérresen for
giving me support in various ways at Mannheim until I "betrayed" the chair and went away!

Finally, I would like to thank my mother and my sister for always being there for me,
whatever I was doing. Thank you to my parents for teaching me both, to believe in myself and
to self-criticize! You do not know how helpful this is!

The greatest amount of debt, however, I would like to acknowledge to you, Simona. Thank
you so much for great joint work, for constant support and encouragement, and for being vigor-
ously upset whenever you felt that I have given only 115 instead of 150%! You have often made
me go the extra-mile! Knowing that I am not always easy to work with, I thank you all the
more for coauthoring two papers and for being willing to go on doing more joint work! And —
thank you for loving me and planning a life together!

In the end, money matters. Funding for my research has been provided in these five years
by Universitit Mannheim, the European Commission in form of a Marie Curie Training Site
fellowship and a CEPR fellowship in the RTN "Competition Policy in International Markets",
as well as by GREMAQ in form of a post-doctoral fellowship. Thank you to Marc Ivaldi, Bruno
Jullien, Michel LeBreton, Patrick Rey, and Konrad Stahl for helping me to access these sources!

I am sad to leave Toulouse for good. One only knows what it means once one has left, but it
is possible to get a taste of it recalling the number of excellent seminars and workshops, which
are taking place each and every week, as well as all the guest lectures and conferences, which

are being held at Toulouse all over the year.

Toulouse, June 2005.



General Introduction

This thesis deals with issues of cooperation in industrial organization. It comprises two main
parts. Part I contains chapter 1, which studies the impact of network structures on the sus-
tainability of cooperation or collusion. Part II contains chapters 2 — 4, which deal with the

incentives to pursue joint R&D projects in the presence of agency problems.

Chapter 1 of this thesis is devoted to the study of networks of relational (or implicit) con-
tracts. It is based on the paper "Networks of Relations and Social Capital" by Steffen Lippert
and Giancarlo Spagnolo. In this chapter, we explore how sanctioning power and equilibrium
conditions change under different network configurations and information transmission tech-
nologies. In our model relations are the links, and the value of the network lies in its ability to
enforce cooperative agreements that could not be sustained if agents had no access to other net-
work members’ sanctioning power and information. We identify conditions for network stability
and in-network information transmission as well as conditions under which stable subnetworks
inhibit more valuable larger networks. In this chapter, we finally provide formal definitions for

individual and communities’ ”social capital“ in the spirit of Coleman and Putnam.

Chapter 2, based on the paper "Moral Hazard and the Internal Organization of Joint Re-
search" by Simona Fabrizi and Steffen Lippert (Fabrizi and Lippert, 2005b), analyzes the impact
of agency problems on the choice of two entrepreneurs whether to carry out a stand-alone or a
joint research project. If the research project is carried out jointly, it can be conducted either by
only one of the entrepreneurs’ research units, saving on fixed costs, or in joint work by both en-
trepreneurs’ research units, which are considered to be substitutes of a varying degree. Our main
results show that joint projects are chosen when they are of high value and/or when they exhibit
low degrees of duplication or complementarities between the research units. Agency problems
reduce the occurrence of joint projects as they have to be of higher value and/or exploit higher
synergies. We also find that joint projects that would make use of potential synergies are chosen

too seldomly from a welfare point of view.

In chapter 3, based on the paper "How much efficiency gains and price reductions to put as

ingredients into an efficiency defense? ’Quanto Basta’"

by Simona Fabrizi and Steffen Lippert,
we study the impact of agency problems on merger decisions for firms facing a process innovation
project that may be conducted in two competing stand-alone firms or in a merger. We com-
pare the decisions of agent-managed firms with those of owner-managed (or family-run firms)
and show that agent-managed firms merge less often in order to exploit synergies and more

often for pure market power reasons. Within this framework, we then characterize the errors



2 General Introduction

a competition authority would make when it relies on an efficiency defense using expected unit
production cost reductions as a decision criterion whether or not to accept a proposed merger.
We show that, due to the systematically different organizational choices of agent-managed firms
as compared with owner-managed (family-run) firms, the occurrence of either type of errors
(type I and type II) is smaller for agent-managed than for owner-managed firms.

Chapter 4 examines a channel through which a pro-competitive policy may have an impact
on managerial incentives to develop new products, one using directly the separation of ownership
and control inside the firms. If managers who exert a non-observable effort in the development
of new products have private information about the profit maximizing organizational form to
do so, the owners would optimally distort the managers’ incentives in order to let them reveal
their private information. As a consequence, the introduction of a policy favoring competitive
stand-alone development of products will not only induce more of that organizational form, but

also increase the incentives to innovative under it.



Part 1

Cooperation and Collusion in
Networks






Chapter 1

Networks of relations and social
capital

1.1 Introduction

Relational! (or implicit) contracts, informal cooperative arrangements sustained by repeated
interaction, are a fundamental governance mechanism for most forms of economic and social
interaction. When several long-term cooperative relationships link different agents in a group,
these agents and their relationships form networks of relations. This paper is an attempt to
characterize some of their features.

Sociologists have forcefully argued that, by ignoring the networks of social relationships in
which economic transactions are "embedded", economists fail to understand important features

2 Like social relations, economic transactions themselves are seldom

of the economic process.
isolated exchanges. Most often, they are also part of a relationship, episodes of a history of
exchanges of various type itself embedded in a network of other economic and social relation-
ships.? This is obviously the case for transactions within organizations — from employment to
interactions between units and employees — but also for many of those between organizations,
in particular supply relations, including financial ones.*

Networks of relational arrangements are not only crucial in developing economies, where
explicit contracting is hard: in advanced economic environments, and most prominently in
the fast changing one of high-tech industries firms often cooperate to share the high risk and
return from their activities. In these industries formal arrangements represent the tip of the

iceberg ”beneath which lies a sea of informal relations” (Powell et al. 1996). On the one

! This chapter is based on the paper "Networks of Relations and Social Capital", written jointly with Giancarlo
Spagnolo and circulated as SSE/EFI Working Paper No 570, quoted in this thesis as Lippert and Spagnolo (2005).

>The work of Coleman (1988, 1990) and Granovetter (1985) is particularly relevant. For example, the latter
writes "The embeddedness argument stresses instead the role of concrete personal relations and structures (or
"networks") of such relations in generating trust and discouraging malfeasance” (1985, p. 490).

#Greif (1993) and Casella and Rauch (2002) discuss the importance of ethnic ties for trade in environments
where other enforcement mechanisms are ineffective.

*Macaulay (1963) first drew attention on the crucial role plaid by relationships in the economic process; Klein
and Leffler (1981) have stressed the importance of long term firm-customer relationships; cornerstones of the
formal theory of implicit contracts are Bull (1987) and MacLeod and Malcomson (1989); Baker et al. (2001),
Levin (2003) and Rajo (2003) constitute important recent developments.
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hand, lacking contractibility over the main ingredients — investments into human capital and
knowledge transfers — explicit contracts can only play a limited role.” On the other hand, the
need for flexibility linked to the fast changing and highly unpredictable environment make rigid
explicit contracts dangerous and vertical integration unattractive. High tech firms therefore often
establish informal cooperative agreements with several other firms, and these arrangements link
them in a common network of relations.’

In the Internet, the maintenance of reciprocal peering agreements between Internet Service
Providers (ISPs) requires long term cooperative relationships between them, nodes of a network.
Our theoretical inquiry also aims at shading light on the viability of peering ISPs networks, rela-
tive to the more formal unilateral transit agreements with dominant ISPs or backbone operators.

The interbank market can also be seen as a network of long term relationships, where the links
that spread contagion among interdependent financial institutions also induce liquid banks to
cooperate and privately bail out illiquid ones (see Leitner, 2004). And social networks have been
recently shown to have a pervasive and sometimes negative influence on corporate governance
practices (e.g. Kramarz and Thesmar, 2004).

In fact, cooperation is often not for the good: corruption, illegal trade (in drugs, arms and
people) and organized crime in general can only rely on relational contracts for the governance of
their illegal transactions, which therefore typically take place within networks of tight relations.
Similarly, collusive agreements to increase prices or restrain output are forms of illegal (and
common) relational contracts. Multiproduct firms at different levels of the production chain,
meeting and cooperating/colluding in different input, geographical and product markets form
networks of relations that may link many apparently distant and unrelated firms, creating pro-
collusive indirect multimarket contact where no multimarket contact seems present.

In this paper we describe equilibrium conditions for different architectures of networks of
relations under different informational regimes, paying special attention to differences between
circular and non-circular architectures. Most of the dilemmas mentioned earlier, from hold-up
situations in specific (legal or illegal) exchanges to cheating in cartel agreements or on public
good contributions have the strategic features of a Prisoner’s Dilemma game, so our basic model
is a repeated game in which each agent interact in generic, asymmetric strategic situations with
the structure of repeated Prisoner’s Dilemmas and can form links — cooperative relationships —
with a small subset of the other agents. In our model, the links are the relationships, the network

is directed and the links’ orientation captures the presence of net gains from cooperation (slack

’The experimental work of Fehr et al. (2004) nicely documents the overwhelming importance of long term
relationships for specific economic transactions.

Saxenian (1994) reports a highly specialized network-like organization within the computer-industry in Silicon
Valley. She argues that networks of informal cooperative information-sharing relations play a crucial role for the
success of the district in comparison with Route 128, a competing district close to Boston. In her words, ”While
they competed fiercely, Silicon Valley’s producers were embedded in, and inseparable from, these social and
technical networks.” It is noteworthy that the informal relations reported by Saxenian are not only of value on
their own, they are of special value due to their being part of a network of such relations between engineers.
Examining the biotechnology industry, Powell et al. (1996) point out that the ”development of cooperative
routines goes beyond simply learning how to maintain a large number of ties. Firms must learn how to transfer
knowledge across alliances and locate themselves in those network positions that enable them to keep pace with
the most promising scientific or technological developments.”



of enforcing power in the bilateral relation). We consider three informational assumptions: the
benchmark case of complete information, where each agent observes the histories of play of all
agents; the opposite case where no information can be transmitted from an agent to the others
on their observed history of play; and the case where, while agents meet to transact, they can
choose to exchange and pass on received information on the respective histories of play. In
this last case we assume that time is required for information to travel from one agent to the
other, and allow for different speeds of information circulation within the network. We begin by
characterizing sustainable networks where agents can only have relations with two neighbors.
We show that when relations are asymmetric, since an agent would only cooperate if she receives
some incoming arrows, there is a kind of an "end-network effect" (resembling the "end-game
effects" of finitely repeated games), and network structures such as trees are not sustainable.
Circular networks overcome this problem, ensuring that all agents’ defections would be met with
punishment, which provide a clear and intuitive explanation to the importance attributed by

sociologists like Coleman (1988, 1990) to the ”closure of social networks.

We then show that the possibility of transmitting information about defections to other
agents in the network is never used in equilibrium if enforcement relies on unrelenting ”grim
trigger “ punishment strategies: when this is the case, once an agent deviates, a contagious
process eliminates all prospect of future cooperation in the network, which removes all incentives
to transmit information. With ”forgiving“ punishment strategies agents may instead choose to
transmit information to keep on cooperating in the rest of the network while punishing multilat-
erally one deviator. We also find that under imperfect information and unrelenting punishment
strategies, bilaterally enforceable relations between some agents may hinder the stability of larger
networks containing these agents because these may not be willing to sacrifice their relation to
perform their part in the punishment phase that could sustain the larger network. This problem,
though, can also be overcome with the use of relenting punishments. In contrast to results in
other literatures (e.g. Kranton, 1996; Spagnolo, 2002), in our model improved outside options,
like a more efficient spot market, may under certain conditions foster cooperation by making
the breakup of a relation in the case of a deviation a credible threat. Extending the analysis to
more complex network architectures where agents may have more than two partners/neighbors

Y

we provide formal definitions for individual and communities’ ”social capital“ in the spirit of
Coleman and Putnam that generalize the definition introduced in Spagnolo (1999a, 2000) based

on Bernheim and Whinston’s (1990).

In an appendix we also allow agents to exclude ’cheaters’ permanently from the network and
then close the gap by creating new relations. We identify (quite restrictive) conditions for these
strategies to form a sustainable network and show that they may marginally improve over the
other strategies considered only if information about agents’ history can be transmitted over
the network. With full information these strategies do just as well as the others and with no
information transmission they cannot sustain a network because of lack of information on whom
to link to.

Related Literature. Besides being related to the already mentioned relational contracts
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literature, this paper contributes to the literature on the emergence and stability of networks.
Prominent contributions to this literature - elegantly surveyed in Jackson (2003) - include, among
others, Jackson and Wolinsky (1996), who model the emergence and stability of a social networks
when agents choose to set up and maintain or destroy costly links using the notion of pairwise
stability; Bala and Goyal (2000a) who consider the setup of directed and non-directed links
by one agent only; Johnson and Gilles (2000), who introduce a spatial cost structure leading
to equilibria of locally complete networks; Bala and Goyal (2000b), who explore the role of
communication reliability in networks; and Kranton and Minehart (2000, 2001) who introduce
investment and competition after in a buyer-seller network where buyers choose links in a the
first stage. Belleflamme and Bloch (2003) model the formation of networks of market-sharing
collusive relations between firms. These models focus on agents’ decision whether to build and
maintain a link or not. The common central question is: Given a value of a network, a sharing
rule and the cost of maintaining a link, which networks will emerge in equilibrium, and are
they efficient? The underlying game and enforceability problems are left out of consideration.”
Our approach is complementary. We depart from this literature by explicitly modelling the
underlying game, which allows us to study the consequences of its features for the stability of
network structures; by focussing on the equilibrium sustainability of network structures rather
than on the process of network formation; and by showing that the condition for sustainability
of each relation of which a network is composed is generally not independent of the network’s
architecture.

Related work that explicitly models enforcement problems in communities has mostly focused
on random matching games. Kandori (1992), Ellison (1994) and others consider repeated random
matching prisoner’s dilemma games, showing how much cooperation can be sustained under no
information transmission between agents. More recently, a similar framework is used by Dixit
(2003a) to study the effects of different types of third-party enforcement, and in Dixit (2003b) to
analyze the efficiency of relational vs. explicit governance systems when distance among agents
differ, inviting in his conclusion to endogenize information transmission. Groh (2002) extends
this approach by including an endogenous decision to pass on information to other agents, hence
he is closest to our framework. In contrast to this literature, we consider situations where agents
with potentially changing opponents establish long-term relationship with fixed partners (e.g.
neighbors). This introduces an important forward induction element into strategic behavior
when defecting. We keep Groh’s endogenous choice whether to pass on information on past
actions and introduce the further possibility to pass on informations received by partners in the
underlying game.

Our work is probably closest to the simultaneous and independent work of Haag and La-
gunoff (2002) and Vega Redondo (2003).® Haag and Lagunoff examine a planner’s optimal choice

of social linkages - or "neighborhood structure" - when each agent plays symmetric repeated

"In a footnote of their introduction, Belleflamme and Bloch write: ”In this paper, our focus is on the stability
of market sharing agreements, and we assume that these agreements are enforceable. The issue of enforceability
of market sharing agreements is an important one, which cannot be answered in traditional models of repeated
oligopoly interaction. We leave it for further study.” Our work can be seen as a first part of this further study.

8We are grateful to Sanjeev Goyal who let us know about these important, complementary papers.



prisoner’s dilemma games with those other agents selected to be her neighbors, the agents’ dis-
count factors differ and are stochastically determined after the planners’ choice, information is
assumed to flow along the links, and agents sustain cooperation by a kind of stationary grim
trigger strategies. Among other things, they find a trade off between suboptimal equilibrium
punishment (due to imperfect monitoring) and excessive social conflict (linked to heterogeneous
discount factors). Our approach is similar in so far that we also look at the effect of different
network structures on the maximum level of cooperation sustainable. However, our approaches
are very different in most other respects. In their model, as in Kranton and Minehart (2000,
2001), the presence of a link is a pre-condition for interaction hence for a cooperative relation. In
our model, instead, the link is the relation and there is no link without cooperation. Moreover,
we allow for general asymmetries in payoffs, so that the same agent can be very interested in
cooperating with one agent but ready to cheat with the other, and consider in detail the effect
of different strategies besides grim trigger. Finally, we endogenize information transmission and
characterize the relation with different punishment strategies.

Vega Redondo models the evolution of a social network where social relations are idiosyn-
cratic bilateral repeated prisoners’ dilemmas with symmetric payoffs, subject to random shocks.’
In his model, links are created and destroyed by agents depending on the expected net gains
from cooperation; information is assumed to flow across the network one link per period; and
enforcement power is transmitted to non sustainable relations. As in Spagnolo (1999a, 2000),
"social capital" is defined as the slack enforcement power from cooperative relations that can
be used to enforce cooperation in other relations where bilateral cooperation is not sustainable.
Vega Redondo is mainly interested in the formation and evolution of social networks. He as-
sumes circulation of information in the network and focuses on symmetric situations and grim
trigger strategies. In contrast, we do not deal with network formation and evolution but dig
more in depth in terms of sustainability of given network structures, allowing for asymmetries,
different punishment strategies and agents’ choice of whether to pass or conceal information.
Among other things, we show that a network of relations may sustain relations none of which
is sustainable if agents rely only on bilateral punishment mechanisms; and that information
transmission among agents is not consistent with the use of unforgiving strategies such as "grim
trigger" or "Nash-reversion".

Finally, our work is also closely related to the theoretical literature on multimarket contact
and collusive behavior sparkled by the seminal work of Bernheim and Whinston (1990). In
their model, collusion between two firms is fostered by tying collusive behavior in one market
to collusive behavior in the other thereby pooling asymmetries in incentive constraints in the
two markets.!? The closest paper within this strand of literature is probably Maggi (1999), who

adapts and extends the multimarket contact framework modelling multilateral self-enforcing in-

See also Jackson and Watts (2002), who analyze the process of network formation when agents interact in
coordination games.

19Spagnolo (1999a) extends the setting to objective functions submodular in payoffs from different markets
and shows that multimarket contact may facilitate collusion even in the absence of asymmetries. Matsushima
(2001) introduces imperfect monitoring and shows that when firms meet in a sufficient number of markets efficient
collusion can be sustained under almost the same conditions as with perfect monitoring.
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ternational trade agreements. We generalize and extend the work of Bernheim and Whinston by
considering imperfect information and endogenous information transmission, and most impor-
tantly by showing that agents/firms can easily exploit indirect multimarket contact to sustain
otherwise unfeasible cartels where absolutely no multimarket contact is present. We generalize
and extend Maggi’s work by considering generic strategic situations and generic number of agents
and relations, and by characterizing the role of different information transmission mechanisms
and punishment strategies on networks stability.

We proceed with the definition of a network of relations in section 1.2. In section 1.3, we
derive results for sustainable networks with the restriction of at most two neighbors. We extend
these results to situations with more neighbors in section 1.4. Section 1.5 concludes. Appendix

A.7 extends the analysis by assuming that in a punishment phase, new relations can be created.

1.2 The model

Interaction There is a set N = {1,...,n} of infinitely lived agents i € N able to interact in
pairs according to a connection structure C of two element subsets of N, where ij € C, 1,5 € N,
if they are connected. Denote C; the set of connections of agent ¢. In each period ¢, connected
agents play according to a generic prisoners’ dilemma with idiosyncratic payoffs given by the

following matrix:

agent j
CJi DIt

agent i | CY | ¢, ¢t | 1Ml

DU | whd 34| dhd g

where "/ < d% < ¢ < w" and 1% + w7 < 2¢™, Vi,j € N, i # j. The stage game is
assumed to be constant over time. Note that the assumptions on the payoffs imply the static
Nash equilibrium characterized by (Dij ) Dji). One interpretation of agent i’s actions C% and
DY is that agent i is either taking a cooperative action C*% with respect to j, or not taking it,
i.e. taking no action at all, D¥.

We can think of C% as "contributing" to any kind of local public good, "complying" with
the terms of any relational agreement, or "colluding"; and to D¥ as "don’t...". The asymmetric
prisoner’s dilemma structure captures the essential strategic features of most of the examples
discussed in the introduction'!.

Agents are assumed to interact repeatedly. Time is discrete, and all agents are assumed to
share a discount factor § < 1. For simplicity, we assume additive separability of agents’ payoffs

12

across interactions and across time'“. Agents are assumed to choose actions which maximize

their discounted utility.

"' Matsushima (2001) shows this in detail for quantity setting oligopolies, where firms simultaneously choose
either a small amount of supply (”cooperation”) or a large amount of supply (”defection”).

"2Removing this (standard) assumption, along the lines of Spagnolo (1999a, 1999b), would complicate the
analysis but leave all qualitative results unaffected.
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Relations and relational networks In this subsection, we define what we mean by a relation
and by a network of relations and give some definitions useful for analyzing these networks. We
start by defining a relation:

Definition 1.1 (Relation) Given a strategy profile, two agents i and j share a relation if they
repeatedly play CY,C7.

Let R C C denote the set of connections between agents who share a relation and R; =
{jlij € R} the set of agents with whom ¢ shares a relation.

For notational convenience, let g% denote player i’s net expected discounted gains from the
relation with player j, i.e. the difference between the discounted payoff from playing (C’ij , C’ji)
forever and defecting and playing the static Nash equilibrium (Dij ) Dﬂ) forever after

g7 =c —6d — (1 —6)wh.

In a standard bilateral repeated game setting both conditions, ¢g” > 0 and ¢/ > 0, are necessary
for a cooperative relation to be sustainable in equilibrium as, in the repeated prisoner’s dilemma,
Friedman’s (1971) grim trigger (or ”"unrelenting Nash reversion”) strategies are optimal in the
sense of Abreu (1988). Note also that if g > 0 player i does not have an incentive to defect
from a cooperative agreement in an infinitely repeated prisoners’ dilemma where players use
optimal punishment strategies; but ¢ < 0 does not mean that there is no gain for agent i
from cooperation with agent j. It just means that agent ¢ would like to deviate and bilateral
cooperation is, therefore, not sustainable. We call a relation of player ¢« with player j deficient

for player i if g% < 0 and non-deficient for player 4 if g/ > 0.

Definition 1.2 (mutual, unilateral, bilaterally deficient relation) The relation ij is called mu-
tual iff g9 > 0 and g7 > 0, it is called unilateral iff either g < 0 and ¢%* > 0 or g > 0 and
¢t < 0, it is called bilaterally deficient iff ¢¥ < 0 and ¢7* < 0.

We are now in the position to define a network of relations.

Definition 1.3 (Relational network) A relational network N5 = (N, R) is a graph consisting
of the set of agents N and the set of relations R.

Definition 1.4 (Sustainable relational network) A relational network N° = (N, R) is sustain-

able iff the strategy profile prescribing the relations in R is a sequential equilibrium.

Definition 1.5 (Stable sustainable relational network) A sustainable relational network N5 =
(N, R) is strategically stable if it fulfills Kohlberg and Mertens’ (1986) stability criteria.

Graphical representation A simple way to represent relational networks is graphical, where
a line or an arrow is drawn from agent j to agent ¢ if ij € R. This is standard in the literature.
We would like to emphasize, however, that our graphical representation of relational networks

departs from the conventional graphical representation in the networks formation literature.
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X

Figure 1.1: Graphical representation of a network of relations

There, an arrow outgoing from a vertex ¢ usually depicts a link sponsored or formed by vertex i.
In our graphical representation, on the other hand, the presence of arrows conveys information
on the sustainability of relations with optimal bilateral punishments, more specifically on each
agent’s net discounted gains from defecting from a bilateral relation: We depict a relation ij € R
with ¢ > 0 by an incoming arrow to player i.

A unilateral relation, thus, is depicted by an arc originating from the agent for whom the
relation in deficient. A mutual relation is depicted by an incoming arc to both players. A
bilaterally deficient relation is just a line. If two agents 4, j can take an action w.r.t. each other,
i.e. ij € C, but do not share a relation, i.e. ij ¢ R, we depict this by a dotted line. Refer to
figure 1.1: Agents 1 and 2 share a mutual relation, the relation between 2 and 3 is unilateral —
it is deficient for player 2 and non-deficient for player 3 — and agents 1 and 3 share a bilaterally
deficient relation. Finally, agents 4 and 1 are connected in the sense that 14 € C, however
14¢ R,ie. 4€Cy but 4 ¢ Ry.

Definition 1.6 (mutual, non-mutual, mixed relational network) A relational network is mutual
if it only consists of mutual relations; it is non-mutual if it does not contain mutual relations;

and it is mized if it consists of both, mutual and other relations.

As we are going to use — to some (limited) extent — graph theoretical language, let us define
the used concepts here. In the relational network, agents ¢ and j are called adjacent from/to
each other or directly connected if ij € R. The set of agents with whom ¢ shares relations are
the neighborhood of i, denoted by R;, and j € R; < i € R;. Given N¥ = (N, R), the number
of agents in N is called the order of N*¥ and the number of relations in R the size of N*°. The
number of arcs directed into agent ¢ is called the indegree of agent i, denoted by id¢. The degree
of vertex i is the number of edges of agent i, denoted degi. An agent of degree 1 is called end
vertex. The network in figure 1.1 is of order 4 and size 5, there is no end vertex, and 2 is a vertex
with deg2 = 3 and id 2 = 2. A network is called an i — j path if it consists of a finite alternating
sequence of agents and links that begins with agent ¢ and ends with agent j, in which each link
in the sequence joins the agent that precedes it in the sequence to the agent that follows in the
sequence, in which no agent is repeated. An ¢ — j path is called a cycle if i = j. A cycle of size

c is called a c—cycle.
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T=1,...,5 T=1,...,4 T=1,...,3

Figure 1.2: Agent 1’s possible ”observations”

Information structures We will consider the following three informational assumptions. Let
HY be the set of histories in the relation between agents i and j with (a? , a‘gz) - € HY.
t=1,...,

(I1) Complete Information: At time 7, each agent i € N*S observes
o (a"™),_, . € H™ VYm,n e N®.
Each agent observes the history of play of all other agents.

(I2) No Information Transmission: At time 7, each agent i € N observes

. <a;‘j,ag’i)t: _€HUVjeR,

[RAS}

Each agent only observes the history of (his own and) his direct opponents’ play.
(I3) Network Information Transmission: At time 7, each agent i € N*S observes

. <aij,agi)t: i € HY VYj € R; and

o (ai™, ap™) ] € H™ m € Ry, where min [l (i,m),l(i,n)] = [ if there

exists an ¢ —m path and if every agent on that path is willing to transmit information

t:l,..,,int[rff
on their own history as well as messages received.

Under the Network Information Transmission mechanism, (I3), besides observing the history
of his direct opponents’ play, in each period each agent ¢ can transmit and receive truthful
messages - pieces of hard information - to/from each agent j € R; about the histories of play
and about messages they received. A message on past behavior can travel over v links per
period. We assume that agents only meet when they cooperate, hence information can only be
transmitted through existing cooperative relations/links.

For an illustration of the three informational assumptions, consider a non-circular network
with 6 agents, call them agent 1 through 6, as in figure 1.2. Suppose first agents use the Network
Information Transmission mechanism (I3), and let v = 2. Then in ¢t = 5, agent 1 observes the
full history of his own play starting at t = 1 through ¢ = 5. Furthermore, he will receive messages
from agent 2 about the play between 2 and 3 and thus ”observe” actions (a? ’3, af’2>t71 . The
messages from 2 will also contain his received messages and thus agent 1 will ” observe” actions
<a§’4,af’3>t_l . (afé, a?’4>t_ , and so on. Consider now the Complete Information case

(I1). Each agent immediately knows everything that happened between every other two players,
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that is for example between agents 5 and 6 or between agents 2 and 3. This is of course also
a degenerate form of Network Information Transmission mechanism (I3) where v — oo. With
No Information Transmission (I2) each agent only knows the history of his own play, that is
agent 1 only knows what happened between agents 1 and 2. This is also an extreme case of the
network Information Transmission mechanism (I3) where v = 0.

Our information transmission mechanisms relate to the literature on perfect, public, and
private monitoring in the following way. Complete Information (I1) implies perfect monitoring.
No Information Transmission (12) implies perfect monitoring for agents i and j on their bilateral
history of play, but private monitoring for the same agents on the history of play of other agents

and of their neighbors with other neighbors'3.

With the Network Information Transmission
mechanism (I3), a temporal modification of (I2) is assumed. Again, refer to figure 1.2 and let
v =2 and t = 5. There is perfect monitoring for all actions that happened more than 3 periods
ago. Actions between agents 5 and 6 from period 4 are assumed to be private w.r.t. agent 1.
They are perfectly monitored by agents 6, 5, 4, and 3. The network information transmission
regime introduces therefore a space-time neighborhood structure into relational networks, in the
sense that perfect monitoring may travel through the network with time. Note also that there
is no public monitoring in any of our information structures*.

There are many situations in which there does not exist an institution that gathers and dis-
seminates immediately information on the behavior of network members, as assumed implicitly
in the complete information case (I1). In the network information transmission regime (I3) we
thus suppose that information can only be transmitted through personal contacts of members
of the network, and that transmission takes time. We assume that in networks of relations com-
municating besides interacting is not costly. This, we think, is a reasonable assumption since
we have in mind chatting while carrying out one’s daily business. We will see that an essential
feature of this information structure is that, even though information transmission is costless in
itself, agents must be given incentives to actually transmit information. Even with high speeds
of information transmission, agents may prefer not to transmit information but rather deviate
from their relations to reap short run deviation profits, in which case the potential higher speed

of information transmission does not realize nor does it affect the sustainability of the network.

Specificity We assume fully specific relations, i.e. such that if a relation between two agents
breaks down, these agents cannot substitute it with relations with other agents (i.e., it is not
possible for an agent to substitute a partner with another one)!®. Little changes (apart from
notation) if agents are assumed imperfect substitutes, in the sense that a relation with an agent

can be replaced at a finite but high cost with a relation with another agent.

13See Mailath and Morris (1999) for an example of private monitoring where the private signal about the other
players’ actions is imperfect.

"For an example of public monitoring, see Green and Porter (1984). They assume that players observe their
own actions, but only an imperfect public signal about the actions of the other players.

5The most obvious examples of such situations are networks where a geography limits the set of potential
partners of each agent, or where agents perform different functions (e.g. they supply different goods/services).
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Assumption 1.1 We restrict our attention to relational networks (equilibria) N° = (N, R),
with R =C.

We allow for costless substitution in Appendix A.7, so that punishment through exclu-
sion/replacement becomes an option, and find that the results of the present paper continue
to apply: relational networks where defecting agents are excluded and the relations shared
with them replaced by relations between the defecting agent’s former neighbors are either not

sustainable, or not strategically stable in the sense of Kohlberg and Mertens (1996).

1.3 Analysis

Most insights can be gained by examining networks with a restricted number of neighbors. For
the time being, therefore, we simplify the analysis by focussing on networks with nodes of a

maximal degree of two, i.e. where each agent can have at most two neighbors'®.
Assumption 1.2 deg: < 2.
In section 1.4, we will discuss how the results generalize to more complex networks.

1.3.1 Non-mutual networks

Mutual relations can be sustained by direct bilateral punishments, so if all relations are mutual,
a network cannot improve on what agents can sustain bilaterally. A relational network plays
a role when it allows to sustain unilateral or bilaterally deficient relations, i.e. relations that
would not be sustainable in the absence of a network. In this section, we explore how relational
networks can be sustainable even if they do not contain any relation sustainable in the absence
of such a network (assumption 1.3). We will show how the network’s ability to pool payoff
asymmetry and redistribute sanctioning power and information improves on what agents could

achieve through bilateral interaction.
Assumption 1.3 Relational networks do not contain mutual relations.

Let us start with a necessary condition for multilateral punishment mechanisms in a relational

network:
Lemma 1.1 id¢ > 1 Vi € R is a necessary condition for a relational network to be sustainable.

Proof. Suppose i € R and idi = 0. Then ¢ < 0 Vj € R; and ¢ had an incentive to deviate
from all her relations. m

This is a straightforward generalization of the sustainability condition for a bilateral rela-
tional contract: For each contracting party, the net gain from cooperating has to be non-negative.

The following proposition follows immediately:

Y6 This assumption may represent a time constraint: It is always possible not to take an action w.r.t. someone
you are connected to, however, it takes time to indeed take a cooperative action.
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Figure 1.3: Only the empty network (b) is sustainable

/N /N
/N /N

Figure 1.4: Trees

Proposition 1.1 End-network effect: The only sustainable non-mutual non-circular relational

network is the empty one (independent of the discount factor and the information structure).

As long as all relations are not mutual, they are not sustainable by a multilateral mechanism
within a non-circular network. Figure 1.3 illustrates this: Part (a) shows a network that is
not sustainable. In that situation, agent 1 always has an incentive to deviate and the only
sustainable network is empty, as shown in (b).

Proposition 1.1 highlights an end-network effect much similar to the end-game effect of
standard finite games and rather general. Relaxing assumption 1.2 but keeping assumption 1.1,
it is straightforward to see that this effect generalizes to trees (see figure 1.4 for an intuition),
stars and any other network forms where there are vertices that have only outgoing arrows.

One way to ensure that the necessary condition from lemma 1.1 is satisfied in a non-mutual
network is to "close" the network. If agents 1 and 6 from figure 1.3 shared a unilateral relation
that was non-deficient for 1, as in Figure 1.5, then each agent in the network would have an
incoming and an outgoing arrow, so that a multilateral punishment mechanism may exploit
payoff asymmetries.

To capture this effect, we define below the unrelenting strategy profiles (S1) for the complete
information case (I1), and (S2) for both, the no information transmission, (I12) and the network
information transmission case (I3). These strategy profiles can be thought of as a network
versions of Friedman’s (1971) "grim trigger" strategies.

Strategy profile (S1)

1. Each agent i € NS starts playing the agreed upon action vector C% Vi € N'5,Vj € R;.

2. Each player i goes on playing C% Vj € R; as long as no deviation by any player in the

network is observed.
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Figure 1.5: Circular unilateral network

3

3. Every agent i reverts to DY Vj € R; for ever otherwise.

Strategy and belief profile (S2) is a straightforward adaptation of the grim trigger like
strategies (S1) to an environment without full information.
Strategy and belief profile (S2)

1. Each agent i € N starts playing the agreed upon action vector C* Vi € N°,Vj € R;.

2. As long as player i observes every neighbor j € R; play C7¢ she goes on playing C%
Vj e Rj.

3. If player i observes a neighbor j play D’ in t = 7 she reverts to DY Vj € R; Vt > 7 + 1.

The beliefs players have after observing their neighbors — which we define formally in the
appendix — are such that (i) and (iv) they believe that everybody in the network cooperated if
they observe cooperation on both sides, (i7) and (v) they believe "anything" consistent if they
observe cheating from a neighbor whose net gain from cooperating with them is positive, and
(797) and (vi) they assign an equal probability to the event that any of the other players was the
first to deviate in case they observe C'ooperate from their neighbor with a positive net gain from
cooperation with them and Defect from the neighbor with a negative net gain from cooperating
with them. As for parts (ii7) and (vi) of the belief structure, a priori a player does not know
anything else about any other player than that they are all symmetric w.r.t. their incentives
to deviate in their respective bilateral relations. Then the observation that only one neighbor
deviated does not provide any further knowledge. Following Bernoulli’s "Principle of Insufficient
Reason", we, therefore, assume that he assigns an equal probability of any of the other players
to have been the first to deviate from (52) point 1. This assumption in part (ii7) of the belief
structure is innocent as this observation is part of a dominated deviation.

We can then state the following.

Proposition 1.2 If the relational network is a c-cycle and agents use unforgiving strategies,
then:

1. under complete information (I1), a non-mutual relational network is sustainable if and
only if Vi € N ghi=1 4 ghitl > 0;
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Figure 1.6: Circular unilateral network

2. under no information transmission (12), a non-mutual relational network is sustainable if
and only if Vi € N5 §¢72gi=1 4 gt 5 0; and

3. under the network information transmission regime (13), a non-mutual relational network
is sustainable if Vi € N §¢72ghi=1 4 gii+l 5 0, regardless of the speed of information

transmission.

For the proof of proposition 1.2, refer to figure 1.6. Also note that in a non-mutual network
sustained by the above strategies and beliefs, unless there is perfect information the agents’ op-
timal deviation is defecting immediately from deficient relations; and it is to postpone defections
from non-deficient relations to the period before the punishment from that neighbor is expected
to start.

Proof. Part 1 of proposition 1.2: Sufficiency: Consider (S1). Since a deviator faces
immediate Nash-reversion from both his neighbors, it is optimal to deviate on both neighbors,
and the circular network is a Nash-Equilibrium if Vi g**~! 4 ¢“**! > 0. In the punishment phase,
the stage Nash equilibrium is played and therefore a best response. Necessity: Since during the
punishment phase the agents play their minimax strategy, the punishment phase is infinitely
long, and it starts immediately, this is the strongest punishment available to the agents. If
cooperation is not possible with these strategies, it will not be possible with other ones.

Part 2 of proposition 1.2: Sufficiency: Consider (S2). The optimal deviation for an agent ¢
is now first deviating on the deficient relation, that is from his relation with ¢ + 1, and as late
as possible — since deviating from a bilaterally non-deficient relation is a cost — from his other
relation. The second deviation should take place after ¢ — 2 periods. Therefore deviation will
not be profitable if

5 2gh L ghi Tl >0 Yie NSand {i—1,i+1} = R;.

Since every agent ¢ in the network would want to deviate bilaterally from his relation with ¢+ 1,
was it not for the threat of the loss of cooperation in her other relation, after losing this other
relation for ever, "infecting" is optimal. This is true for any belief about the history of the game.
Necessity: Since during the punishment phase the agents play their minimax strategy and the

punishment phase is infinitely long, this is the strongest punishment available to the agents. As
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there is no possibility to transmit information on past behavior, it is also not possible to enter a
punishment phase on both sides with a faster speed than one agent per period. If cooperation is

not possible with these strategies, it will not be possible with other — less strong — punishments.

Part 3 of proposition 1.2: Assume the network information transmission regime (I3) and
unforgiving strategies. Suppose agent i observes a deviation of his neighbor ¢ — 1 in his (i — 1’s)
deficient relation. Then, since, due to the unforgiving strategies, there will never be a return
to cooperation with ¢ — 1, the best response of 4 in his (i’s) remaining deficient relation would
be to deviate from that relation. Therefore agent ¢ will not make use of her ability to transmit

information, leaving only room for the same strategies as under (I12).Q.E.D. m

As we see from part 3 of proposition 1.2, an important feature of our model is that the
design of the punishment paths interacts with agents’ incentives to transmit information. One
implication of this is that, even though grim trigger strategies are optimal punishment strategies
in all the bilateral relations (i.e. if they rely on bilateral punishment mechanisms), for non-
mutual relational networks, the grim trigger-like strategies (S1) and (S2) are only optimal
punishment strategies for the complete information (I1) and the no information transmission
case (12), respectively. They are optimal because punishment is as strong as possible on both
sides, once it arrives there, and it arrives on both sides with the smallest possible delay. Under
the network information transmission regime (I3) with high speeds of information transmission
instead, i.e. in a world where information can be transmitted via links and this information
travels more than one link per period, strategies (S2) are not optimal anymore. The potentially
high speed of information transmission is — individually optimally — not being used, and therefore,
punishment "on the other side" arrives later than necessary, reducing the enforcement power of
the network. In section 1.3.2, we will introduce a forgiving punishment mechanism that uses

information transmission and that we will show to be optimal.

A short comment on the circular form of the network is due. Even though proposition 1.2
is a statement on a particular network architecture, a c-cycle, of course this circular network
could be embedded into bigger networks. The strategy profiles (S1) or (S2) we studied would
not conflict with that. Our implicit assumption by concentrating on a c-cycle — if it is embedded
into a bigger network — is that the multilateral punishment mechanism (S1) or (S2) is taken for

that particular subnetwork only.

To give an example for circular networks (or subnetworks), one could think of firms located
on a (Salop) circle, with different capacities in the left and right market, cooperating/colluding
with their neighbors. Coleman (1990) insists on the importance of the "closure" (circularity) of
social networks. Giving a graphical representation as in figure 1.7'7, he suggests that if parents
(A and B), whose children (a and b) are friends, share a relation, too, as in figure 1.7 part (a),
they have more ”power” over their children — thanks to what Coleman calls ”intergenerational
closure” — than if they do not, as in figure 1.7 part (b). Lack of relations among parents makes
it more difficult for them to successfully impose/enforce norms on/upon their children. He does

not provide a game theoretical foundation for his claim, but our model fits precisely his story.

1"Note that his representation differs from ours by using two arrows to describe one relation.
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(a) (b)

Figure 1.7: Representation of two communities: (a) with and (b) without intergenerational
closure (from Coleman, 1990).

1.3.2 Mixed networks

In this section, we will relax assumption 1.3 that excluded mutual relation from the relational
networks under consideration. We will explicitly allow for them (assumption 1.4), and study
their impact on the sustainability of the various types of relational networks. We proceed
examining the consequences of an increase of the stage game payoff ¢ of an agent i such that
one of his relations becomes a mutual one. Increasing the cooperation payoff ¢ of an agent i
increases both, the profitability of cooperating for this agent as well as the sustainability of the
relative relation with a bilateral punishment mechanism.

After demonstrating a cooperation-enhancing effect for non-circular networks under infor-
mation structure (I1), we will show that a circular network’s ability to pool payoff asymmetry
and redistribute sanctioning power under information structures (I2) and (I3) decreases if the
unforgiving punishments from section 1.3.1 are used. When the increase in ¢ transforms a non-
mutual relation into a mutual one, agent 7 may lose the incentive to exercise the multilateral
punishment strategy, which sustained the network and thus the other bilaterally non-sustainable
relations in the network. Subsequently, we will show that forgiving strategies overcome the prob-

lem for information structure (I3).
Assumption 1.4 Relational networks contain both, mutual and other relations.

Non-circular networks with unforgiving punishments

Proposition 1.1 states that there does not exist a non-circular non-mutual network other than
the empty one. This is true because there would be an agent having only deficient relations
and, thus, an incentive to deviate. If one increases the cooperation payoff ¢ of that agent,
so that his relation becomes mutual, this incentive to deviate vanishes. Under full information
a multilateral punishment like (S1) can then sustain such a network. Part 1 of proposition
1.3 states that. Part 2 shows that the negative result of Proposition 1.1 remains for the other
information transmission mechanisms. And Part 3 shows that the equilibrium in Part 1 does not
satisfy reasonable stability criteria put forward by Kohlberg and Mertens (1986). In particular,
the equilibrium (S1) does not satisfy their Iterated Dominance and Admissibility criteria and

gives thus rise to a forward induction problem.
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Figure 1.8: Sustainable networks under (a) info structure (I1), (b) info structure (I2) and (I3)

Proposition 1.3 Suppose degi < 2. Then
1. under information structure (I1), a non-circular relational network N'S is sustainable if

(a) id i |qegi=1 = 1 and

(b) for all other agents in the relational network g~ + ¢+l > 0, and

2. under information structures (I12) and (I3), there exists no sustainable non-circular mized

relational network.

3. If the relational network under (I1) relies on unforgiving punishments, it is not strategically
stable.

Proof. Parts 1 and 2 of proposition 1.3 are straightforward. Part 3 of proposition 1.3:
Unforgiving punishment in our framework means to play according to (S1), i.e. to play D
on both sides forever if a deviation occurred in the network. Ruling out the play of strictly
dominated strategies gives rise to a profitable deviation for each agent ¢ of the mutual subnetwork
who is also part of a non-mutual subnetwork. Let agent 2 in figure 1.8 (a) play D*3 and C?!
in a period t. Then reverting to D%3 and D?! for ever in ¢ + 1 is part of a strictly dominated
strategy for 2. It is strictly dominated by D?3 and D?! in a period t and reverting to D?3
and D?! for ever in ¢ + 1. Thus, if agent 1 observes D?3 and C?! in ¢, he can conclude that a
rational agent 2 does not want to stick to the multilateral punishment mechanism. Given that
2 played C?1, there exists a focal equilibrium. This focal equilibrium is to switch to a bilateral
punishment mechanism, the normal grim trigger strategy. The resulting — stable — equilibrium
is the same as the one under (I2) and (I3), sketched in figure 1.8 (b). This gives rise to a
profitable deviation for agent 2. Q.E.D. m

Figure 1.8 illustrates proposition 1.3. Under the full information assumption (I1), every
agent knows the history of every other player and can, thus, enter into a punishment phase. Given
this, figure 1.8 (a) is an equilibrium. Under the other information transmission mechanisms, this
is not the case, figure 1.8 (a) is not an equilibrium network, while figure 1.8 (b) is.

The sustainability of 1’s relation in the absence of a network enables cooperation in the
network. However, according to proposition 1.3, the resulting network under (I1) is not strate-
gically stable. The mutual interest in cooperation, which made cooperation of all agents in the
non-circular network an equilibrium, puts it on weak feet as it makes it unlikely to be selected

as the equilibrium played.
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Figure 1.9: Non-circular network with a (possibly) sustainable subnetwork at one end.

Relaxing assumption 1.2 (degi < 2), it is straightforward to see that Proposition 1.3 general-
izes to lines that are adjacent to subnetworks which are sustainable in autarky. Assume in figure
1.9 that the subnetwork ({1,2,3},{12,23,31}) is sustainable in autarky, i.e. without making
use of possible relations 34,45,56. Then, under (I1), strategies (S1) make (a) a sustainable
network if, in addition, ¢3! + ¢32 + ¢3* > 0, ¢*3 + ¢* > 0, and ¢** + ¢° > 0, whereas network
(b) is the only sustainable one under (I2) and (I3), irrespective of the payoffs in the relations
34, 45, and 56.

Remark. All statements made on mutual relations also apply to subnetworks that are sus-

tainable in the absence of the rest of the network.

Mixed circular networks with unforgiving punishments

We now turn to circular networks. We will proceed in the same way we did in subsection 4.3.2:
Again, we will increase the cooperation payoff ¢ of an agent i’s deficient unilateral relation
such that it becomes mutual. As in subsection 4.3.2, we will discuss the impact of this change
on the sustainability of a network.

Under full information, (I1), we will retain the results found so far. The equilibrium given
by strategies (S2) however, relied on the fact that each agent, who was cheated upon by a
neighbor, had an incentive to carry out the punishment on the deficient side. If we introduce a
mutual subnetwork, there exist agents who do not have a deficient relation. Contrary to the full
information environment (I1), and given that with (S2) it is not optimal for agents to transmit
information, under the other two information regimes it is not possible to identify the initial
deviator. Agents, who are part of a mutual subnetwork, may therefore be reluctant to enter
into an punishment phase immediately if they observe a deviation on only one side: They only
expect their neighbor to enter the punishment phase with a certain probability. This leads to

proposition 1.4.

Proposition 1.4 In a non-mutual circular relational network of size ¢ with gt < 0 and
gl >0Vie NS, let§ = {5|gi’i+1 + §¢2giim1 = 0}. For agent k increase ¢®*+1 such that

g***t1 >0, so that the network becomes mized.
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1. Then, under information structure (I1),

(a) the resulting relational network is still sustainable

(b) but not strategically stable.

2. Denote with § the minimum discount factor necessary to sustain the resulling network
under (I12) and (I3) with strategy and belief profiles (S2). Then

(a) for sufficiently low It or sufficiently high w™"*', § = 4.

(b) for too high 1%t and too low w1, (S2) does not result in a sustainable network.

(c) a too low w T results in strategic instability of the network.

Proof. Part 1 (a): The optimality of the actions during a punishment phase proposed in
part 1 of the proof of proposition 1.2 only depend on the strategies played by the deviator and
his neighbors being a stage-game Nash equilibrium for the bilateral interaction. Since we have
full information, everybody knows everybody else’s history and expecting the other to stick to
the prescribed strategy (S1), would lead to playing D% whenever a deviation is observed.

Part 1 (b): The proof parallels the one for proposition 1.3 part 3.

Part 2 (a) through (c) we relegate to the appendix. Q.E.D. m

The intuition for parts 2 (a) and (b) is the following (refer to figure 1.10): With the beliefs
specified in (S2), if agent 7 in figure 1.10 observes D*~1¥ and C**1% in t = 7, he assigns probability
;11 to the event that any of the other agents in the network deviated first. Then, the bigger
the network becomes, the more likely it is a priory that the agent that started the contagious
process is an agent other than i + 1 and i + 2. Since in this case, i + 1 will not play D*+1?
until ¢ = 7 + 2, and since the net gain from cooperating with ¢ 4+ 1 is positive for ¢, for a big
size of the network, it is not a best response to play D***! in ¢t = 7 + 1. However, for agent i,
with probability chl agent i + 1 started. Because of that, if the loss from playing C***+1 if § 4 1
plays D+1 5+ is high enough, the expected payoff from carrying out the punishment may
be higher than the one from going on cooperating for one more period. Furthermore, for agent
1, with probability :11 agent i + 1 started. In that case, agent i expects D't from t = 7 + 2
on. Then, if the payoff from playing D! in t = 7 4 1, i.e. w"*!, is very high in comparison
to the payoff from playing C***!, agent i might also prefer to punish immediately.

The intuition for part 2 (c) is the following: Strategic stability rules out the belief that agent
i+ 1 started and then sticks to the multilateral punishment since this is strictly dominated by
having played D1 in t = 7. This only leaves a high w®'*! as a reason to carry out punishments
immediately.

Proposition 1.4 shows a trade-off between profitability and sustainability of cooperation in
networks: An agent, who benefits (too) strongly from relations with everybody he is connected

to, may hurt cooperation between other agents because he may be unwilling to punish deviants.
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Figure 1.10: Circular network with a mutual relation

Mixed circular networks with forgiving punishments

In this subsection, we will show that harsh, but forgiving punishments lead agents to use the
so far unused possibility to transmit information through links (under network information
transmission, (I38)). For high speed of information transmission, these strategies will give rise to
equilibrium networks not sustainable with the unrelenting grim trigger-type strategies studied
so far. We find that these forgiving punishments are optimal strategies under (I3), while grim
trigger-type strategies are not even though they are in the repeated prisoner’s dilemma.

Remember that under strategy profile (S2) agents do not exploit the possibility to transmit
information offered by (I3), independent of the speed v. Because of this, the results under (12)
and (I3) do not differ. Transmitting information cannot be an equilibrium choice with (S2)
because the punishment phase lasts forever. A defection leads then to a complete breakdown of
the relational network during the punishment phase!'®, and agents prefer to "grab what they can"
before the collapse of the network by defecting/infecting rather than maintaining the relation
and transmitting information. The potential of high speed information transmission is therefore
left unused.

By rewarding agents for transmitting information instead of infecting their neighbor, it be-
comes possible to avoid the breakdown of cooperation and to make use of high speeds of informa-
tion transmission, thereby, relaxing the agents’ incentive constraint and allowing a sustainable
network for a lower § than (S2). Proposition 1.5 shows this.

For that end, let us define the following strategy profile:

Strategy profile S3
1. All agents start by playing C% Vi € N¢,Vj € R;.

2. As long as agent i observes C/% Vj € R;, and as long as no message containing D/" for

some j € R;, agent i goes on playing C* Vj € R;.

3. If agent i observes DJ¢ for any j € R; and she received no message about an earlier

defection of j, agent ¢ then sends a message about the deviation to her other neighbor

"8 That holds also if one considers a change in (S2) such that the reversion to the stage Nash equilibrium does
not last forever but only for T periods.
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and plays DY until j and i played D% K C7* for T; periods. After that ¢ sends her other
neighbor a message about the end of the punishment phase for player j and they go back

to 2. thereafter. Fach agent truthfully passes on the messages.

4. If a neighbor k of j receives a message about j’s initial deviation, she plays D*/ until both,
she receives the message that D%, (7% has been played for T} periods and D3 CI* has
been played for T} periods. She returns to 2. thereafter.

5. If agent j played D%, she plays C7% for the next T; periods, DJ* in the period when k
receives the information on her initial deviation and C7* for the next T; periods. She

returns to 2. thereafter.

6. If some agent deviates from the actions in 3. — 6., the punishment starts against this agent.

Proposition 1.5 In a non-mutual circular network of size ¢ with ¢t < 0 and gv*~! > 0
Vi e N¥, let § = {6 bt + 6“7 2gH 1 = 0}. Let A be the set of § for which — together with an
appropriate T, Vj € NS - (S3) constitutes a sustainable non-mutual network with gh+1 <0
and g1 > 0 under (I3) and § = min {ﬁ} Then

(i) 5 < 8 with a strict inequality for high speeds of information transmission (for v > 1).

(ii) if one substitutes non-mutual subnetworks with mutual ones the network is still sustainable

and strategically stable V6 € A for any [.
For the proof, which we relegate to appendix , there are four incentive constraints to consider:

1. Every agent has to have an incentive to stick to C¥ Vj € R; as long as neither he observes

D7 for a j € R; nor he receives a message containing DI for j € R;. (I o )

2. Given one neighbor j of i played D7, each agent m (including m = i herself) has to have

an incentive to send a message containing D’ to her other neighbor n and stick to C™".

(IcCII)

3. Every neighbor of an original cheater has to have an incentive to carry out the punishment.

(1c?)
4. Every original cheater has to agree to be punished. (I ctr )

We first show that (ICCH) and (IC’P) are never binding. Using (IC’LP) and (IC’CI),
we then show that, for a speed of v = 1, it is possible to choose a length T}, Vj € NS, of
the punishment period for each agent such that the punishment payoff for her is equivalent to

19

minimaxing her on both sides forever'”’, i.e. the strength of the punishment is equivalent to

the one for (S2). Increasing the speed of information transmission reduces the delay of the

19To avoid divisibility problems, one can always assume a public randomization device giving the end of the pun-
ishment period for each agent such that in expectation the punishment payoff of the initial deviator is equivalent
to minimaxing him forever.
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punishment and, thus, relaxes (I cLr ) which in turn gives room to make it more severe. This
establishes (7). Since agents are being rewarded for punishing their neighbor, they always have
an incentive to do so during a punishment phase even if they want to cooperate bilaterally,
which establishes (ii).

Corollary 1.1 Under network information transmission (I3) and assumptions 1.1, 1.2, and
1.4, for high enough v it is possible to find a Tj Vj € N3 such that (S3) is an optimal punishment

mechanism whereas (S2) is not.

Proof. Two elements determine the strength of the multilateral punishment mechanism in
the network: the payoff after punishment starts on each side, and the promptness with which
this punishment starts on each side after a deviation. It is always possible to adjust the length of
the punishment phase Tj for each player j such that he receives an punishment payoff equivalent
to minimax forever. Furthermore, according to assumption 1.1, R = C, the other neighbor of an
agent that first defects can ”get to know” about the defection and start the punishment phase
at the earliest with the information that travelled through the network. This means that (S3)
is an optimal punishment mechanism. As for high v, information transmission is faster than

contagion, (S2) is not an optimal punishment mechanism for high v. m

Punishment with (S3) is as strong as possible and as fast as possible, therefore these are
the optimal (punishment) strategies in our network. Proposition 1.5 also shows that it is not
necessary to have a complete breakdown of cooperation in the network in case of a deviation
if information about past actions can be transmitted. The equilibrium is, thus, more robust

(against e.g. mistakes) and increases welfare during punishment phases.

Since under perfect information (I1) the agent that defects first is known, the complete
breakdown of the network in a punishment phase can be avoided through punishments as in
(S3). These strategies® result in the same critical discount factor as for (S1), as punishment

was immediate on both sides already with (S1).

While strategy profile (S3) avoids the breakdown of the network due to mutual subnetworks
for (I3), it can not be used under (I2) since it makes use of information transmission. Without
information transmission it is impossible to know who deviated first from the equilibrium path

and a targeted punishment of only the agent that defects first becomes unattainable.

Up to now, we have not explicitly considered bilaterally deficient relations. It should however
be clear at this point that a mixed circular relational network containing bilaterally deficient
relations — as for example the network in figure 1.11 — is sustainable with the same strategies

discussed above under the same conditions given.

20 All neighbors j € N; of an initial cheater i start playing D?" until ¢ has played C*7Vj € N; for T periods and
then they go back to plaing C*7,C7%. In all other games in the network, the players go on playing the cooperative
action during the punishment phase for player 7. As the initial cheater can always get his minimax payoff forever,
which is the payoff from the punishment in (S1), the biggest T', for which this strategy profile is an equilibrium,
gives him exactly this payoff.
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Figure 1.11: Mixed relational network containing only mutual relations except one bilaterally
deficient one

3

1.4 Higher degree networks and social capital

In this section we show that there are generalizations of the results we obtained for the simple

relational networks above, allowing for more than two neighbors®!.

For this end, we will use
a c-cycle as a basic structure and add a link. We will show how networks of relations that
generate “slack enforcement power” for some agents may enable these to sustain cooperation on
additional deficient relations, even in one shot prisoner’s dilemma interactions. We then offer
an interpretation of this use of networks of relations as cooperation-enforcement/governance
devices for new social dilemmas in terms of the highly debated but somewhat vague concept of
“social capital”.

In our model, establishing a link always increases the discounted payoff of the agents creating
it, as it is always profitable to cooperate. However, regarding the sustainability of the network,
though, adding a non-mutual relation has two effects: On the one hand, adding any relation that
is not sustainable in autarky uses scarce enforcement power. Thus, there is a limit to adding
them. On the other hand, if information travels with delay along the links of the network, or
where information cannot “travel” and strategies rely on contagion, new links shorten paths,
making multilateral punishments faster.

In the remainder of the section, we consider for each of the three informational regimes,
(I1) — (I8), the effects of adding to a non-mutual circular network a bilaterally deficient, a

unilateral, and a mutual relation, one at a time.

Full information (I1) It is straightforward to generalize proposition 1.2 part 1 and we state

without proof:

Proposition 1.6 Assume (I1) and the strategy profile (S1). Then a network is sustainable iff

d g7>0 VieN® (1.1)

JER;

21'We have done so already in the sections before when we looked at trees, stars, or non-circular networks, one
end node of which was an autarkically sustainable subnetwork.
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Figure 1.12: Adding a relation to a circular, non-mutual network

Aslong as (1.1) is satisfied, also bilaterally deficient relations can be sustained in equilibrium.
Consider for example figure 1.12 (¢). Agents i’s and k’s being part of the network helps them
sustain a bilaterally deficient relation if the sum of the net gains from cooperating for ¢ and k

are big enough.

While “grim trigger” strategies (S1) are an equilibrium, the forward induction argument of
Proposition 1.3 part 3 also applies here as long as (a) there are subnetworks that are sustainable
without the rest of the network, and (b) there is a “rest” of the network that is not, i.e. as long
as the relation ik that is added to /S \ ik is not sustainable outside N/S.

To see this, consider first figure 1.12, networks (b) or (c). Since ik is a deficient relation
for i, N¥ is only sustainable with (S1) if NS\ ik is sustainable in autarky. If this is the case,
then the same stability argument made for mutual subnetworks apply. If e.g., agent ¢ deviates
only from her relation with agent k, but not from his other two relations, it induces speculation
on future play as under the current strategy profile the deviation is strictly dominated by a
simultaneous deviation on all relations. Furthermore there is an equilibrium — NS \ ik — which
(i) Pareto-dominates the continuation equilibrium in the punishment phase of (S1) and which is
(7i) a focal point after this deviation. This is a profitable deviation, given the agents coordinate
on N¥\ ik, since g'* < 0.

Consider now network (a) with strategy profile (S1). If we add a mutual relation ik to a
circular network Ns\ik that is not sustainable because g ~14¢»"+1 < 0 and/or gF*F—14-ghh+l <
0, and if g** and g are big enough such that A is sustainable with (S1), the stability argument
from proposition 1.3 part 3 applies: agents i and k had a ”profitable deviation* from NS leaving
them with ¢k.

If instead we add the mutual relation ik to a sustainable network N\ ik, both subnetworks
are sustainable in autarky and there is no need to combine them into one multilateral punishment
mechanism. Furthermore, under (I1), every member of NS \ ik immediately observes the play
of every other player so that there is no delay in punishment that can be reduced by shortening
paths through the new relation ik. However, even if players agreed on (S1) including ik, the

sustainability of both subnetworks rules out the stability argument from Proposition 1.3 part 3.
As in previous sections, with more sophisticated forgiving punishment strategies (S3), this
forward induction argument vanishes since punishments phases are followed by a return to

cooperation that, together with rewards for the punishers provide incentives to punish.
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No information transmission (I2) Let us turn to the no information transmission assump-
tion (I2) and study sustainable networks using the contagion strategies (S2).

Refer to figure 1.12, first considering network (a). Obviously, if both subnetworks ik and
N\ ik were sustainable in autarky, treating the subnetworks separately and adding ik to NS\ ik
results in a sustainable network.

If, on the other hand, N’ \ ik is not sustainable on its own, adding ik might help sustain the
network for two reasons. First, if 'S \ ik is not sustainable because g***! + §¢72g=1 < 0 and if
ghitt 4 gm2ghk 4 5e=2gii=1 5 (), where m is the size of the subnetwork {i,i + 1, ..., k}, adding
ik will result in a sustainable network if both, ¢ and k£ have, given their beliefs, an incentive to
contribute to a multilateral punishment using their mutual relation. Second, if A’S \ ik is not
sustainable because ¢/ 1 4§ 72¢g77—1 < 0, adding ik may result in a sustainable network under

the same condition because the delay with which the punishment reaches j is shorter.

Proposition 1.7 Let a network NS consist of a non-mutual circular network of size c, Ns\ik,
with g#" 1 < 0 and g»*' > 0 Vi € N5\ ik and a mutual relation ik between two non-adjacent
agents. Let § = { 8] vt + 6 2ghi1 = 0} Vie NS\ ik. Let A be the set of § for which NS is
sustainable with (S2) and beliefs specified in appendiz A.5 and let § = min {3} Then for 1"F

and 1 small enough or w** and w** big enough, 5 < 9.

Proof. Assume (S2) and the beliefs specified in appendix A.5. As in the proof of proposition
1.4, by assuming [** and I*' low enough or w** and w*? big enough, i’s (k’s) expected profit
from playing C%* (C*") after having observed agent i — 1 (k — 1) deviate is smaller than if they
not only play D%+l (DFA+1) je. infect agent i + 1 (agent k + 1), but also D%* (D*) i.e.
infect also agent k (agent ¢). Therefore punishment sets in earlier and a lower discount factor is
needed to sustain N°. Q.E.D. m

Again, if i’s (k’s) loss from playing C** (C*') if k (i) plays D* (D) or the gain from playing
Dk (DK if k (i) plays C* (C'*) is big, the expected payoff from not punishing is relatively low
and the agents sharing the mutual relation are willing to contribute to a collective punishment
mechanism.

Consider now networks (b) and (c). Here, adding the relation ¢k, which is unilateral (bilat-
erally deficient), involves a trade-off. On the one hand, punishment will be faster, which relaxes
the incentive constraint for each agent in A'S \ ik and makes the network sustainable for lower
discount factors. On the other hand, one agent (two agents) will have to sustain one deficient
relation more, which tightens the incentive constraint for this agent (these agents). The set of
discount factors for which the network is sustainable may therefore expand or shrinks with the
addition the new relation, depending on parameter values.

The conditions for sustainability of the network, which we give together with the belief
structure in appendix A.5, are a straightforward generalization of the conditions we had for the

simple network with deg (i) < 2.

Network information transmission (I3) Let us now turn to the network information trans-

mission assumption (I3). Consider first network (a) from figure 1.12. Given the feasibility of
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information transmission, consider strategies (S3) which make use of it. For network (a) to
be sustainable, the incentive constraints for agents other than ¢ and k, are equivalent to the
ones given in appendix A.4 with one change: Since the ways are shorter, the delay with which
punishment sets in is shorter as well, making it easier to sustain the network. As an example
for the incentive constraints for agents i and k, we give the ones for ¢ in appendix A.6. Again,
the sustainability conditions from appendix A.4 generalize.

Consider networks (b) and (c¢). Again, adding the relation ik, which is unilateral (bilaterally
deficient), involves a trade-off. On the one hand, punishment will be faster, which relaxes the
incentive constraint for each agent in the network and makes the network sustainable for lower
discount factors. On the other hand, one agent (two agents) will have to sustain one deficient
relation more, which tightens the incentive constraint for this agent (these agents). It is, thus,
not clear whether the set of discount factors for which the network is sustainable increases or

shrinks with adding the additional relation.

Social Capital Consider again figure 1.12 (¢). We stated above that agents i’s and k’s being
part of the network may help them sustain a bilaterally deficient relation between them. This is
the case if the sum of the net gains from cooperating for ¢ and k from their other relations are
large enough, i.e. if they dispose of sufficient slack enforcement power to enforce the additional
relation.

Suppose the circular network {i,i+1,...,k —1,k,k+1,...,1 — 1,4} is a social network, i.e.
the relations in it are social relations, and suppose the bilaterally deficient relation between i and
k is a one-shot prisoner’s dilemma, say an occasional business transaction where each agent can
"hold up" the other. Then the slack enforcement power from our social network, used to govern

a one-shot business interaction, is much like what Coleman (1990) defines as social capital:

Social capital is defined by its function. It is not a single entity, but a variety
of different entities having two characteristics in common: They all consist of some
aspect of social structures, and they facilitate certain actions of individuals who
are within that structure. Like other forms of capital, social capital is productive,
making possible the achievement of certain ends that would not be attainable in its
absence. Like physical capital and human capital, social capital is not completely
fungible, but is fungible with respect to certain activities. A given form of social
capital that is valuable in facilitating certain actions may be useless or even harmful
for others. Unlike other forms of capital, social capital inheres the structure of
relations between persons and among persons. It is lodged neither in individuals nor

in physical implements of production.

7 ...social capital inheres the structure of relations between persons and among persons” and
it makes ”possible the achievement of certain ends that would not be attainable in its absence.“
This is a micro-perspective on social capital. Our model allows for a formal definition for social

capital & la Coleman:
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Definition 1.7 (Social capital & la Coleman): Take a sustainable social network N*° with i, k €
NS, Then we define the individual social capital i and k can draw upon for a one-shot

business interaction ik as
SCip = <max {wik — R wht — CI“H C* C* s equilibrium in a MPM containing N® and zk) .

The social capital agent ¢ can draw on from being part of a social network is defined as
the slack enforcement power usable to enforce cooperation-compliance in other interactions in
need of governance through an MPM (multilateral punishment mechanism)??. With complete
information (I1), this is only a player specific definition as it is equivalent to the sum of his
net gains from cooperation in all his social relations sc;; = min {ZjeRi g ZjeRi gkj}. For
the other information regimes, the extent to which existing relations in a social network can
facilitate ”the achievement of certain ends“ for an agent depends not only on his net gains from
cooperation, i.e. how much he has to loose in his social relations. Since the delay with which
an eventual punishment sets in matters, it also depends on partners’ locations in the network.

Reviewing "(game-)theoretical questions stimulated by a reflection on social capital”, Sobel
(2002) identifies two ways in which Coleman’s (1990) network closure or — put differently —
"dense social networks make enforcement of group cooperative behavior more effective": First
by creating "common knowledge of information", and second by increasing "the quality and
reliability of third-party monitoring needed to enforce cooperative dynamic equilibria." With this
paper, we offer an additional explanation of why closure might be important for the enforcement
of cooperative behavior, the pooling of payoff asymmetries.

Robert Putnam (1995) takes another perspective on social capital. For him, the concept
"refers to the collective value of all ’social networks’ and the inclinations that arise from these
networks to do things for each other.” This is a macro-perspective on social capital, which,

translated into our model, lead to the following formal definition:

Definition 1.8 (Social capital & la Putnam): Take a sustainable social network N with i,k €

NS, Then we define the social capital of a society as the average individual social capital in

1
ncard (R;) Z Z ik

ieENS kER;

that society

The conclusion to be drawn from our model for the construction of aggregate measures of

social capital is: If there is full information about the actions of economic agents, it suffices to

22This is a definition of social capital that quantifies it by its returns. A similar approach has been taken by
Fernandez et al. (2000), who measure the returns to bonusses paid to current employees who successfully refer
new employees out of their personal network. Fernandez et al. (2000) refer to the bonus paid to the employees as
the company’s "social capital investment" and to the net cost savings they obtain in their recruitment process as
"the return to social capital". In our opinion, these references are, however, misleading. What the authors call
"investment in social capital" should be termed more appropriately the employees’ return to their social capital:
The investment has been done by the employees themselves, and is not quantified by the firm’s referral bonus.
Furthermore, the net cost savings of the firm in the hiring process, which the authors label as "the returns to
social capital", is more appropriately the firm’s return to the bonus paid to its employees. It is part of, but not
the whole, return to the investment in social capital. It reflects the relative bargaining power between employees
and the firm in sharing the return to social capital.
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have a measure of the average sum of the net gains from cooperation per person from social
relations in the economy. However, if this is not the case, as in most real world situations, in

addition, a measure of the density of the network should be used.

Information transmission as social capital We would like to emphasize that the value of
the social network may also rest in the enforcement of the transmission of information on the
history of interactions with outsiders. If the outsiders interact repeatedly with changing members
of the network, transmission of information on the history of the play in these interactions
through the network may help facilitate cooperation in them. In that sense, our model is a
microfoundation of Kandori’s (1992) attaching a label to a cheater by the members of the social
network and of Sobel’s second reason of why dense networks help enforce cooperative behavior —
by increasing "the quality and reliability of third-party monitoring needed to enforce cooperative
dynamic equilibria", an insight, which — to his knowledge — no one had formalized precisely in
a game-theoretic model. The fact that such a transmission of information in a society is of
economic value has been shown in variuos studies, among others in Acemoglu and Zilibotti
(1999).

1.5 Conclusion

Each of us is involved in networks of long term relationships of different kinds and with different
parties. Networks of social and economic relations include colluding firms, industrial districts,
interbank markets as well as criminal /terrorist organizations. In this paper we have tried to
clarify how the structure of such networks of relations affects the feasible equilibrium pattern of
interaction.

In our model, agents maintain long term self-enforcing relations thanks to the informa-
tion circulation and the enforcement/sanctioning power ensured by a network of such relations.
We identify equilibrium conditions for different architectures of such networks, paying special
attention to differences in these conditions for circular and non-circular architectures. The ba-
sic framework is that of repeated games between fixed partners with three basic information
structures: complete information, no information, and information transmission through the
network’s links.

We show that if agents cannot discipline themselves within a certain relation, the pooling
of asymmetries in payoffs across the network may allow them to sustain the relation under all
three informational assumptions. We find an end-network effect, i.e. that a non-circular network
or subnetwork is not sustainable. We find that the possibility to transmit information about a
defection through the links in the network is not exploited in equilibrium if enforcement relies
on unforgiving punishment phases. More complex punishment strategies induce agents to use
information transmission, and to keep on cooperating in the rest of the network while punishing
a defection (which increases efficiency and decreases the discount factor necessary to sustain the
network). If information can be transmitted via the network, grim trigger strategies, therefore,

cease to be optimal punishments as they do not use the possibility to transmit information
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to punish cheaters faster. Having self-sustaining relations in the network turns out to hurt
cooperation with imperfect information, because agents may then not be willing to perform the
prescribed punishment after a defection. When information can be transmitted, the network may
be sustained using strategies that reward the punisher and encourage information transmission.

We model relations as cooperative agreements in generic infinitely repeated prisoners’ dilem-
mas forming the links of the network of relations. The model is general enough to capture numer-
ous economic and social situations. We provide a microfoundation to Granovetter’s (1985) idea
of “embeddedness” according to which, by ignoring the social background in which economic
transactions are embedded, economists fail to understand important features of the economic
process. Our end-network effect, i.e. the finding that a non-circular network or subnetwork is
not sustainable, provides a clear explanation of why “closure” of social networks is so important
for social capital, as argued by Coleman (1988) and (1990). Finally, we drew some conclusions
about sensible measures of social capital in a network of relations, both on an individual and an
aggregate level.

Immediate applications of our model include the organization of inter-firm relations in in-
dustrial districts, the enforcement of collusive behavior in business networks, interbank relations
and the effects of “social capital” on the governance of economic and social interactions (as dis-
cussed by Coleman (1988, 1990), Putnam (1993) and Greif (1993) and formalized by Spagnolo
(1999b)). In her much acclaimed book, Saxenian (1994) attributes a large part of Silicon Valley’s
success to a special culture of cooperation in that industrial district, which stems from a common
background of the early workforce in that area. We believe our model offers a complementary

explanation how social networks may facilitate information circulation in a community.

Appendix
A.1 Strategy and belief profile (S2)
1. Each agent i € NS starts playing the agreed upon action vector C% Vi € N Vj € R; .

2. As long as player i observes every neighbor j € R; play C7° she goes on playing C%
Vj € Rj.

3. If player i observes a neighbor j play D’ in t = 7 she reverts to DY Vj € R; Vt > 7 + 1.

(i) al?™ @It = CFit CitLI and @fV Tt @l = €991 CI-LI Wi = 1,..., 7, they believe
abl al® = okl Lk YRl € R V=1, ...,

(i1) al™ = DitLi and ol = DiTLI or f ™ = €I and ol M = DITN with gt < 0

they can have any belief consistent with this observation,

(7i7) @l = DitLi and ol = €919 with g7l < 0, they assign an equal probability
Pr (af’l = DM A GP = omonym £ k;) <7,k # .
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For agents j with id (j) = 2, beliefs are such that if they observe?
(iv) ag’jﬂ,agﬂ’j = C9ItL Cithi and ag’jfl,afl’j = 71, Ci—Li vt = 1,..., 7, they believe
aPl bt = okl Clk Wkl e R, VE=1, ..., 7,

(v) @l = Ditliand o)1 = DI~LI they can have any belief consistent with this observation,

(vi) T = Ditli and ol = 091 or o2 = 9T and ol = DI—L, they assign an
equal probability Pr (af’l = DRl A af’l = C™"m #£ k:) < 1,Vk #£ 7.

A.2 Proposition 1.1

Proof. A network has been defined non-circular if for no agent i; € N there exists a path
{i1,49,...,ix} with i; = ix. It has been defined non-mutual if ¢ > 0 < ¢/* < 0. In such
a network, there would have to be either an agent e at the end vertex with ode = 1 or an
agent m in the middle with odm = 2. Since we assumed degi < 2, there will not be any
punishment from other neighbors and agent €’s or agent m's dominant strategy is to defect
from the relation.Q.E.D. m

A.3 Proposition 1.4

First we proof that with an unforgiving punishment, cooperation may break down if we replace
a unilateral relation with a mutual one. We then show that for U’ (C’ij ,Dji) in the mutual
relation small enough, the set of equilibria will not shrink.

Proof. Part 2 (a) and (b). Consider strategies (S2) and beliefs as outlined above. Suppose,
we are in the situation of figure 1.10 with agents ¢ and ¢ + 1 forming a mutual subnetwork.
Consider the following defection: Agent i + 1 plays D*t1+2 and after ¢ — 2 periods goes on
playing C*t1¢, After ¢ — 2 periods, say in period t = 7, agent i observes D*~1¢ and C*t1,
Playing D%"*! in ¢t = 7 + 1 is rational for agent i only if she expects i + 1 to play D*t1? in
t = 7 4+ 1. Whether she expects this to happen, depends on her beliefs on who started the

deviation. Agent i may have three possible beliefs about who defected initially.

(a) Agent i + 1 started and deviated only from his relation with i + 2. If agent i + 1 after
his initial deviation sticks to the strategies prescribed, he will play D4 in ¢t = 7 + 1.
Then it is in i’s best interest to play D***! as well. In the expected discounted payoff,

this receives a bigger weight, the lower %11,

(b) Agent ¢+ 2 started: Then i+ 2 would infect i+ 1 in ¢ = 7+ 1, thus, no matter what agent
i plays in t = 7 + 1, agent ¢ + 1 will play D1 in t = 7 4 2. Therefore it is better to
have a deviation profit in ¢ = 7 4+ 1 and play D**!. In the expected discounted payoff,
this receives a bigger weight, the higher w®*+1.

23We will need this part of the belief structure only when we consider mixed networks. In unilateral networks,
by definition there are no agents with an indegree of two.
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(c) An agent m € NS\ {i,i+1,i+ 2} started: The earliest period when i + 1 would be
infected by i + 2 would be 7 + 2. Thus 4 will expect i + 1 to play C*Th% at least until
t = 7+ 2. Since we assumed ¢“**1 > 0, for this belief it is not a best response to play
Db lin t =74 1.

Since agent ¢ does not have any information, a consistent belief is that cases (a) and (b)
have occurred with probability ch1 and case (c) with probability g If ¢ gets large, therefore,
the expected payoff for agent ¢ from deferring the punishment phase by one period may become
positive.

This in turn delays the expected punishment date of an initial deviator, which leads to a
ii+1

breakdown of the network if [%**! is not small and w is not big.

Part 2 (c). The proof parallels the one for proposition 1.3 part 3. Q.E.D. m

A.4 Proposition 1.5

For notational convenience the following definition will be useful.
Definition 1.9 We define a function

max{%,l} if int (%) = =2

0 (c,v) = s e S
max{mt( = +1),1} zfmt( — )75

This function maps the order of the cycle ¢ and the speed of information transmission v into
the strictly positive natural numbers and indicates the period in which an information about
play between agents ¢ and ¢ + 1 in period 0 reaches agent i — 1.

In the proof we first consider the incentive constraints for agents in the network not to
deviate from cooperation in phase I (ICCT), from cooperation with their other neighbor in
phase II that is if one neighbor cheated (IC!T), from punishing the original cheater in phase
IT (ICF), and from letting the others punish when she deviated in the first place (IC*?). In a
second step we show that 5 < §. Tt is shown that ICC!! and ICT are never binding, so we can
concentrate on IC! and ICEP. For a speed of v = 1, by an appropriate choice of the length
of the punishment, the conditions for cooperation can be made equivalent to the ones for (S2).
Increasing the speed then relaxes ICYF which gives room to make punishment more severe,
which establishes (i): 5 < 4. Since agents are being rewarded for punishing their neighbor, they
always have an incentive to do so during a punishment phase even if they want to cooperate
bilaterally, which establishes (ii). If 7" is chosen such that punishment is as hard as playing
minimax strategies with both neighbors forever, this is the hardest punishment possible. Since
here information transmission is used, every mean to decrease the delay before punishment on
both sides sets in is used. This establishes the corollary.

Proof. The following incentive constraints are to be satisfied:

1. (IC®T) For each agent i, playing D+ in t = 0 and D*~!in t = 6 (¢, v), which is her best

deviation, yields w1 in t = 0, I%**! for the following 7T; periods and c¢**! thereafter,
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as well as ¢~ 1 until t = 0 (c,v) — 1, w1 in t = O(c,v), I~ for the following T;
periods and ¢! thereafter. Playing C***! and C%~! forever yields 1—£5 (ci7i+1 + ci’i_l) .
Summing up leads to (I cet ), which is the condition for (S3) to be a Nash equilibrium.

T;
10CT = (Ci,i+1 B wi,iJrl) LNt (ci,i+1 B li,i+1)
0(c,v)+T;
4 §otew) (Ci,i—l _ wz‘,z‘—l) n Z st (Cm'—l _ lm—l) >0
t=0(c,v)+1

Vie NS i+1,i—1¢€R;.
2. (ICC!T) Suppose that in period t = 0, agent i — 1 played D*~17,

(a) Suppose 0 (¢,v) > T;—1 — 1. Then nothing changes in the trade-off in his interactions
with ¢ + 1 from IC!. In his interactions with i — 1, ¢ will already have returned to
the cooperative phase, which means he will give up ¢**~! for T} periods by infecting
1+ 1. Thus, ¢ is in the same situation as if he never had been cheated on by ¢ — 1,
which means IC¢!T = 1CT,

It = 1¢CT if 0 (c,v) > Tii — 1,

(b) Suppose now 6 (c,v) < T;—1 — 1. Again nothing changes in the trade-off in his
interactions with 7 + 1 from IC®!. Thus the first line of IC“! coincides with the
first line in JCC!. If in ¢ = 1, agent i plays D™ instead of sticking to cooperation
and just sending a message, this results in agent ¢ + 1 sending a message that reaches
agent i—11int = 6 (¢,v)+1. This yields agent i a utility of (=1 until t = 0 (¢, v)+T;+2.
By sticking to cooperation, she would have had a utility of w® ! from ¢ = 6 (¢, v) +1
until ¢t = T;_; and of ¢! from ¢t = T;_; + 1. This difference constitutes the second
and third line of ICC!L,

T;
7CCI = (Cz‘7z‘+1 _ wi,z‘+1) n Z(st (Ci,i+1 B li,i+1)

t=1
T;—1—1 Q(C’V)+Ti
+ Z 515 (wi,ifl _ li,i*l) + Z 5t (Ci,ifl _ li,i*l) >0
t=0(c,v)+1 t=T;—1

Vie NS i+1,i—1€R;, if0(c,v) <Tiq—1,
Since

tT;_etc_;) 8 (Wt —wh ) <0 VO (c,v) < Timp—1

0 VO (c,v) > T — 1

IchI _ ICCII _

9

whenever ICC! holds, ICC!! is satisfied.
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3. (ICT) Suppose agent 7 receives the message that agent i+ 1 deviated in their relation with
one of their other neighbors. Then agent ¢ has to have an incentive to punish him. Since
wh > b together with (ICCI), this is always the case.

4. (IC*P) Suppose in period ¢t = 0, agent i played D%*!, Then he has to agree to playing
(Ci’iJrl, D”l’i) for T; periods instead of his minimax strategy forever. After having played
D51 in ¢ = 0, for agent 4 sticking to punishment strategies means incurring [»**1 for
T; periods and ¢! thereafter. It furthermore means w* ! in ¢t = 0 (c,v), [*~! for the
following T} periods and ¢! thereafter. Deviating from punishment strategies yields
dv+1 forever, w1 in t = 0 (c,v) and d"*~! forever thereafter. The difference between
these utilities is represented by (I ctr ) .

T;—1 o)
JOLP = Z 5t (li7z‘+1 _ dz}i—&-l) + Z 5t (Ci,i-f—l _ dm‘+1)
t=0 t=T;,
0(c,v)+T; 00
+ Z st (li,i—l _ dm‘—l) + Z st (Ci,i—l _ di,i—l) >0
t=0(c,v) t=0(c,v)+T;+1

Vie NS i+1,i—1€R;.

Constraint (I cct ) consists of addends that are either strictly increasing in § or strictly
positive. Constraint (I cLr ) is strictly increasing in ¢ for § € (0,1). Both conditions do not
hold for a § close to 0. They do hold strictly for a § close enough to 1, thus there exists a § for
which both constraints hold. Therefore under the conditions stated, strategy (S3) is subgame
perfect for § > S.

Since "7 < d*I | it is possible to fix a T} Vi such that ICTP = 024, Given that T}, assume v = 1,
such that 6 (¢,v) = ¢ — 2. For this, IC! is satisfied for all § that satisfy 6 2¢%~1 + gh*+1 > 0.
Now consider v > 1. Again, it is possible to fix a T} Vi such that IC*Y = 0. That ensures the
same strength of the punishment. But now the punishment in the non-deficient relation sets in

earlier which reduces the value of the deviation and therefore for v > 1, 5 < J.

Since agents are being rewarded for punishing their neighbor, they always have an incentive
to do so during a punishment phase even if they want to cooperate bilaterally, which establishes
(ii).

If T; is chosen for each agent ¢ such that the punishment is as hard as playing minimax
strategies with both neighbors forever, this is the hardest punishment possible. Since here
information transmission is used, every mean to decrease the delay before punishment on both
sides sets in is used. This establishes the corollary. Q.£.D. m

?4That means that the punishment is as strong as if the deviator was punished with infinite reversion to the
static Nash equilibium.
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A.5 Belief structure and sustainability conditions for section 1.4,
information regime (12)

For networks (a), (b), and (¢) from figure 1.12, we assume the following beliefs:
For agents j ¢ {i, k}, beliefs are such that

(7) if they observe cooperation on both sides, they believe that all agents in the network coop-

erated so far,

(7i) if they observe a deviation on both sides, they believe that the neighbor with whom they

share their deficient relation was the first to deviate, and

(791) if they observe a deviation only from the agent with whom they share their non-deficient
relation, they give an equal probability to the event that any of the other players was the
first to deviate.

For agents i and k, beliefs are such that

(iv) if they observe cooperation from all neighbors, they believe that all agents in the network

cooperated so far,

(v) if they observe a deviation by all neighbors, they believe that everybody in the network
deviated,

(vi) if 4 (if k) observes agent i —1 (agent k—1) deviate, but the other neighbors cooperate, agent
i (agent k) gives an equal probability to the event that any agent j € {k,k+1,....,a — 1}
(any agent j € {i,i+ 1,...,k — 1}) was the first to deviate,

(vii) if @ (if k) observes agents ¢ — 1 and k (agents k — 1 and i) deviate, but the other neighbor

cooperate, he believes that agent k (agent 7) was the first to deviate,

(viig) if ¢ (if k) observes agent k, agent ¢ + 1, or both, agents k and i + 1, (agent i, agent k + 1,
or both, agents ¢ and k + 1) deviate, but the other neighbors cooperate, agent i (agent k)
gives an equal probability to the event that any agent j € {i + 1,7+ 2,...,k} (any agent
je{k+1,k+2,..,i}) was the first to deviate, and

(ix) if i (if k) observes agents i — 1 and 7 + 1 (agents k — 1 and k + 1) deviate, but the other
neighbor cooperate, agent i (agent k) gives an equal probability to the event that any
agent j € NS\ i (any agent j € N\ k) was the first to deviate.

Let N®\ ik be of size ¢ and the subnetwork {i,i +1,...,k — 1,k,i} be of size m. Then for

the beliefs given, information structure (I2), and I** and I* low NS is sustainable iff
gi,i+1 4 gm—2 <gi7k: + 5c—mgm‘—1) >0
gk,kJrl 4 gem (gk,i 4 5m729k,k71) >0
Gt M2l >0 Yie {i+ 1, ..,k —1}
gt oMl >0 Vi e {k+1,...,i— 1}
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A.6 Sustainability conditions for agent i in section 1.4, informa-
tion regime (13)

Refer to figure 1.12. We give the conditions exemplary for agent 3.

1. (IC’Z.CI) During a cooperation phase, it must be profitable for i to play C%**1, C¥* C#hi—1
at any time, which yields ¢!, ¢**, and ¢~ in each period, instead of choosing his best
deviation (”static“ best reply), which would be to play D%+l in ¢t =0, D* int = 0 (m, v),
and D%~ in t = §(c,v) and then to face a T;— period punishment during which he has
to endure payoffs of only I%*1 [%% and {**~1. Such a deviation is not profitable iff
T;
10°1 = (Ci,i+1 _ wi,i+1) 4 251: (Ci,i+1 _ li,i+1)
t=1
O(mv)+T;
1 §0mw) (Ci,k _ wi,k) + Z st <Ci7k: _ li,k)
t=0(m,v)+1
0(c,v)+T;
Iy () (Ci,ifl _ wz’,zel) + Z st (Cz‘,iq _ li,z’ﬂ) > 0.
t=0(c,v)+1

2. (I C’ZC H ) Suppose that agent ¢ — 1 deviated in t = —1. Agent ¢ has to have an incentive to
pass on this information in ¢ = 0 to both his neighbors, ¢ + 1 and k, instead of infecting
his neighbors i + 1 in ¢ = 0 and k in ¢t = 6 (m,v) and then facing the punishment pre-
scribed against himself. Again, we have to distinguish two cases depending on the speed

of information transmission.

(a) fT;_1 —1 < 0 (c,v), then the information that i did not pass on the info, but cheated
instead against ¢ + 1, reaches ¢ — 1 after ¢ and 7 — 1 have gone back to cooperation.
Therefore,

¢t = ¢t Yo (c,v) > Tiq — 1.

(b) If T;_1 —1 > 6 (c,v), then the information that i did not pass on the info, but cheated
instead against ¢ + 1, reaches ¢ — 1 after ¢ and ¢ — 1 have gone back to cooperation.
That means that i looses punishment profits w?*~! for a number of periods equal to

the difference between 7' — 1 and 6 (¢, v). Therefore,

1CoT = (Ci,i+1 B wi,iJrl) n i(;t (Cz',i+1 _ li,i+1)
t=1
O(mw)+T;
1 §0mw) (Cz‘,k _ wi,k:) i Z st <ci,k _ li,k)
t=0(m,v)+1
T;_1—1 0(c,v)+T;
n Z st (wz‘,z'—l B lz‘,z‘—1) n Z st (Cz’,z‘—l _ li,i—l) >0

t=0(c,v)+1 t=T;_1

V0 (c,v) < Ty — 1.
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Again, we see that
Ti1—-1 iyi— RE
(ICI _ ICI[) _ Zt:@%c,u) 5t (C’ b w= 1) <0 Vo (670) > E—l -1
0 VO (c,v) <Tj—1—1
Thus, (I c! ) holds implies that (I cl ) holds. Agent 7 also always has an incentive
to punish a deviator immediately, thus, the equivalent to (I cr ) always holds. We
have to verify that (I cLr ) holds.

. (ICT?) Suppose agent i receives the message that agent i + 1 (agent k) deviated in their
relation with one of their other neighbors. Then agent ¢ has to have an incentive to punish
them. Since w®/ > ¢/ together with (I o ), this is always the case.

4. (I cLr ) Lastly, agent ¢ has to have an incentive to let his neighbors carry out the pun-

ishment on him if he deviated. He can ensure himself a payoff of d***1, d* and d%~!
forever by playing D1 D"* and D! forever. This limits the punishment available

to the community.

T;—1 o)
ICPP = Z st (li,iJrl B di,i+1) n Z st (ci,iJrl B di,i+1)
t=0 t=T;
0(m,v)+T; )
I Z st (li,k _ di,k:) I Z st <Ci,k _ dz’,k)
t=0(m,v)+1 t=0(m,v)+T;+1
O(c,v)+T; 00
+ Z 5t (li,i—l _ di,i—l) + Z 6t (Ci,i—l _ di,i—l) >0
t=0(c,v)+1 t=0(c,v)+T;+1

By choosing an appropriate 7;, the punishment can again be made as hard as in the
contagious equilibrium (with strategies (S2) and the respective beliefs). With v > 1, due
to a faster punishment, the discount factor necessary to sustain the network will again be
lower than with (S2).

A.7 Sustainable networks with creation of new links

In this appendix, we consider the permanent exclusion of an agent from the relational network

together with the assumption that the remaining members close the gap in it by establishing a

new relation.

As before, we examine exclusion for the three information transmission regimes. We will

define exclusion, and then show that only for the network information transmission (I3), exclu-

sion equilibria may sustain networks with lower discount factors than the mechanisms examined

before. This is true, however, only under quite restrictive conditions.
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Definition 1.10 (Punishment by exclusion) We define punishment by exclusion as the perma-
nent choice of a cheater’s neighbors in the relational network to play the non-cooperative action

w.r.t. the cheater and their permanent choice to play the cooperative action w.r.t. each other.

As in section 1.3, we suppose assumption 1.2 (deg (i) < 2) holds. Contrary to section 1.3,
however, we assume that every two agents of the relational network are able to interact with

each other:
Assumption 1.5 Jij € C Vi,j € N°, i # j.

We assume that it is impossible to find an agent outside the network in order to substitute
for an agent in the network. One could think of a specific group of agents exchanging a kind of

service for which it is impossible to find providors outside the community:
Assumption 1.6 If #iij € R for some j then fik € C for any k € N'5.

Asin section 1.3.1, we want to explore the possibility to sustain relations through the network
which would otherwise be non-sustainable, i.e. we presuppose assumption 1.3. In addition, we
assume that agents can have at most one relation with each other, i.e. are not able to exploit

direct multimarket contact:
Assumption 1.7 Vi,j 3 one and only one ij € C.

The way we defined punishment by exclusion, defections are deterred by the creation of a new
relational network. The consequence is that, if this new relational network is not sustainable,
there is no deterrence. Therefore, also a deviation from it — if the same punishment is applied
— has to be deterred by the existence of yet another sustainable relational network. Strategies
will, thus, feature a recursive element. Given this recursive nature of exclusion and given as-
sumptions 1.3 and 1.7, strategies have to include at some point in time other punishments as
well. We therefore define strategies (S4) and (S5) for the (I1) and (I2) information transmis-
sion structures, respectively, such that the punishment depends on the size of the remaining
network, making the assumption that the punishment changes to defection with all neighbors if

the residual network is triangular.

Strategy profile (S4)
1. Players k € N° start by playing C* Yk € N°,Vj € Ry,.

2. Each player k goes on playing C* Vj € Ry as long as no deviation by any player in the

network is observed.

3. If an agent i played D7,

(a) her neighbors j € R; = {i+ 1,4 — 1} will play D’ forever
b) if size (N®) > 3, NS = NS — {i,i—1:4,i+ 1} + {i —1,i+ 1}, her neighbors j €
(2
{i+1,i — 1} will form a link i — 1,7 4 1 and all agents k € N'S; go to point 1.
(c) if size (NS) = 3, every agent k reverts to D¥/ Vj € Ry, forever.
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Strategy profile (S5)

1. Every agent k € NS starts with C*J with all neighbors k and transmits info on history as
well as received info.

2. ...goes on with C*J as long as he observes C*J and he does not observe C** with i being

not a neighbor

3. If size (N;gj) > 3, and

(a) if k observes D7* without having played D*" before, he will
i. play D*J forever
ii. play C** w.r.t. j’s other neighbor i

(b) if an agent i not being a neighbor of k observes C*? he will
i. play D% with j € Ry, forever
ii. play C** starting from the next period

(c) all agents k € N*_gj go to point 1

4. If size (NS) = 3 and if k observes DJ*_or if k played D*J before, he plays D*J Vj € Ry,

forever after.

Note again that a closure of the relational network — after excluding a defector — by agents
who formerly did not share a relation requires that there are ij € C with ij ¢ R. Furthermore,

there will be additional conditions to fulfill for these strategies to be an equilibrium.
Proposition 1.8 Suppose assumptions 1.2-1.8 and 1.5-1.7.

1. Assume the perfect information transmission regime (I1). Let 0= {5| gl 4 ghitl = ()}.

Let 8 be the minimum discount factor necessary to sustain a network with (S4)under (I1).
Then

(a) 5 =6 provided that all potential relations between network member that are not cur-
rently links in the network are mutual for 3.

(b) the network is not strategically stable.

2. Assume the no information transmission regime (I12). Then there is no relational network

sustained by exclusion.

3. Assume the network information transmission regime (13). Let A be the set of & for which

~ together with an appropriate Tj Vj — (S3) constitutes a sustainable non-mutual network
with g~ < 0 and g~ > 0 under (I3) and 5 = min {E} Let A be the set of § for
which (S5) constitutes a sustainable non-mutual network with g1 < 0 and gv*=1 > 0

under (I3) and § = min {5} Then
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(a) if 1572 is not too small, if v is not too high, and if all potential relations between

members of the network, which are not links in the network, are mutual for 5, 5 < 9.
(b) the network is not strategically stable.

(c) the strategy profile (S5) is the optimal cooperative strategy profile in the class of
strategy profiles with exclusion.

Proof. Part 1.: We first give the conditions for sustainability of the network assuming

optimal deviations given the punishment.

i. For any i € N we must have

ghitl 4 ghi=1 >,

ii. For ¢ —1 and ¢ + 1, we need

i=Litl g gieli=2

v
o

g
gi+l,i+2+gl+1,i71 > 0.

iii. Points i. and ii. must hold for any member of any network N\ fl and any member of any

reduced network thereof except the triangular networks. In the triangular one, only i. has
to hold.

Part 1. (a): (S1) punishes a deviation immediately with the strongest possible punishment,
i.e. the one that gives the cheater his minimax payoff forever. It is, therefore, not possible to
decrease the delay until punishment takes place and the strengh of the punishment.

Condition ii. together with iii. imply that not only ¢**'*=1 > 0, but also ¢'*2*~1 > 0,
¢g"3%1 >0, and so on. To see this, consider the following figures. The first row represents the
consequences of the deterrance of a deviation of agent 1, then 2, and then 3. We see, that the
relation of 4 with 6 has to be non-deficient for 4. The second row represents the consequences
of a deterrance of a deviation of agent 4. We see now that the relation of 4 with 6 has to be
non-deficient for 6. The consequence is that all agents inside the circle have to potentially have

mutual relations. Thus, if they are for 37 then & = 9.

NN
N/ N/ N N
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Part 1 (b).: If all ij ¢ R have to be mutual, this has consequences for the strategic stability

of the equilibrium as shown in proposition 1.4.

Part 2.: In order to be able to link to the neighbor of the neighbor who cheated on a player,
this player has to know who is the neighbor of that cheater. This requires information on the

history of his neighbor’s play, which he does not have under (I12).

Part 3.: Again, we first give the conditions for sustainability of the network. As before, we

assume optimal deviations given the punishment.

i. No agent has to have an incentive to deviate from the cooperative action:
ghitl 4 gghi=1 > 0.
ii. An agent i who has been cheated on by an agent ¢ — 1 has to have an incentive to play

Ci,i+1 and Ci,if2:
gi,iJrl + (1 o 5) l’i,i72 + 561',1'72 _ di,i72 > O,

iii. and to go on playing that in the next period:
ghitl 4 §ghi=2 > (.

iv. Any agent i —2 who observes C**~2 from a member of the network who is not his neighbor

has to have an incentive to play C*~2?:

gi72,i + 6gi72,i73 > 0.

v. Points i. through iv. must hold for any member of NS and of any network /\/"fz and any
member of any reduced network thereof except the triangular networks. In the triangular

ones, only i. has to hold.
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Part 3. (a): In this equilibrium, permanent Nash reversion of i + 1 arrives immediately.
Permanent Nash reversion of i — 1 arrives after one period. With strategy profile (S3), a
punishment of 141 as strong as permanent Nash reversion arrives immediately. The punishment
of i + 1 as strong as permanent Nash reversion arrives after 0 (c,v) periods. Since 6 (c,v) is
decreasing in v, for low v condition i. is less strict than the equivalent condition for (S3).

Conditions iii. through v. imply, similarily to conditions ii. and iii. from Part 1. of this
proposition, that all potential relations between members of the network, which are not links in
the network, have to be mutual.

Condition ii. is only less stringent than condition i. if %*~=2 is not too low.

Part 8 (b).: As conditions iii. through v. imply that all potential relations between members
of the network, which are not links in the network, have to be mutual, it is possible to deviate
suboptimally in a network N‘fl which makes a punishment of an agent in that mutual relation

by the other agent in that mutual relation a dominated action.

Part 3 (c).: As the creation of the links between neighbors is immediate, punishment sets

in as soon as possible. This punishment involves minimax strategies forever and is thus as hard
as possible. Q.E.D. m

Let us briefly comment on these results. First, with exclusion punishments, it is only possible
to improve over the strategies defined before for the Network Information Transmission Case
(I3). For (I1), these strategies do just as well, and for (I2), there is no punishment by exclusion
for lack of information whom to link to. Second, as a deviation of any member of the network has
to be deterred by a sustainable other network, this results in certain conditions on the interaction
structure. These certain conditions are quite restrictive: all potential relations between members
of the network, which are not links in the network, have to be mutual. This causes the network
to be not strategically stable, and thus (S4) and (S5), respectively, unlikely to be chosen as
equilibrium strategies. In addition, for the Network Information Transmission Regime (I3) the
loss from playing C' if your partner plays D has to be not too low, and the speed of information
transmission has to be not too high. This condition on " would be relaxed if one allowed for the
potential relations, which would have to be mutual, to exist in the first place, i.e. if one was to
give up the ”time constraint” deg (i) < 2. Third, with (S4), as with restitution punishments,
agents enjoy the advantage of avoiding the breakdown of the network during a punishment phase.
Thus, there is a utility gain compared with (S1). However, compared to restitution punishments
(similar to (S3)), the neighbors of a cheater lose utility — a payback of the damages is not done.
Furthermore, if the network fulfills any other function, such that the size of the network matters
for overall welfare, there is a loss in welfare compared to restitution punishments due to the

exclusion of the cheater.
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Chapter 2

Moral hazard and the decision to do
joint research

2.1 Introduction

A number! of research and development intensive industries, such as the software, biotechnology,
the automobile, the electronics industry and many others have seen a strong increase in joint
research and development projects. These joint projects may take the form for example of
research joint ventures (RJVs), alliances, or bilateral agreements. The value created in these
joint projects is often considerable and of high social interest. For this reason, there have been
public programs set up by several governments and supranational authorities to support them.
The EU for example does so within the "Furopean Framework Programs". Out of the 363
million euro spent on "Promotion of Innovation and Encouragement of SME? Participation
in R€&D" within the 5th edition of these "Furopean Framework Programs" from 1998 until
2000, the EU devoted 200 million euro to "Joint innovation/SME activities". The relevance
of this phenomenon explains the interest in studying the formation mechanisms, to analyze the
rationale, possible failures, duration, and not least the impact on social welfare of joint projects.

Our leading example will be the pharmaceutical industry. Joint projects in this industry may
cover various stages of the innovation process, ranging from basic research, such as inventing new
chemical entities (NCE) up to the development of new final products, such as drugs, including
performing the necessary tests to get them approved by regulatory authorities (such as the Food
and Drug Administration, FDA, in the US)3. In this industry, research projects — joint and
stand-alone — are typically carried out by research units*. The choice of whether to form an
RJV, i.e. the choice of the organizational form to carry out research, on the other hand, is

usually taken by the owners of the company and not by the research units. This implies an

!This chapter is based on the paper "Moral hazard and the internal organization of joint research", written
jointly with Simona Fabrizi and circulated as UPV FAEII Working Paper 2003-10, quoted in this thesis as Fabrizi
and Lippert (2005b).

2Small and medium sized enterprises.

#See Pammolli (1996) for a discussion on R&D in the pharmaceutical industry.

4In our paper, we will refer to these research units as managers who carry out the research for the owners (or
entrepreneurs).

49



50 Chapter 2: Moral hazard and the decision to do joint research

agency problem, the consequence of which for the formation of joint research agreements — to
our best knowledge — has not been studied to date. This paper is an attempt to study the
consequences from these agency problems for the formation of RJVs.

Most of the recent literature that studies the underlying incentives to enter into joint projects
as well as the conditions for their stability, concentrates on economic agents taking these decisions
as if they were also responsible for carrying out the research. There is usually no separation
between ownership and control. Therefore, possible conflicts between who takes the decision on
whether to conduct a joint research and who might affect the outcome of the research are not
accounted for®.

Our model departs from the traditional owner-manager view, by explicitly considering the
impact of principal-agent relations on formation and internal organization of RJVs by allow-
ing owners to decide whether to conduct a project alone or jointly, under both, the owner-
manager and the principal-agent assumptions. Research units will be responsible of conducting
the projects: their effort — alternatively observable or unobservable — determines in our model
the probability of success of the projects. A joint project can be conducted by only one owner’s
research unit or (in an extension) both owners’ research units (agents) together. In the latter
case, our analysis will allow for these units to be substitutes to a varying degree. The model
assesses the impact of agency problems on the owners’ decisions to carry out a stand-alone or a
joint project and whether to use possible synergies between research units.

To our best knowledge, there is one study of joint research that takes an explicit agency
approach, Pastor and Sandonis (2002). However, the authors do not consider incentives to enter
joint research projects: comparing cross-licensing agreements with research joint ventures in the
presence of agency problems, joint research is the only means entrepreneurs have to conduct
a given project. Therefore, staying alone is not an option and, contrary to our model, the
analysis of the underlying incentives to form a research alliance is ruled out by assumption. The
underlying assumption in their work is that each research unit’s success is essential, both for
the cross-licensing and for the research joint venture cases. By contrast, allowing for several
degrees of substitution between research units (managers) involved in the joint project in order
to reach a success, we are able to characterize the decisions whether to join and how to do so
as a function of these different degrees of substitution and the value possible to create in the
research projects.

By accounting for possible substitutability, duplication, or complementarity of the agents’
efforts in the functional form of the probability of success, we also depart from the team pro-
duction literature® where the success of a task assigned to each agent is fundamental for the
success of a given project. In our model, interactions between agents allow for potential syner-

gies. However, results will show that synergies are not necessarily exploited in equilibrium. This

For example, Espinosa and Macho-Stadler (2003) consider the endogenous formation of partnerships by firms
in a double sided moral hazard context, i.e. each firm has to decide its level of production with which to contribute
to the overall output of the partnership. Each owner has an incentive to free-ride on other owners by deciding how
much (unobservable) effort to put into the overall production of the partnership. However, an owner-managers
view on the problem is adopted, i.e. each owner is at the same time his own agent.

6See, for example, Holmstrom (1982) or Itoh (1991).
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is a consequence of a trade-off between the potential enhanced probability of success of the joint
project for a given effort and the increased cost of providing the optimal incentive compatible
contracts to be offered to both research units.

Another aspect of our model consists of endogenizing the cost associated with conducting a
research project. An often proposed argument to explain the forming a partnership is the ability
that share fixed costs that would have to be incurred by each party separately otherwise. These
fixed costs savings encompass research costs, savings on assets such as avoiding to replicate
laboratories, as it is argued in Harrigan (1986). The relative benefits of enjoying a success,
either alone or jointly, provides the rationale for private decisions whether to run a joint or a
stand-alone project. In our model the endogenized cost of conducting a research project can be
considered to play an equivalent role as, in standard models, the fixed costs may play.

In order to concentrate on agency problems coming from moral hazard we abstract from
several potentially interesting aspects such as from the fear of disclosing private know-how within
a joint project, from market power considerations, and from the bargaining process underlying
the determination of the sharing rule for the joint projects’ benefits and costs.

The potential trade-off between staying alone and joining when there is the fear of disclosing
each firm’s private know-how within a joint project has been considered by Pérez-Castrillo and
Sandonis (1996).

The abstraction from market power considerations (in the sense that the overall potential
value of the market that projects can target does not depend on whether they join or not) suits
situations where a success pays off a well defined value, which can be appropriated, totally or
partially, by the author of this success. Examples are R&D projects leading to the patenting
of the invention/innovation, or to the approval of a certain drug targeting a potential market.
While the overall value of the market is kept fixed, we distinguish in our analysis between in-
dependent and common market projects. This separation is meant to capture both the cases
where a stand-alone project is not facing a rival, and the one where it does. Having conducted a
successful stand-alone project will pay off a fixed value independent of whether the other entre-
preneur succeeded if this projects targeted independent markets. Taking our leading example
of the pharmaceutical industry, one could think of a market which is segmented due to regional
regulatory constraints that do not allow an innovator to use a patent in another country than
the one where the innovation was obtained because it needs to be approved in either segment
and approval in one is not a guarantee for approval in the other segment. If the projects aim
at a common market on the other hand, a success would have to be shared with the other
entrepreneur if his project succeeds as well.

Finally, concerning the bargaining, we assume an exogenous equal sharing of costs and
benefits of the joint projects. This simplification is made in order to focus on the impact
of agency problems on decision whether to join and how to join between equally important
partners in the joint project.

Results will show that the decision to pursue joint projects is always taken between firms
facing independent markets, no matter whether research units are affected by moral hazard

behavior or not. However, for both, observable and unobservable efforts, under the common
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market assumption, firms start preferring staying alone as long as the value of the overall market
to be targeted is not high enough, and/or if the degree of duplication is not too high. The more
competitive the environment, the more likely the firms pursue a stand-alone project. When
entrepreneurs face agency problems, that is, when it is more costly to implement a certain
probability of success, the value of the overall market to be targeted has to be higher than
under observable efforts for entrepreneurs to pursue a joint project. The additional agency costs
may induce the parties to stay alone even if they would otherwise have chosen to conduct the
project jointly either with one or both units. Our results show that moral hazard, and thus,
an increase of the component that inflates the cost of producing an innovation, is not a factor
that drives firms to share it necessarily, i.e. to share a "fixed" cost, as it is usually considered.
Given that the wage to be paid to the research management can be adjusted implementing the
optimal wage contract associated with each case, firms decide to stay alone in some situations
where they would have shared costs without moral hazard. In particular, the occurrence of joint
projects where both units are kept is decreased systematically as higher complementarities are
needed to sustain this configuration against either stand-alone or a joint project with one unit.

The analysis of the impacts of privately taken decisions over the social welfare, will show that
conflicts arise under the moral hazard assumption where joint projects keeping both research
units would be preferred socially, but privately firms prefer either to join keeping only one unit
or not to join at all. Too few socially desirable joint projects exploiting synergies are observed.

The work is organized as follows. In section 2 we describe the setup of the model. Section
3 is devoted to the analysis of the equilibrium organization arising if only one entrepreneurs’
research unit is kept. We will compare the results for the situation without moral hazard with
the results in a principal agents framework. In section 4, we allow the entrepreneurs to keep
both research organizations, making it possible to enjoy synergies. We will perform the same

comparisons as in section 3. Section 5 concludes and discusses possible extensions of the model.

2.2 The Model

In this section, we describe the stand-alone configuration for both, projects targeting independent
markets - or market segments - (I) and those targeting a common market (C), as well as the
joint research configuration. We will describe the characteristics of the projects, the utility of

the agents’ conducting them, as well as the probability of success attached to the projects.

Entrepreneurs’ projects Let two entrepreneurs pursue a project, which potentially leads
to an innovation that targets a market, the overall value of which is A. The projects can be
pursued by each entrepreneur as stand-alone projects, denoted by (S), or in a joint venture
together with the other entrepreneur as a joint project, denoted by (J).

The market is assumed to be exogenously segmented into two parts, each of which is of
equal value %. In the stand-alone situation, we distinguish two cases regarding the accesibility
of the two segments by the entrepreneurs. They may be able to access only one segment of the

market, distinct from the segment accessed by the other; in this case we will refer to stand-alone
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projects targeting independent markets or market segments’, denoted by (S| I). They may on
the other hand be able to access both segments of the market; in this case we will refer to stand-
alone projects targeting a common market®, denoted by (S| C). A stand-alone project targeting
independent markets, is assumed to pay off % to each entrepreneur in the case of his success’. A
stand-alone project targeting a common market, pays off A to a successful entrepreneur if he is
the only one succeeding, or % to each of them if both are succeeding'’. Whenever entrepreneurs
decide to conduct a joint project (J), its success is assumed to lead to a success to be used in

t'1 paying off A. In case of failure, any project pays off zero.

both segments of the marke

Projects are assumed to be carried out by agents (research units, divisions, etc.) employed
by the entrepreneurs. The agents affect the probability of success of the project they conduct
through their chosen effort. We assume that each entrepreneur employs initially one agent
(research unit, division, etc.). If the entrepreneurs combine their assets for a joint project, we
assume that they keep one of their two research units or agents'?. This assumption will be
relaxed in an extension to this model in order to analyze the exploitation of potential synergies.

Any time the project is conducted jointly, we further assume that a new entity is founded.
We refer to this entity as the joint entity. We assume that entrepreneurs share the costs and
the benefits of conducting the joint project equally.

Summarizing the assumptions made, we can write the different payoffs R(-) associated with

the stand-alone situation:

A .

S with Pr=p; (S
R(SIT) = 5 with Pr=p;(S)

0 with Pr=1—p;(9),

A with Pr=p; () (1 —p—i (5))
R (S|C) = S with Pr=p; (S)p_; (5)

0 with Pr=1—7p;(S),

TAn example for projects targeting independent markets, i.e. where entrepreneurs may be initially present in
only one segment, is the case where only the "home" entrepreneur knows the regulatory framework of its country,
which is a necessary condition to get an approval for the innovation there. The "foreign" entrepreneur does not
know the regulatory framework of the for him "foreign" country and therefore, an innovation for that segment is
valueless for him.

8 An example for projects targeting a common market independent markets, is the case where both entrepre-
neurs have access to - or can develop for - both segments: this is possible either because they were initially present
in both segments; or because each of them was initially present only in one segment, but they decide to conduct
a joint project — and thus share the necessary knowledge for obtaining approval in their respective segments.

9This comes from the assumption of equally sized segments.

10The assumption of sharing the value in case both entrepreneurs succeed is taken for simplification: It can
be shown that our results do not change qualitatively if we assume that a success of both entrepreneurs in the
common markets situation destroys value, i.e. if the value to be appropriated by each entrepreneur were smaller
than %.

"'The underlying assumption for this is that a project success in one segment can be easily translated into a
success in the other segment: e.g. given the now common knowledge about the regulatory frameworks of each
respective separate market, joining firms can tailor the project such that its scientific success ensures it to be used
in both segments.

2We are implicitly assuming that each agent has embedded the scientific knowledge/capability to conduct the
project alone.
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where p; (S) and p_; (S) are the probabilities of success of firms ¢ and —i, respectively. Similarly,

we can write the payoffs associated with a joint project:

A with Pr=p(J)
0 with Pr=1—p(J),

R(J) =
where p (J) is the probability of success of the joint project.

Agents Agents affect the probability of success of the project they conduct through their
effort. We consider both, the cases where the agents exert an observable, contractable effort e;
and where they exert a non observable, therefore not-contractable, effort. Exerting this effort

e; implies a disutility for the agent that is equal to ¢; (e;) = %e?.

For conducting the project,
agents receive a transfer ¢; > 0 from the entrepreneurs employing them. Both, entrepreneurs
and agents are risk neutral, however, agents are protected by limited liability. We assume the

agents’ utility to be additively separable between effort and money,
UZ‘ = U; (tz) — C; (6,) = ti — —€;.

In case of unobservable efforts, a contract, specifying a transfer to the agents cannot be made
contingent on their exerted efforts, but only on the observable and verifiable success or failure
of the project. In this case, the optimal contract requires the transfer to the agents made by

the entrepreneurs employing them to be of the following type:

b; if success

0 if failure

ti (R) =

In the joint case (J) we will drop the index 7 while referring to the transfer an agent receives

from the joint entity.

Probability of success As already mentioned, agents affect the probability of success of the

project by selecting which level of effort to exert. We define this probability as'?:

The underlying assumption is that an agent is as productive carrying out a joint project as
he is carrying out a stand-alone project. This assumption may be questionable for the situation

in which stand-alone projects target independent markets, as the common project has twice the

13We will derive the optimal contracts not taking into account any restrictions on the parameters A and &
such that the probability of success is well defined, e.g. smaller than 1. If the unrestricted solution specified a
probability level greater than one, entrepreneurs would not be able to increase the probability of success over the
value of one by paying a higher transfer. They would, therefore, optimally specify an implemented effort and a
transfer such that the probability is exactly equal to one. In the following analysis, we provide the unrestricted
solutions for the optimally implemented efforts and transfers, however, it is always possible to verify that the
results are unalterated by allowing for the restriction on the exogenous parameters to bind.
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1 2 3 4 5
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I I I I I
Entrepreneurs Entrepreneurs Agent(s) Agent(s)  Outcomes
choose offer accept(s) or  choose(s) are
organization  contract(s) reject(s) effort realized

(S|-) or (J) contract(s)  level(s)

Figure 2.1: Timing

scale of the stand-alone project. We keep it in order to focus on another trade-off which would

be unaffected by changing this assumption.

Timing Given that the target of stand-alone projects (independent markets or a common
market) is exogenously taken ex ante, the actions of the different players can be summarized as

follows:

1. Entrepreneurs simultaneously decide whether they want to invest in a joint or in a stand-

alone project.
2. Entrepreneurs offer contract(s) to the agent(s) involved in the project(s).
3. Agent(s) accept(s) or reject(s) the contract(s).
4. Agent(s) decide(s) on an effort level to be exerted.

5. The outcome is realized and the transfers are executed.

2.3 Equilibrium organization

2.3.1 Observable efforts

The goal of this section is to provide a benchmark analysis of the optimal organizations either
when the agents’ efforts are observable and therefore it is possible to make the transfer contingent
to the exerted effort!?.

This benchmark will be compared to the parallel analysis when the efforts are not observ-
able!’. Comparisons will allow us to assess the impact of the separation between ownership
and control — entrepreneurs have the power to decide whether to join, but agents affect the real

outcome of that decision — on the privately chosen configuration and on the social welfare.

Y0r, seeing it differently, when we have an owner-manager, i.e. an entrepreneur who could provide that
effort alone, as if the he was also the manager. An example could be the case of a biotech firm funded by the
biotechnician that is conducting the research himself. In this case of the analysis, we will adhere to the formulation
that corresponds to the entrepreneur(s) having full control over their agent’(s) efforts. However, doing so, the
alternative interpretation of the owner-manager case just given remains valid.

'5This may happen any time the entrepreneur is not able to conduct the project alone, but needs the agent(s)
and he is not able to judge whether the agent(s) behaved or not, but he can simply observe the result of his
actions, either a success or a failure.
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Stand-alone ()

In this section we consider the case in which each entrepreneur conducts the project alone,
employing one agent each. Here only the effort of this agent determines the probability of success
of the project!®, i.e. p;(S) = e;. However, as outlined in the model setup, in our analysis, a
success allows to access either one or both segments of a market depending on whether the
project targeted a independent or a common market. For this reason, in the following analysis

we distinguish between these two possible projects.

Independent Markets (I) We first assume that the projects target independent market
segments. This means that, when the entrepreneur is successful, he enjoys %, regardless of the
success or failure of the other entrepreneur. Fach entrepreneur pays out a transfer that lets the
agent break even.

Therefore, each entrepreneur solves the following maximization problem:
A
maxII; (S| ) = max |e;— — t;
€4 €; 2

1
st ti— §e$ >0 (IR)
t; > 0. (LL)
It is straightforward to show that the solution to this problem gives:

el (S|I) = eO(S]I):pO(S\I):% and

(S/1) = t%SU)—%(%)Q,

where the superscript o denotes the profit-maximizing solution in the observable efforts case.

The implemented contract leads for each entrepreneur to an expected profit of:

HO(S|I):%(%>2.

Common Market (C) We now assume that entrepreneurs target a common market. Ac-
cording to our assumptions, if only one entrepreneur succeeds, he will be able to appropriate the
whole value of the market, A; however, if both entrepreneurs succeed, they will have to share
this value equally, appropriating each %. Again, each entrepreneur pays out a transfer that lets
the agent break even.
Each entrepreneur, thus, solves the following maximization problem:
A
max IT; (S| C) = max [ei <(1 —e_)) A+ e¢5> — tz}
€; €
st.  ti——e2>0 (IR)
t; >0, (LL)

16 Alternatively, the entrepreneur conducts the project alone facing the same disutility of effort as the agent
would.
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the solution to which gives the equilibrium efforts and transfers:

2A
ef (51C) = 60(5|C)=P0(5|C):A—+2 and
1/ 28 \?
#(s10) = (510 =3 (553) -

where, again, the superscript o denotes the profit-maximizing solution in the observable efforts

case. The expected net profit for each entrepreneur is:

) 1/ 2A \?
I <5’C>‘§<A—+z> :

Joint research (J)

In this subsection, we assume that entrepreneurs decide to pursue the research project jointly. In
this world, the project is targeting the whole (common) market. When two entrepreneurs invest
into a joint project, as assumed, they form a new entity and let one agent run the project alone.
We also assumed that the joint entity offers a transfer to their agent, and that entrepreneurs
share equally the cost of the transfer, as well as the payoff of the project.

In the (J) case, the probability of success of the joint project is p(J1) = e. As assumed, in
case of success, both segments of the market are covered, giving rise to a value of A.

Therefore, the joint entity’s maximization problem is

max IT (J1) = max [eA — ]

1
st. - 562 >0 (IR)
t>0. (LL)

As in the previous subsection we can derive the following solution to this problem

e (J1) = p°(J1) = A,
A2
77

and each entrepreneur/principal expects a profit equal to

() = <%2> |

Optimal organizational form for observable efforts

°(J1) =

We are now able to draw some conclusions about the chosen organizations when efforts are

observable. The following table summarizes the results found above:

Conﬁgurations‘ (S|1) ‘ (S|C) ‘ (J)

() 13 | 5(2) | @)
P’ () 2 2 A
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The comparison between the different levels of profits (and social welfare) lead to the follow-

ing proposition.
Proposition 2.1 Under the owner-manager assumption (alternatively: for observable efforts),
(7) in the independent markets case, entrepreneurs always invest jointly,
(74) in the common markets case, entrepreneurs invest jointly and keep one agent if
A>2v2-2,
and invest in a stand-alone project otherwise.

When entrepreneurs are facing an independent markets world, they always choose to pursue
a joint project. The reason is that the choice of a joint as opposed to that of a stand-alone
project only affects the expected cost of implementing a given probability of success p: this cost
is shared in (J) whereas it is not shared in (S|I). It does not affect the expected payoffs of
implementing a given probability of success p an entrepreneur faces: it is always p%.

In contrast, when entrepreneurs face a common market, entrepreneurs choose a joint project
only if the value of the market is high enough. To give an intuition about how firms take their
decision between staying alone or pursuing a joint project in the common markets case, we
need to distinguish between two effects, one coming from the differences in expected payoffs
and another from differences in expected costs, associated with one configuration instead of the
other.

First, the expected payoffs associated with (S|C) and (J1) for the same given probability
of success, p, are respectively p (1 —p)A + pQ% =p(2—p) % and p%. In other words, the
expected payoff for this probability is higher in (S| C) than in (J1). Second, for the same given
probability of success, p, the costs in (S| C) and (J1) are respectively % and %% This means
that it is more costly in (S| C) than in (J1) to implement the same given probability of success,
p. The enhanced payoffs that choosing (S|C) against (J1) ensures, conflict with the higher
costs associated to this choice. Enhanced payoffs and cost savings go in opposite directions, and
which of them outweighs the other depends on the level of a given implemented probability.

When examining the optimally implemented probabilities of success and, thus, the expected
payoffs (before transfers) as a function of A, it is possible to note several points. First, the
optimal implemented probabilities associated with (J) and (S|C) are not the same: for any
A, in (J1) they are systematically higher than in (S| C). Second, the probability of success in
(J) is a linear increasing function in A, making the expected payoffs a quadratic function in A.
The probability of success in (S| C) on the other hand, is a concave increasing function in A.
This reflects that with an increasing probability of success of the single project the competing
project also succeeds more often and that therefore the probability that one entrepreneur enjoys
a success alone decreases. For lower A values, success alone is more likely and outweighing the
cost disadvantage, makes stand-alone the preferres option. For higher A values, success of both
projects is more likely and therefore the cost disadvantage becomes more important and the

joint project is chosen.
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Note that, in sections 2.3.1 and 2.3.1, we derived the optimal contracts not taking into
account any restrictions on the parameter A such that the associated probabilities of success
are well defined, e.g. smaller than 1. For example, for A = 2, the unrestricted solution for
the stand-alone cases specifies an effort level ef (S|-) = 1 and, thus, implements a probability
of success of p? (S|-) = 1. For A > 2, the unrestricted solution would specify a probability of
success greater than one. Similarly, for the (J) organization, the unrestricted solutions would
specify a probability of success greater than one for A > 1. Therefore, we should not be allowed
to make comparisons for A > 1. However, for A > 1 and A > 2, respectively, entrepreneurs
know that they cannot increase the probability of success by implementing an higher effort,
i.e. even by paying higher transfers. Therefore, they restrict themselves to pay a transfer that
implements a probability of one for all higher values of A. Therefore, for A > 1, €¢°(J) = 1 and
t°(J) =% and for A > 2, €2 (S|-) =1 and 2 (S|-) = 1. The results of our comparisons have

been obtained, taking these (restricted) contracts into consideration.

2.3.2 The principal-agent case

In this section we consider the entrepreneurs’ decisions with regard to the organizational choice
and the optimal contracts under the assumption that agents efforts are not observable. Contracts
cannot be made contingent on the level of these efforts, but only on the verifiable success or
failure of the project.

Within this context, we replicate the analysis made in the previous section in order to derive
the optimal contracts and the internal organization chosen by the entrepreneurs, as functions of
A in a similar way as we did for the observable efforts case. Results will allow us to discuss the

impact of agency problems on the decisions of whether to enter a joint project.

Stand-alone (5)

As before, we distinguish between the independent and common market projects when we de-
rive optimal contracts. Again, if entrepreneurs decide to invest in a stand-alone project, its
probability of success is p;(S) = e;.

Efforts are not observable, so that entrepreneurs have to provide their agents with incentives
to let them exert an effort. In this case, agent ¢ gets a positive bonus, b;, in case of success of
the project he conducts and zero otherwise (as discussed in the setup of the model). Given this

type of contract, agent ¢’s maximization program is:

€; €; 2 v

the solution to which gives the incentive compatibility constraint (IC):

1
max U; = max [eibi — —62:| ,

eizbi. (IC)

Entrepreneurs will take this constraint into account when they decide about the contract to offer
to their agents. Notice that, no matter whether the markets are independent or common, the

incentive compatibility constraint to be taken into account by the entrepreneurs stays the same.
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Independent Markets (I) FEach entrepreneur solves for the following problem:

A
I%?Xﬂi (S|I)= H%)?X [61-3 - eibi]
s.t. €; = bz’ (IC)
1
eib; — 563 > (IR)

As a solution, the bonus received by either agent is the same, and, given the (IC'), corresponds

to the implemented probability of success:

B (SI1) = 0 (S11) = 5 = p" (5]1).

The superscript u denotes the profit-maximizing solution in the unobservable efforts case. Note
that the induced probability of success is half the one that an owner-manager would have chosen.

Each entrepreneur’s expected profit is:

I (S| 1) = <%)2.

Common Market (C) Each entrepreneur, solves the following maximization problem:

max IL (S|C) = max [ei <(1 —e_i) A+ €i%> — el-bz}

1 b’L
s.t. €; = bi (IC)

1
eibi — §e2 > 0. (IR)

In equilibrium, the implemented efforts and the bonuses chosen are:

2A
¢l (5|C) = ¢(5]0)=p"(5|C) =5y and
2A
b(SIC) = b(S10) = 10

where, again, the superscript u denotes the profit-maximizing solution in the unobservable efforts
case. Note that the implemented probability of success is more than half the one chosen under
observable efforts. This is due to a strategic effect between the owners. This leads to an expected

net profit for each entrepreneur of:

. 2A 2
tsle) = <A—+4> '
Joint research (J)

We know that, if entrepreneurs decide to invest in a joint-one agent project, its success probabil-
ity is p(J) = e. Again, entrepreneurs face a (IC) constraint that comes from the agent’s utility
maximization problem corresponding to the one of the stand-alone case above. The incentive

compatibility constraint is therefore the same where the index ¢ has been dropped:
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Thus, the joint entity solves:

ml?XH (J)= max [eA — eb]

st. e=b (IC)
eb——e? >0, (IR)
which gives the following results:
A
bt (J) = 5 and
A p°(J)

Here the induced probability of effort is half the one that an owner-manager would have
chosen. Given the equal sharing rule between entrepreneurs after joining forces, the implemented
effort and chosen bonus determines a per entrepreneur profit of:

EIT" (J) = % <%>2.

Optimal organizational form for unobservable efforts

We are now able to draw some conclusions about the privately chosen organizations under the
unobservable efforts assumption. Results obtained in the previous sections are summarized in
the following table:

Conﬁgurations‘(SH)‘ (S]C) ‘ (J) ‘

e () 47 | (&) 49
P"() O ==

A comparison of the different outcomes, leads to the following propositions:

Proposition 2.2 Under the principal-agents assumption, (alternatively: for unobservable ef-

forts),

(7) in the independent markets case, entrepreneurs always invest jointly,

(13) in the common markets case, entrepreneurs invest jointly if
A>4 (\/5 _ 1) :

and invest in a stand-alone project otherwise.
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As before, when entrepreneurs are facing a independent markets world, there are only effects
on the expected cost side. Even though the magnitude of these costs is changed, due to the
incentive compatible contracts to be offered to the agents, their relative difference makes still
entrepreneurs prefer to join over staying alone. Therefore, all comments made in the observable
efforts case apply here as well.

In a similar way, when entrepreneurs face a common market, the two effects identified in
the observable efforts case appear again. If the value of the market is high enough, i.e. A >
4(V2—1), (J) is preferred to (S| C). A similar choice was taken under the observable efforts
assumption, but for a lower level of A, remember that (J) prevailed over (S|C) for A >
2(vV2-1).

Note that, as for the observable efforts case, we derived the optimal contracts not taking into
account any restrictions on the parameter A such that the associated probabilities of success are
well defined, e.g. smaller than 1. As before, the results of the comparisons have been obtained
taking into account the contracts for all values of A.

When one compares the results obtained in this section with the ones obtained under the
observable efforts case, one finds the implications of moral hazard in our model. On the one
hand, the value of the market necessary to make the option of joining with one agent preferred
over staying alone shift upwards: it is higher under the moral hazard assumption than without
moral hazard. Staying alone is now preferred to joining with either one or two agents more
often.

Introducing moral hazard changes the cost side of the model: It makes the implementation
of the same given probability of success, p, in both, (S|C) and (J) twice as expensive: the cost
of implementing p in (S| C) is now bp = p? and the cost of implementing p in (.J) is %bp = %pQ.
The difference in these costs is therefore also twice as big as under observable efforts. This effect
would, prima facie, speak in favor of observing more often a sharing of the costs under (J).
However, under moral hazard the optimal implemented probabilities of success are, as under the
observable efforts case, not the same and they are reduced as compared to the observable efforts
case. In (J) the optimal implemented probability of success is one half of that in the situation
with observable efforts, while the one in (S| C') is more than one half the one under observable
efforts, even though reduced. This difference in the change of the implemented probabilities,
makes the relative cost savings associated to (J) as compared to the enhanced expected payoffs

of staying alone, not as high as before. The option (S|C) is now preferred more often over (J).

Corollary 2.1 Moral Hazard causes entrepreneurs to choose to conduct stand-alone research

(weakly) more often.

2.4 Extension: Synergies between research units

Until now, we assumed that entrepreneurs employ only one of their research units/agents in a
joint project. This way, it is impossible to use synergies or complementarities coming from a

possible interaction of these units with each other. In this section, we will lift this assumption.
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There are two consequences from this organizational form except for the possible use of
synergies. One is that entrepreneurs can now coordinate the contracts given to the agents. This
is a consequence that favors letting the agents work together and it is present in both, the cases
with observable and unobservable efforts. However, in the case of unobservable efforts, there is
also a consequence unfavorable to such a project. There is now only one statistic for the effort
of two agents, whereas in the stand-alone configuration as well as in the joint projects dealt with
so far, there was one statistic per agent. This should make it more expensive to let these agents

work together.

2.4.1 The joint research model with synergies

Entrepreneurs now have the choice to keep either one or both their reseach units if they opt for
a joint project. If they keep one unit/agent, we will refer to a joint-one agent project, denoted as
before (J). If the entrepreneurs decide to keep both agents, we will refer to a joint-both agents
project, denoted by (JB).

In the following, we will only note the changes and additions to model as presented in section

2.2, which are coming from considering this extension.

Entrepreneurs’ Projects We assume the revenues in a (JB) project to be

A with Pr=p(JB)
0 with Pr=1-p(JB),

R(JB) =

where p (JB) is the probability of success associated to the (JB) project.

Agents In a (JB) project, we impose equal transfers to both agents'”. However, giving equal
wages for equal jobs would emerge in equilibrium as the result of the minimization of the cost
of implementing a given probability of success in (JB). This result is shown in appendix B.1.

Given the limited liability of the agents, the transfers are

b; if success

0 if failure

ti(R) =

Probability of success We define the probability of success in a (JB) project as
1
p(JB) = (e] ® +e3 )7 < 1.

Note that the probabilities of success in projects conducted by one agent in a special case of

that probability where one of the efforts is set to zero.

'"This may be due to legal constraints which oblige owners to pay comparable wages/transfers for comparable
jobs. It could also be in the interest of the entrepreneurs to let their agents follow the project jointly in order
not to loose part of the tacit knowledge that agents may acquire during the development of the project itself.
Furthermore, giving an incentive contract to only one of the two agents will reduce this case to the (J) case.



64 Chapter 2: Moral hazard and the decision to do joint research

The parameter € € [g, 1] determines the way agents’ efforts interact with each other depending
on the technology possibilities attached to a given project. We restrict the € below in order to
fulfill second order conditions of the entrepreneurs’ optimization problems. We restrict € to be
below one for continuity reasons. Results are not driven by this assumption. Furthermore, a
restriction above is needed to justify the assumption that agents are able to conduct the project
alone. For ¢ — oo, the agents’ efforts would become perfect complements, which would conflict
with that assumption.

Allowing for positive values of this parameter we can still consider situations where for some
projects agents exhibit some complementarities. Think about a project that lets the agents
acquire information while exerting an effort together. This information needs to be shared
between the two agents and it is crucial for making the project successful.

The technology parameter can also be negative. A negative € accounts for the degree to
which the agents’ efforts are duplicates.

Finally, if e = 0, agents’ efforts are perfect substitutes. An example for this case is a project,
which can be divided into two parts that may each partially contribute to the overall success
of the project and which are assigned each to a different agent. Here no agent’s effort overlaps
the one of the other and the probability of success is determined by the overall amount of effort

exerted by the two agents.

Timing The timing is the same as before, except that in 1, the entrepreneurs choose between
(S|-), (J), and (JB).

2.4.2 Observable efforts

Joint-two agents (JB)

In the (JB) case, the probability of success becomes a function of both agents’ efforts so that
p(JB) = (e%*8 + 6%78) 1-<_ As cost minimization requires that the joint entity proposes to each
agent exactly the same contract'®, we show results here as if the constraint was imposed from
the beginning. Again it is assumed that in case of success both segments of the market are

covered, giving rise to a value of A.

Therefore, given that we take t; = to = ¢, the joint entity’s maximization problem is:

1
m?XH (JB) = max (6%76 + 6%76) == A -2t

st. t—=e>0 Vi (IR)

18The proof is given in appendix B.1.
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This problem leads to the following results:

e?(JB) = ¢e°(JB)=2T=A,
p(JB) = 2A,

3e—1

t°(JB) = 271—= A%

For the (JB) case, we get a per entrepreneur expected profit of:

mum:%@@Aﬂ.

Optimal organizational form for observable efforts

Comparison of the expected profits reveals the following results.
Lemma 2.1 For any A, (JB) is privately preferred to (J) for e € |—1,1].

This result in very intuitive: a higher € means higher synergies as the agents’ efforts become
more complementary and less duplicating. Lemma 2.1 implies that for ¢ € |—1, 1], the relevant
joint organization for which to make comparisons with the stand-alone organization is (JB). If
agents efforts are stronger duplicates, the relevant joint organization is (J).

Lemma 2.1 and proposition 2.1 imply the following result:
Proposition 2.3 Under the owner-manager assumption (alternatively: for observable efforts),
(i) in the independent markets case, entrepreneurs always invest jointly,

(a) fore € ]—1,1], they keep both agents,
(b) fore ¢ ]—1,1], they keep one agent,

(13) in the common markets case,
(a) for e € ]—1,1[, entrepreneurs invest jointly and keep both agents if
_2e-1
A>27 1< =2

and invest in a stand-alone project otherwise,

(b) fore ¢ ]—1,1[, entrepreneurs invest jointly and keep one agent if
A>2V2 -2,

and invest in a stand-alone project otherwise.
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Figure 2.2: Optimal configurations for observable efforts.

If projects target independent markets, entrepreneurs joint for any A and € and they do so
with the (JB) organization if € € |—1, 1].

Results for the common market case are shown graphically in figure 2.2. The HE’ S|C),(JB)
is the indifference curve of relevant combinations of A and e above which (J2) is preferred to
(S| C); similarly, 175\ () is the indifference curve for the relevant combinations of the same
parameters above which profits in (J) are higher than the ones in (S| C); and, finally, for the
relevant parameters combinations the indifference curve IIf ) ;5 separates the left(right) area
where profits in (J) are higher(lower) than in (JB). Therefore, these three curves depict three
regions: area (S| C)°, (J)°, and (JB)°, where firms prefer (S| C), (J), and (JB), respectively.

Again, a joint project is preferred to a stand-alone project if A is high enough. However, a
higher ¢ may substitute for the market value of the invention: Ve € |—1, 1[, the cutoff value of
A for (JB) is smaller than the one for (J) : 271" _2< 2y/2 —2 and it becomes 0 for ¢ € [0, 1].

2.4.3 TUnobservable efforts

Joint-two agents (JB)

In the unobservable efforts world, the contracts offered by the entrepreneurs have to fulfill the
(IC) constraint, one for each of their employed agents. Furthermore, we again assume that
the entrepreneurs share equally the bonuses to be paid to them, as well as the potential value
coming from the joint project.

Each agent maximizes his own utility w.r.t. his own effort taking as given the one of the other
agent. The first order conditions of these problems determine each agent’s reaction function.
When taken together, the reaction functions lead to the (IC') constraint to be taken into account
by the joint entity when solving for the optimal implemented contract to be offered to the agents.

The agents’ maximization problems are:
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_ 1—e 1—e _1i 1 2
max U1 = max [(el +ey )T b— Eel} and
_ l—e | l-e\T= L o

IIEZLX Us; = IIE;X [(e1 + €5 ) b— 562:| ,

the first order conditions of which are:

— ([ 1— 1—e\ 1

618(61 €+€2 8)151)_61 == O’
—e (_l—¢ 1—e\ 1=

62 (61 + 62 ) 1—e b - 62 == 0

The Nash solution to the agents’ problems gives the (IC') constraint:

e1 (JB) = e3 (JB) = e (JB) = 2T=b. (IC)

The probability of success for the joint-two agents case, compatible with the (/C') constraint,

can be rewritten as:

14

p(JB) = 21-

=h,
and each agent’s (IR) constraint as:

p(JB)b — % e (JB)? > 0.

The joint entity solves, therefore, for:

m?XH (JB) = max [p(JB) (A — 2b)]

st. e(JB)=2T=b Vi (IC)
1
p(JB)b - 5 e(JB)*>0 Vi (IR)
The optimal bonus each agent receives is:
A
b* (JB) = —
(IB) =4

and, as a consequence, the implemented efforts and probability of success are:
= A
e"(JB) = 21*6Z and
pIB) = 2o o)

The probability induced by these contracts is equal to one fourth the one chosen by owners-
managers. This is a bigger relative reduction between the observable and the unobservable
efforts case than in the (J) configuration. It reflects the fact that there is now only one statistic
for two agents’ efforts.

Given the implemented efforts and bonuses each entrepreneur expects a profit equal to:

" (JB) = % (212—1 <%>2> .




68 Chapter 2: Moral hazard and the decision to do joint research

Optimal organizational form for unobservable efforts

Comparison of the expected profits reveals the following results.
Lemma 2.2 For any A, (JB) is privately preferred to (J) for e €10, 1].

As before, a higher ¢ means higher synergies as the agents’ efforts become more complemen-
tary and less duplicating and lemma 2.2 implies that for € € ]0, 1], the relevant joint organization
for which to make comparisons with the stand-alone organization is (JB). If agents efforts are
duplicates (¢ < 0), the relevant joint organization is (J).

The reduced range of e for which a (JB) project is chosen over a (J) project as compared to
the observable efforts case reflects again the fact that in (JB) there is only one statistic for two
agents’ efforts. It is relatively more costly to use a (JB) organization than a (J) organization
in order to implement a given probability of success under moral hazard.

Lemma 2.2 and proposition 2.2 imply the following result:

Proposition 2.4 Under the principal-agents assumption, (alternatively: for unobservable ef-
forts),

(7) in the independent markets case, entrepreneurs always invest jointly,

(a) for e €10,1] they keep both agents and
(b) fore ¢ 10,1 they keep one agent;

(1) in the common markets case,

(a) for e €10,1[, entrepreneurs invest jointly and keep both agents if
A>4 (21%‘3& - 1) :

and invest in a stand-alone project otherwise,

(b) for e ¢10,1], entrepreneurs invest jointly and keep one agent if
A>4 (\/5 - 1) ,
and invest in a stand-alone project otherwise.

Again, if projects target independent markets, entrepreneurs join for all A and all € and they
do so with a (JB) organization if € € ]0, 1].
Results for the common market case are shown graphically in figure 2.3. In this figure,

s).m)
observable efforts case. The superscript u refers to the unobservable case we are describing now.

w u C
) H( 9),()) and H( '7),(JB) represent the relevant indifference curves as the ones under the

As before, these three curves depict three regions: one, where firms prefer (S| C), one, in which

firms prefer (J), and, one, where the (JB) configuration is chosen.
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Figure 2.3: Privately chosen configurations for unobservable efforts.
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Figure 2.4: Comparison of equilibrium configurations with and without moral hazard
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Figure 2.4 compares results obtained in this section with the ones obtained under the ob-
servable efforts case. The solid lines depict the private indifference curves for the observable
efforts case, whereas the dashed lines depict those for the unobservable one. The graph shows
that there are two implications of moral hazard for the equilibrium organization in our model.
On the one hand, as already mentioned and motivated, joining with two agents is chosen only
for higher complementarities. On the other hand, as before, the value of the market necessary
to make the option of joining with one agent preferred over staying alone shift upwards: it is
higher under the moral hazard assumption than without moral hazard. Staying alone is now

preferred to joining with either one or two agents more often.

Welfare

In this section, we would like to highlight some welfare implications. Let us first define the
measure of social welfare W(-) we will use for each of the different environments we consider.
Social welfare is assumed to consist of both the entrepreneurs’ expected net profits and the
agents’ expected utility, equivalent therefore to the sum of the expected gross profits and the

disutility of agents’ efforts, i.e.:

W(S|I) = (61 +62)% — %e%— %e%

W(s[-) =
W(S|C)=(e1+ea2—ejea) A — %6% - %G%,
W(J) = eA— %eQ, and
1
W(JIB) = (e; “+ey )T =A- %e% - %e%,

respectively for the stand-alone independent markets and common markets, and for the
joint-one agent or two-agents cases.
Proposition 2.5 summarizes the analysis of the induced welfare in the three organizations for

both, the independent markets and common market assumption.

Proposition 2.5 Under the principal-agents assumption, (alternatively: for unobservable ef-

forts),

(1) in the independent markets case,

(a) the private decision to invest jointly is welfare improving as compared to staying alone;

(b) for e € 1-0.125,0], (J) is privately chosen whereas (JB) would have been socially
preferable;

(1) in the common markets case,

(a) if the joint configuration is chosen, this is always welfare improving as compared to

staying alone;
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Figure 2.5: Privately and socially preferred configurations for unobservable efforts.

(b) however

b1 for e € 1-0.125,0] and A > 4 (/2 —1), (J) is privately chosen whereas (JB)
would have been socially preferable;
1—2¢ —e
b2 for A €0,4(vV2-1)[ and 4 (2751 -1) <A <4 (2752 - 1), (810) is
privately chosen whereas (JB) would have been socially preferable.

The main message of the welfare analysis is: under moral hazard, there are too few joint
projects in which synergies between the entrepreneurs’ research units are exploited as compared
to the social preferences. If projects target independent markets, entrepreneurs choose instead
of the socially preferred (JB) the (J) organization. If projects target a common market, for
high values of the market, entrepreneurs choose instead the (J) organization, for lower values of
the market, they choose instead the (.S) configuration.

Figure 2.5 describe the possible conflicts between the privately and the socially preferred
configurations. The curves W(US|C),( JB) W(“S|C)’( ) and W(qf]M JB) added to the graph from figure
2.3, divide the regions where respectively (S| C) is socially preferred to (JB), or (J), or (J) is
socially preferred to (JB).

In the figure, we have highlighted the two areas of conflict described above. In area A
entrepreneurs choose to join with one agent, while joining with two would have been socially
preferred. This happens for high enough values of the market, i.e. A > 4 (\/§ — 1) , and low
levels of agents’ efforts duplication, i.e. € € |—0.125,0[. This conflict is of the same nature as the
one observed under the independent market assumption. It derives from the fact that joining
with two agents is more costly privately than socially as entrepreneurs face higher costs coming
from the informational rent to be paid to agents. In area B entrepreneurs pursue a stand-alone

project, while, again, a joint project where both agents were kept would have been socially
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preferred instead. This happens for values of the markets smaller than for area A, combined

with efforts that are slight duplicates up to slight complements.

2.5 Conclusion

In this paper, we have introduced agency problems into the RJV formation literature, departing
from the traditional owner-managers view. This way, we have given an alternative rationale
for joint research projects through optimal implemented contracts. The model proposed has
explained the difference in the internal organizations of joint projects between the situations in
which there are owner-managers as compared to when there is a principal-agent relation between
the owner(s) and the agents carrying out the research.

Our results have shown that in the owner-manager case, research is always conducted jointly
for projects targeting independent markets (or market segments), but only for sufficiently high
values of the market or high enough synergies between agents for projects targeting a common
market (or common market segments). When owners face agency problems instead, the decision
of going jointly is taken only for higher values of the market and/or higher synergies. We have
shown that owners choose less often to let both their units work together if they face moral
hazard than otherwise. It has also been shown that for agents’ efforts that range from slight
duplicates to slight complements there exist a conflict: privately entrepreneurs either decide to
stay alone or to join with only one agent, but socially a joint project with both agents would have
been preferred. Entrepreneurs choose too seldomly to make use of possible synergies between
agents as compared to what would be socially desirable.

Our results suggest that support should be offered to joint projects, provided that they
combine research units and, thereby, exploit synergies.

Results have been obtained taking an exogenously fixed overall value of the market, either
independent or common. We have argued that making this assumption was not allowing us
to look at any market power effects within our analysis. A clarification on the role of this
assumption is now possible. When considering the common markets assumption we have let
the projects become rivals. This way, an intermediate case between the no competition at all
(the one of the independent markets) and the full competition one, which would correspond to
a subsequent stage where firms might have had to compete on the market for selling a produced
good had they not chosen to join, has been allowed for. In Fabrizi and Lippert (2005a), pure
market power considerations are instead considered in model where a project has to be adopted
that would lead to an production cost reducing innovation. In that context, firms that originally
compete on the market have to decide whether to join and the role of a competition authority is
explicitly taken into account to characterize the types of errors that may be made when having
to accept or refuse a proposed merger.

In our model the efforts that agents provide have not been bounded ex-ante. This is because
the optimal contracts always implement effort levels such that the probabilities of success are
well defined. However, the model could be used as well in order to assess the impact of part time

versus full time job on the privately offered wage contracts, and on the social welfare. This would
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be possible by reinterpreting our level of effort as the number of hours worked. Our joint-two
agents case would then represent an equivalent to part-time jobs, while the joint-one agent case
would play the role of a full time job. This could give an explanation, other than demand side
arguments such as fears of job instability or the rigidities introduced by legal constraints into
the labor market, on why part-time jobs are rarely observed as compared to full-time jobs. Even
when these fears or rigidities were not present, this result might be observed as a consequence
of an optimal internal organization decision.

One possible extension of this paper would be to analyze patent litigation issues. This would
allow for an additional rationale for the occurrence of joint projects. Firms may desire to join
to insure themselves against the risk of facing a litigation, and this effect may contrast with the
one we have characterized in our model: the tendency under moral hazard to observe too few
joint projects where both agents were kept.

Another interesting extension could be to allow the number of entrepreneurs and agents to
vary. Examples of such cases are partnerships such as law firms, where a number of seniors and
juniors cooperate within the same organization in a proportion which may be variable. Our
model could help understand which would be the optimal organization of such a partnership in

terms of the relative number of senior partners versus junior associates.

Appendix
B.1 Proof of t; =t for (JB)

In this appendix, we show that paying equal transfers in the (JB) case is cost minimizing. To
show this, we minimize the transfer implementing a certain probability level, first under the

assumptions that efforts are observable and then unobservable.

B.1.1 Observable efforts

Entrepreneurs employ two agents to whom a contract, that specifies an effort level and trans-
fer(s), is proposed. Each agent then has the choice to accept or reject this contract. Thus,
entrepreneurs minimize their transfers paid subject only to their respective (I R) constraints. In
this case, the cost of implementing a certain probability level is exactly equal to the disutility
of the efforts exerted to achieve this probability level.

The probability of success depending on two agents’ efforts, is p(JB) = (e}_‘S + 6%_8)1_15.

Owner-managers solve the following minimization problem:

min C° (JB) = min [t1 + t2]
t1,ta t1,t2
Lo

st. ti—=e2>0 Vi (IR;)

p(JB) = (e1° + eé_a)%e
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The first order conditions to this minimization problem,

aC? (JB)

1 — —e\ T2 —&
Der = e — A _E(e% tey ) (1—e)et=0
[ 13 £
aoa—ij) = ex— A (17 +e3 )= (1 —¢)ey® =0,
2

give us:

€1 = €2 = ¢.

This implies that symmetric transfers are optimal.

B.1.2 Unobservable efforts

Replicating the same analysis for the world with moral hazard, requires to consider that now
entrepreneurs have to offer contracts specifying the transfer to be paid to their agent(s) de-
pending on each state of nature: a positive bonus in case of success and zero in case of failure,
thus, satisfying the (LL) constraints. Since efforts are not observable here, entrepreneurs have
to give incentives, take (IC') constraints into account, through transfers, in addition to the (IR)
constraints.

The joint entity solves now the following minimization problem:

min C (JB) = min [p (JB) (b1 + b2)]

b1,b2 b1,b2
st. p(JB) = (e] ™+ e%_‘g)l_is
(e el ) T = Vi (ICy)
p(JB)b; — %ei >0 (IR;)

Given the (LL), the (IR) are never binding. Thus, we can rewrite the program expressed in e;

min C' (JB) = min[p(JB) (b + b))

e1,e2 €1,€2
1
st. p(JB) = (ei_‘E + e%_a) 1-e
b, = 611—"_6 (6%_6 + 6%_6) = V4 (ICZ)

we derive the first order conditions

8(ju e]lg _£€ _—€& —€
782 ) _ (17 +e3 )77 " (e%*s (1 +e3 )T +e3™ (el +e37°) 15) +
1

(e17° + e%_a)l_if <(1 +e)es (e + e%_‘s)l__‘gE —cep (€] + eé_a)%> +

—1—¢

(el e e )T (e (e ) T ) =
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aC™ (JB)

_ 1—¢ 1—¢ 1% —e 14+e ( _1—¢ 1—¢ fTS 14+ ( 1—¢ 1—¢ fTE
e =(e1 " +ey ) e (61 (615 +ey )5 ey (e “Hey ©)TF | +

1 1-e\ T2 1 -\ T= 1 1—e\ e
(e " +ey °)= <(1 +e)es (e +ey °)TF —cea (e T Hey °) 0 > +
_1 —1—¢
(e e )77 (eel e ) T ) =
Solving for this problem, leads again to the following result:

e] =egy=¢€ = by =by = 0.

An intuition for this result is that, even though the technology is not convex for ¢ < 0, the

non-linear iso-cost lines give rise to an interior solution for € not too negative.
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Chapter 3

On the design of an efficiency defense

3.1 Introduction

1 a wave of horizontal mergers has occurred giving rise to more concentrated

In recent years
market structures in many industries. Historically, such a higher concentration has been viewed
as detrimental to welfare as it often leads to a reduction of competitiveness in the respective
market. However, mergers usually do not only have an impact on the output market side but
also on the production processes, the organizational structures, the relations to suppliers of
intermediate inputs or even on the financial resources of the firms through a relaxation of credit
constraints. The effects of mergers can be better understood when one looks at what drives the
decisions of firms about whether to merge or not. On the one side, we may think that potential
synergies, efficiency gains, reduction of internal organizational costs or the increase of market
power are considered positively by merging parties. On the other side, concerns about the future
division of control rights, the loss in control over the actions of the management, conflicts about
the sharing of potential profits may be responsible for potential merger not to come to existence.

In our paper, with their merger decision, the merging parties trade off between on the one
hand potential synergies, the coordination of implemented efforts through the incentives within
the merged firm, as well as the increase of market power and, on the other hand, the loss in
control over the actions of the management. Potential synergies and the coordination of the
implemented efforts within the firm(s) are responsible for lower expected unit production costs
and, thus, are also beneficial for social welfare.

Thus, as for both, profits and social welfare, there may be positive and negative effects
from a merger, it is far from clear whether a merger is beneficial, not only from a private, but
also from a social point of view. There may exist, thus, a need for competition authorities
to discriminate between mergers that are harmful to the society’s objective functions either the
consumers’ surplus or the social welfare, from the ones that instead may enhance either of them.

In their decisions on horizontal merger cases, competition authorities may accept a so called

efficiency defense, according to which they can allow mergers on the basis of "merger specific,

!This chapter is based on the paper "How much efficiency gains and price reductions to put as ingredients
into an efficiency defense? ’Quanto Basta'", written jointly with Simona Fabrizi and circulated as UPV FAEIL
Working Paper 2004-04, quoted in this thesis as Fabrizi and Lippert (2005a).

7
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substantial efficiency gains that are likely to be passed on to consumers via price reductions®"
(Farrell and Shapiro, 1990 and 2001, provide an excellent assessment of this efficiency defense
analyzing efficiency gains in horizontal mergers). The US Antitrust Law allows explicitly for
this defense, and, even though the European Competition Law does not explicitly account for it,
it is not incompatible with the use of it. The rationale behind allowing for an efficiency defense
is that mergers usually do not only have an impact on the competitiveness of the market for
the products sold by the parties but also on their production processes and their organizational
structures. This paper takes this rationale literally and models the effects of an efficiency
defense if the efficiency gains are endogenously determined through incentives to innovate with
and without the merger.

Merging parties have the burden of proving whether efficiencies can be reached according to
the US Antitrust law, while in Europe the competition authorities are responsible for collecting
and processing the relevant information to justify their decision upon a merger. This is a
difficult task for both, the merging parties and the competition authorities. The merging parties
very often are not able to produce the hard evidence for potential efficiency gains, and, on the
other side, the competition authority cannot judge perfectly upon other possible configurations
as the information that it possesses comes often from the merging parties themselves. There
exist attempts to measure the efficiency gains that a merger would lead to. However, the
efficiency gains considered in these studies are especially the ones associated with decreases in
the production costs, transaction costs, or with the internalization of costs that cancel out within
the merged entity eventually.

To our best knowledge, no attempt exists to qualify the costs parties may have to incur
for compensating managerial effort for reducing production costs before and after a merger and
thereby to endogenize the efficiency gains from a merger through implemented optimal contracts.

This paper is an attempt to do so. We allow for efficiency gains that come from the imple-
mentation of optimal effort levels of the management, which, in a merger, can exploit synergies
on the managers’ efforts. This is done by considering firms willing to pursue a production cost
reducing project to be conducted by managers, either in a stand-alone situation or in a merger.
Agents are able to affect the success of the project, therefore, to affect the realized costs in the

industry and their efforts are either observable or unobservable.

We determine the private decision to merge as a function of the interaction between these
agents’ efforts when they work together in a merger, as compared to the stand-alone situation,
as well as the parameters of the industry, such as the initial costs firms face, and the potential
for cost reduction. We show that mergers are privately chosen either when the potential for cost
reduction is low, i.e. due to pure market power considerations, or when managerial efforts are
close substitutes, or slight duplicates, i.e. when synergies induced by implemented contracts are
present.

Once the private decision has been obtained, we match it with its impact on both standards,

the consumers’ surplus and the social welfare. Even though it is often argued that using either

2See e.g. the FTC 1992 Horizontal Merger Guidelines, section 4.
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measure does not make a difference in practice®, we study both, as competition authorities often
seem to care about consumers’ surplus, whereas economists often consider the overall social
welfare impact instead. We will discuss more in detail the motivation behind this choice as well
as the impact of privately taken decisions over either standards in the section devoted to the
policy analysis.

Results will show that an efficiency defense based on potential efficiency gains due to a
merger is generally too lax a requirement — some bad mergers would be accepted — for the
observable efforts case, and, for both informational assumptions, when the initial costs are not
too high. Requiring substantial efficiency gains may reduce this distortion for these mentioned
cases. However, requiring substantial efficiency gains for either the unobservable case when
initial costs are high, or for a larger range of costs when the standard used is the social welfare,
may be too strict: some good mergers would be refused. As a general result, efficiency gains
and decreased expected prices guarantee an enhancement in both consumers’ surplus and social
welfare more often when efforts are not observable. The reason is that under moral hazard, the
firms choose to merge more often for market power reasons and less often in order to exploit
synergies than if they do not face moral hazard. As a result, it will be necessary to use the two
requirements 'quanto basta’. One of the contributions of this paper is to define what is 'quanto
basta’.

Our work is mainly related to three different strands of literature. First, it is connected to the
literature on research joint ventures and R&D cooperation in the spirit of Kamien, Muller, and
Zang (1992) and d’Aspremont and Jacquemin (1988). As in Kamien et al., we also characterize
a project as a reduction in the associated production costs of a good, even though in our model
this project does not necessarily come in the form of joint R&D: when firms decide to stay
alone, they can conduct this project separately as well. Second, our work is in line with a recent
literature on the endogenous formation of partnerships for specific projects, as e.g. the work
of Espinosa and Macho-Stadler (2003). However, our function for the probability of success of
the project includes a parameter that captures how the managers/agents work together, i.e. the
degree of substitutability of their efforts in the ” production” of the success of the project. With
this approach we depart from the standard literature on joint projects allowing for efforts to
be substitutes, duplicates or complements. This allows us to consider more than one specific
degree of complementarity between agents’ efforts as it has been extensively studied for example
in the team production literature; and also does it not limit us to functional forms where agents’
efforts have to duplicate necessarily in a very specific way as it is the case in the literature that
looks at the incentives for external monitoring of projects to be financed which could be given
either to one or more banks?.

We furthermore differ from the existing literature on endogenous partnership formation in

our way of using a principal-agent-framework as opposed to a double-sided moral hazard one. A

$Motta (2004) argues that "[...] Article 2.1 of the Merger Regulation accepts in principle an efficiency defense
"provided that it is to consumers’ advantage". These provisions might indicate that consumer welfare is among
the ultimate objectives of competition law. However, I am not aware of any statement of the ECJ on this point,
nor of any (Commission or Court’s) decision where reliance on either standard has made a difference in practice."
*See Holmstrom and Tirole (1997)
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third related strand of literature is the principal-agent literature. We use Rogerson’s (1985) first
order approach to the ”standard” agency models with hidden action. Given a configuration,
agents take a non-observable action from a continuous interval which influences the expected
payoff of the project. Principals write contracts on the realization of the payoff and reward
agents accordingly. In the case of joint projects with multiple agents, we use the multi-agent
single principal framework common to the moral hazard in teams literature. Important work on
incentives and team production includes Alchian and Demsetz (1972) and Holmstrom (1982). A
closely related work from that literature is Itoh’s (1991) paper on endogenous team production.
He shows that giving incentives to help, i.e. inducing team production, is optimal if own effort
and helping effort are complementary. Contrary to his approach, we do not model comple-
mentarity /substitutability coming from the form of the agents’ disutility of providing effort. In
our model instead, efforts are substitutes to a varying degree in the probability of success they
induce.

In the way we allow for different degrees of substitutability between agents’ efforts we adopt
the modelling used in Fabrizi and Lippert (2005b). In that paper we compare the organizational
choice of entrepreneurs pursuing a product innovation project, either alone or jointly, in the
absence of moral hazard behavior on their agents’ side with that in the presence of moral
hazard. Contrary to the product innovation approach considered there, in the present paper,
we instead allow for a process innovation and market power considerations are made possible as
a consequence so that, in addition, we are able to provide insights on the policy implications of
mergers.

In this paper, even though we allow for the management to be responsible of the possible
synergies that may arise though a merger, the management is not able to decide directly whether
a merger is going to take place or not. When the management is allowed to enter actively this
type of decisions, additional constraints to the ones we will explore in this analysis will have to be
considered. This is done by Lippert (2005) where the management proposes the mergers at the
first place and possesses superior information on the synergies and, therefore, the profitability
that a merger can bring about.

The rest of the paper is organized as follows. In section 2, we introduce the model, section
3 is devoted to the private decision of firms about the merger, without and with moral hazard,

section 4 considers the policy analysis, and section 5 concludes.

3.2 The model

We consider a situation where a good with demand @ = 1 — P is exchanged in an economy. This
good is initially produced by two firms i = 1,2 at a unit production cost equal to ¢ < 1°. Each
firm employs one agent. We assume that there exists a project that in the case of success leads

to a lower unit production cost e, with 8 € [0, 1[. The probability of success of the project thus

®We normalize the level of the initial cost such that it varies between zero and one. It is positive, but it cannot
exceed the willingness to pay for the good to be exchanged in the economy in order to allow for non-negative
gross profits.
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measures the capacity of a given firm to reduce its unit production costs.

The project can be conducted by each firm alone — we will refer to this case as a stand-alone
situation, (S) — or together with the other firm by merging. If each firm conducts the project
alone, then each project will be conducted by one agent. However, if firms decide to merge, the
agents previously employed by each firm will work jointly in the project — we will refer to this
case as a merger, (M).

In our model, the agent(s) affect the probability of success or failure of the project they
conduct through their chosen effort. Depending on the assumptions on the observability of
efforts, this may result in a moral hazard problem. We assume both: The agents exert either an
observable or a non observable, therefore not-contractible, effort e; which is a continuous choice
from the interval [0, 1]. Exerting this effort e; implies a disutility for the agent that is equal to
ci(e) = %e?. Agents receive a transfer t; from their respective firm (stand-alone case) or from
the merged entity (joint project). They are risk neutral and their utility is additively separable
between effort and money, U; = u; (t;) —¢; (e;) = t; — %ef. However, we assume that agents have
limited liability so that for any state of nature they have to receive a non-negative transfer.

In the next subsections we will describe the possible configurations that these decisions may
lead to.

3.2.1 Pre-merger or stand-alone

In this case, two separate firms ¢ = 1,2, competing & la Bertrand, decide to undertake each
the production cost reducing project on their own. Each firm employs one agent. The success
probability of each project undertaken is defined as p; (S) = ¢;, i.e. is equal to the effort exerted
by agent 7. We assume the probabilities of success in the two firms to be independent.

Given the Bertrand competition assumption, a firm receives a non-zero gross profit only if
its own project succeeds while the one of the other firm does not. Given this assumption, the

efficiency on the production side of the economy will be given by:

E(S) = p1(S) +p2(S) —p1(S) p2(5)

The success of one firm may lead to either a drastic or a non-drastic innovation.
It is drastic when the monopoly price associated to it is lower than the initial unit production
costs, i.e.:
14 Bc 2c—1
Qﬁ <c = p <
c

If it is, the succeeding firm can charge the monopoly price while the other one exits because

at that price it cannot recover its costs.
If it is non-drastic, the succeeding firm can charge a price at most equal to the cost of the

rival firm. In this case, we assume the unsuccessful firm not to make any sales®.

5This assumption is the limit case for the successful firm pricing slightly below the rival’s high cost which
would induce it to exit the market.
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Firms may face a drastic or non-drastic innovation, depending on the combinations of the
parameters B and c. As these parameters can take values between zero and one, it is straight-
forward to show that any innovation is non-drastic for ¢ € [0, % [, it might be either drastic or
not depending on the combination of 5 and c for ¢ € [%, % [, it is certainly drastic for ¢ € [%, 1] .

If both firms have either a high production cost, i.e. both projects fail, or a low production
cost, i.e. both projects succeed, they both charge a price equal to their marginal costs and make
zero gross profits.

As discussed before, the probabilities of success of each firm are independent of each other,
so that for each of the four different states of nature (failure of one firm while the other does
not, and, vice versa, failure of both, success of both of them) we can associate the following
probabilities: Pr(fc,c) = e1 (1 —e2), Pr(c,Bc) = (1 —e1)es, Pr(c,c) = (1 —e€1) (1 —e2), and
Pr (Be, Be) = eyes.

Given these assumptions, w.l.o.g. we can write the profit of firm 1, gross of the transfer to

be paid to its agent, as follows:

(A-pe)* if g < 21

m1 (Be,c) = ! -
c(l—=¢)(1—p) otherwise

71 () =13 m (Be,pfc) =0

71 (¢,c) =0

[ 71 (¢, Bc) = 0.

In the same way, we can summarize the prices for the different realizations of the unit

production costs as:

( Life  if g < 21
P(Be,c) = P(c,fe) =4 * s
P = c otherwise
| P (Be, Be) = Be
P(c,c) =c.

Let us characterize now also the corresponding levels of consumers’ surplus, C'S (.,.), asso-

ciated with each possible state of nature:

(1—Bc)* if B < %

CS (Besc) = CS (e, ) = { (| o
N otherwise

CS (Be, Be) = L1
| CS(c,c) = (150) :

Note that in the stand-alone situation, a process innovation never makes consumers worse
off: it always leads to a (at least weak) consumers’ surplus increase as compared to the situation

without the innovation.
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As already introduced, the consumers’ surplus will be used in our analysis as one possible
objective function the competition authority cares about. The alternative objective function
that we will consider will be the social welfare. The social welfare will be defined as the sum of
consumers’ surplus, profits, and the agents’ utility. We will describe both objective functions in
detail later on when introducing the policy analysis.

We will consider two cases regarding the ability to write contracts contingent on agents’
actions. In one case, contracts can be written contingent on the agents’ exerted efforts and the

firms just pay transfers which compensate the agents for their disutility of exerting the effort:

In the other case, contracts cannot be made contingent on the agents’ efforts but only on the
realized costs, either ¢ or Sc. From standard principal-agent theory, we know that it is optimal
for the bonus paid to an agent not to be a function of the cost realizations of the other firm.
Therefore, contracts will only be such that agent ¢ will receive a positive bonus, b;, in case firm
1 succeeds in reducing its costs, or a transfer equal to zero, in case firm 4 fails in reducing them
instead, no matter whether the other firm succeeded or not. The limited liability of the agents
we have assumed, means that firms cannot offer any contract that might pay a negative wage to
their agent for a given realization. Thus, the transfers to be paid to the agent in the stand-alone

situation are:
by if (Be,c) or (Be, Pe)

0 otherwise.

t1 =

3.2.2 Merger

When firms merge we consider that the previously employed agents undertake the project jointly,

so that its success probability becomes a function of both agents’ efforts’, i.e.:

1
p(M) = (e1 4+ ey )T with ¢ € [g,7].

The parameter € captures the degree of substitutability between agents’ efforts. As discussed
in the introduction, different degrees of substitutability will be considered: agents’ efforts can
be either perfect substitutes, or slight complements, or duplicates. This is done, in order to
account for possible synergies between agents’ efforts, as agents work together in the merged
entity. We characterize the probability of success using values of the parameter € that are
bounded below and above. The upper bound is necessary to rule out cases where agents’ efforts
would be too complementary, because otherwise the assumption that the project could have
been undertaken separately by each firm would not be consistent anymore. The lower bound
is imposed to guarantee that the second order conditions of the maximization problems we will
consider are satisfied. In addition, we will always check for the conditions such that this measure

of probability is well defined, i.e. never exceeds the value of one.

"We use the same definition of the probability of success here as in Fabrizi and Lippert (2005b), where agents
work together in a joint research project.
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Pure synergies, which are merger specific, are the ones that are able to generate, for the same
level of inputs, a higher output. In our case, we will have merger specific synergies whenever
the induced efficiency by a merger, F(M), is higher as compared to the expected one induced

by a stand-alone situation, E(S), i.e. if:

1
E(M) ~p(M) = (e1" +e3 °) 7% > e1 +e2 —erez = B(S).

A sufficient condition for having synergies through a merger is that the parameter ¢ takes
values between zero and one. This is a sufficient but not necessary condition as lower values
than zero might produce some merger specific synergies for special combinations of high levels
of both agents’ efforts. In addition, it can be shown that higher values than one never produce
any synergy.

However, given that in our model we will solve for the optimal contracts that induce a certain
level of agents’ efforts, ex-post the inputs (optimal efforts) in a stand-alone situation may take
different values from the ones in a merger situation. Because of this, we will need to distinguish
between ex-ante synergies and ex-post ones: the first ones refer to the definition just given and
the second ones refer to the same condition where the optimal levels of efforts have been replaced
instead.

Once we have defined the probability of success induced by a merger, we can concentrate as
before on the profits, prices, consumers’ surplus, social welfare and the transfers agents receive
which are associated with it.

When merging, firms enjoy monopoly profits on the product market, no matter whether
the merged entity succeeds in reducing its production costs or not. Only the magnitude of the
profits will be affected by the success or failure of this project. Thus the profit enjoyed by the

merged entity, before making the transfers to their agent(s) is:

m (Be) = =g
™ () - 1—c)?
m(c) = 5,

i.e. either high or low, depending on whether the merger respectively succeeds or not in
reducing its unit production costs. Here we differ from the assumption made in Fabrizi and
Lippert (2005b) and Lippert (2005). In those papers, a product innovation project is considered,
the failure of which brings a zero profit in any configuration.

As we consider mergers among equals, we assume that, once merged, merging parties share
equally the overall monopolistic profit. Thus, assuming an equal sharing of the realized profits
of a merger, we implicitly disregard the way merging parties come to such a sharing.

The prices prevailing in the economy once the merger is formed (in the cases of success and

failure) are:
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The realizations of the consumers’ surplus, C'S (.,.), associated with these states of nature

are then the following:

CS (Be) = 129

CS () = :
" CS () = L2,

As before, the consumers’ surplus, as well as the social welfare that we will discuss in detail
when looking at the policy analysis, will be alternatively used in our analysis as the objective
functions the competition authority cares about.

Let us finally characterize the transfers the agents get within a merger. As before, we will
need to distinguish whether the efforts are observable or unobservable in order to let the transfer
to the agents be contingent or not on their respective exerted effort. If contracts can be written

contingent on the agents’ exerted efforts, agents receive transfers equal to:

Otherwise, contracts will give the same bonus to each agent such that®:

b if success,

0 otherwise.

As before, limited liability on the agents’ side is assumed so that the minimum transfer

agents can get even when there is no success is non-negative.

3.3 Private decision

3.3.1 No Moral Hazard

The goal of this section is to isolate the market power effects from the ones that would be driven
by pure moral hazard behavior merging parties have to face when deciding about merging or
not and which type of contract to propose to the agent(s). In this section we characterize the

maximization problems firms face in a world without moral hazard.

Stand-alone, (S)

This is the case where two firms decide each to let their respective agent conduct the project
alone. The success probability of this project is therefore p; (S) = e;, with i = 1,2.

For notational simplicity, we will refer to the gross profits = (-,-) as defined above when
describing the pre-merger case: they are a function of each state of nature and also depend
on the combination of the parameters that lead to a drastic or a non-drastic success, 8 and c.
The advantage of using this notation is that it encompasses both the drastic and non-drastic

situation we need to account for.

8Giving the same bonus to both agents can be shown to result from cost minimization. We assume it for
expositional purposes.
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Given this, we can, w.l.o.g., write the maximization problem firm 1 faces:

H%axﬂl (S) = max le1 (1 —e2) w (Be,c) — 1]
1 1
1
st.  t— Eef >0, (IR)

where II; (9) is the expected net profit of firm 1.

Given the observability of the effort, each firm can extract any potential rent from the agent,
so that the individual rationality constraint, (IR), is binding. Therefore, the maximization
problem becomes simply:

1
max Ty (S) = max | e1 (1= e2) 7 (Be, ¢) — et
The Nash equilibrium of this problem each firm faces is:
(1_60)2 : 2c—1
3 if B < 2=
6(1) (S) = 6(2) (S) = ¢’ (S) = pO(S) = M _ (1—Bc)%+4 B > 7
7 (Be,e) +1 c=c)1—p) otherwise

c(l—c)(1-B)+1

where the superscript o stands for "observability of effort". The level of the optimal effort
coincides here with the measure of the probability of success.

The optimal expected profit for each firm is therefore:

2
17 (8) =T () = 3 (%) |

Merger, (M)
In this case, the merged entity solves for the following problem:

max II (M) = max [p (M) 7 (Bc) + (1 —p(M)) 7w (c) — t1 — 2]

t1,t2 t1,t2
1
s.t. ti — 56% >0 Vi (IR)
€; < 1

p(M) = (el + i)™= <1,

At this stage we solve for the unconstrained problem, i.e. taking the constraint on the
probability of success as not binding. This way we get the potential unconstrained solution
of the maximization problem. If this solution does not exceed the value of one, given the
combination of the parameters of the model, then it will be used for the following analyses;

otherwise, the maximum value of one will be considered instead”.

9This is possible as we have restricted the values of the parameter ¢ such that the problem to be solved is a
well behaved one.
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For this reason, we can rewrite the previous problem as follows:

4 1 1
max II (M) = max | (1 + ey %) 7= 7 (Be) + (1 —(e17 % +e379) 1—5> 7 (c) — 3 (ef+€3)|.

e1,e2 €1,€2
The first order conditions associated with this problem are:

oIl (M .
8—21) =e° (6;1[—6 + eé—e) =< (m(Bec) —m(c)) —e1 =0,

an&(a]y) =" (6%78 + eéig)ﬁ (m(Bc) —7m(c)) —ex =0.

They tell us that the solution to the problem should be such that:

e =e§=¢€’(M).

We should remember that the constraint over the probability of success not to exceed the
value of one is necessary and sufficient to guarantee that each agent’s effort will not exceed the
value of one as long as e® (M) < 9 T, Implementing a higher e (M) would not lead to a higher
probability of success (and, therefore, to higher expected revenues), but to increased costs as
the agents would eventually have to be compensated for these extra efforts. Using this property,

and the one just found above, we can solve for the system and derive the following result:
e* (M) = min {27 (r (B) = 7 (c)) .27 77 |

We now proceed in characterizing the measure of the probability of success associated with
this case. Remember that, when two agents are kept in the merger, the success probability is a

function of both agents’ efforts so that:
) 14e
p*(M) = min {27 (r (B¢) — 7 (¢)) 1} .
The expected profit each merging party can enjoy in a merger is then:

w = % (p°<M)7r(6c) + (1 =p°(M)) 7 (c) — (e (M>)2> '

Merger decision under no MH

Firms are willing to merge any time the share of the expected merged entity’s profit they may
enjoy is higher than the one they expect in a stand-alone situation. Therefore, to character-

ize under which conditions firms would propose a merger, we need to solve for the following

inequality:
e éM) o s)
)
2
3 (P07 B0+ (1= D)) - @ (0)) > 5 (s )
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Figure 3.1: Private merger decision for ¢ = 0.99 under no moral hazard.

The expression of the merged entity’s profit is a function of three different parameters, 3, c,
and €. Given the complexity of the expression it is difficult to solve analytically for the values of
these parameters for which the inequality might hold. We therefore use graphical representations

in order to show for which combination of the relevant parameters firms are willing to merge.

To this purpose, we will fix different values of the initial cost economy faces and we let the
other parameters vary freely. This will allow us to characterize qualitatively the decision to
merge which will be shown to be taken more often, the lower the initial level of costs. This

result can be seen in figures 1 and 2.

In the vertical axis different values of 5 € [0, 1] are considered: low values of 5 imply high
relative cost savings, while high levels of it imply the opposite. In the horizontal axis the
parameter ¢ is represented only for a restricted range such that ¢ € [—5,5]. We restrict the
attention to this interval for pure descriptive reasons. Extending the range would not add any
information on the firms’ merger decision as the lines of indifference will continue asymptotically.
In addition, in the analysis that will follow the interesting results will come in the interval where
e € [-1,1], so that we will even concentrate on this range to show under which circumstances
a competition authority’s decision may induce a type I or type II error when relying on an

efficiency defense.

Firms are always willing to merge, no matter which is the value of 3, as long as € € [0,1].
This result was partially expected as we know that pure synergies occur in that range. However
a decision to merge may also arise in ranges where pure synergies are not present. This is the
case, for values of € above one where mergers are still privately preferred as long as potential cost
savings are not too high. On the other hand, when ¢ is negative we might still expect firms to
merge for high 5. The intuition behind this result is that for high 5, due to the low implemented
efforts, the probability that no firm succeeds in inventing the product both, in stand-alone and

in the merger situation, is high. Contrary to the stand-alone situation, in a merger, the firms
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Figure 3.2: Private merger decision for ¢ = 0.79 under no moral hazard.

make a positive profit also in the case of a failure of the project. The decision to merge for a low
cost reduction potential is driven by market power considerations. This result contrasts with the
product innovation case considered in Fabrizi and Lippert (2005b), where both, in stand-alone

and joint development, a failure means zero profits.

3.3.2 Moral Hazard

In this section, we will repeat the analysis made for the observable efforts case considering the
efforts as unobservable instead. This is done in order to be able to compare results obtained in
the absence of moral hazard with the ones obtained introducing it into the model and to discuss

them.

Stand-alone, (S)

As before, we can write the maximization problem each firm solves when choosing to conduct
the project alone. In this case, however, we need to remember that, given the moral hazard
assumption, the contract firms propose to their respective agent has to be incentive compatible.
Agents will receive a transfer higher than the one they would have enjoyed if their efforts were
observable.

Thus, w.l.o.g. we can now write the profit maximization of firm 1 as follows:

max I, (S) = max le1 (1 —e2) w (Be,c) — e1b]

1
s.t. e1br — 56% >0 (IR)

1
€] = argmax [elbl - —e%] . (IC)
e1 2
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Solving for the Nash equilibrium, we get:

(1-Bc)° . .
by = by = b(S) = " (8) = p(8) = 029 _ ] Tpors  HAS 2e-1
™ (Be,c) +2 _0-90-8)  therwise

c(1—c)(1-B)+2
where the superscript u stands for "unobservability of effort". As a consequence, the expected

profit of each firm corresponds to:

2
I (8) =112 (8) = 11 (8) = 5 (=75 )

Merger, (M)
In this case, remember that the probability of success in reducing production costs is given by:
1—¢ l1—¢ =
p(M) = (57" +ey °) <.

The merged entity pays the same bonus b in case of success to both agents'’. The non-
observability of agents’ efforts, makes it impossible to separate the contribution one agent has
given to the project from the contribution of the other agent. The merged entity faces again
the (IC) constraint due to the non-observability of agents’ efforts. The (IC) constraint here
will result from the Nash equilibrium of each agent’s utility maximization problem. The (IC)
- that will be a function of the bonus - can be obtained this way as each agent maximizes his
utility considering that his chosen level of effort will not lead to a probability exceeding one.
The merged entity will have already internalized the feasibility constraint over the probability of
success when it chooses the level of the bonuses. This means that the merged entity will never
propose a level of the bonus that may induce each agent to choose an effort that may lead to a
probability exceeding the level of one!l.

Therefore, the merged entity solves for the following problem:

masc T (M) = max [p(M) (5e) + (1= p(M)) 7 (c) — 2p(M)3]

st.  p(M)b— %e? >0 Vi (IR)
e; = arg max [p(M)b — %e?] Vi (IC)

1

p(M) = (e7 “+ey )= <1

The solution to this maximization problem gives:

bAM) = min { 1 (r (50) = ()2~}
e (M) = 272 b(M)

14e 1

p“(M) = min {21s 1 (7 (Be) — 7 (c)), 1} .

10Remember that equal bonuses for both agents would result from cost minimization in equilibrium.
"' This would not be feasible anyway, but costly.
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Figure 3.3: Private decision for ¢ = 0.99 under moral hazard.

The merged entity’s expected profit associated to this optimal bonus and probability of

success 1is:

me (M) 1
2 2

" (M) (7 (Be) = 2b) + (1 = p*(M)) 7 (¢)] -

Merger decision under MH

As before, we know that a merger will be proposed as long as:

1 (M)
2

> 114 ()
(3
1 1

3 (7007 (3 + - 00 (@) — (@ 0) > § (e Y’

We have again the same type of complexity as before, so to solve for this inequality we will
proceed with graphical representations in order to describe the combination of the parameters
of the model that will drive the merger decisions of firms. Different values of the initial cost will
be fixed here as well, while the other parameters will be let free to vary.

Figures 3 and 4 show results of the merger decision under moral hazard, for a comparable
range of the parameter ¢ as in the case of observable efforts.

As before, in the vertical axis different values of g € [0, 1] are considered. Again, low values
of B imply high relative cost savings, and high levels of it imply the opposite. The horizontal
axis accounts again for different values of the parameter ¢ in the range [—5, 5.

The first fact to be noticed is that for a high costs savings potential, firms are less often
willing to merge. Specifically, for high initial costs, they do not anymore always merge in the
range where ¢ € [0,1]. However, as soon as the initial cost is lower a similar behavior can be

expected by firms: the lower the initial cost the more often they are willing to merge. It can be
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Figure 3.4: Private decision for ¢ = 0.79 under moral hazard.

shown that for ¢ < 0.69, firms are always willing to merge no matter which values § and € may

take. The rest of the comments from the observable efforts case apply here as well.

3.3.3 Comparing private decisions on mergers

Now that we have characterized the private decision on mergers under the assumption of observ-
able and unobservable agents’ efforts, we can compare these decisions with each other. To do
so, we combine the graphs referred respectively to ¢ = 0.99 and ¢ = 0.79 for both the observable
and unobservable case, obtaining figures 5 and 6. In these figures some profits appear with
the superscript j = o, u. This is done as, when combining figures 3 and 4, there exist regions
in which the decisions about merging stay the same for both assumptions on observability of
efforts. Instead, we highlight the differences in the behavior of the merging parties as results of
this comparison show that there exist areas where the decision taken under observable efforts
does not coincide with the one taken in the presence of moral hazard. We have two different
types of these areas. Areas (a) are the ones where under observable efforts firms are not willing
to merge, but they are instead under moral hazard. In area (b), arising for values of ¢ € [—1, 1],
the opposite occurs: firms are willing to merge for observable efforts, but not for unobservable
ones.

The intuitions for the existence of areas (a) and (b) are as follows. In a merger, it is not
anymore possible to observe the success of each manager separately. This makes it - absent any
synergies - more expensive to implement the same probability of success, and - again absent syn-
ergies - a lower probability of success will be implemented. For the same cost savings potential,
therefore, a lower probability of success is implemented, and it is more often preferred to use
the increase in market power through a merger. This explains (a). At the same time, a higher
degree of synergies is required to compensate for the loss in control over the management, which

explains (b). The effect of (b) was also present in the product innovation case of Fabrizi and
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Lippert (2005b), whereas the effect of (a) was not.

Proposition 3.1 If low synergies are present (¢ small or bigger than one, i.e. efforts are not
close substitutes), the firms choose more often to merge under moral hazard than with observable
efforts. For higher synergies (¢ around zero, i.e. efforts are close substitutes), the firms choose

less often to merge under moral hazard than with observable efforts.

3.4 Policy analysis

Now that we have determined under which conditions firms are willing to merge, we need to verify
the impact of their decisions on both the consumers’ surplus and the social welfare depending
on which of them is taken as the objective function by a competition authority. We study the
impacts on both, because competition authorities often seem to care about consumers’ surplus,
even though economists often consider the overall social welfare impact to judge a merger instead.

Several justifications why a merger authority should care about consumers’ surplus and not
about overall social welfare have been given.

One reason is that, in the decisions a national competition authority has to make on mergers,
only consumers’ surplus should matter given that the profits accruing from a merger might be
enjoyed elsewhere than in the domestic market. This is certainly the case for mergers occurring
between firms, the respective ownership of which is based abroad. However, this is not a general
case as many mergers may occur between firms selling their products in a given domestic market
while one of them at least can be held domestically. In these alternative cases, it is not obvious
anymore why the profits of the merging firms should be disregarded.

Another reason that has been put forward to privilege the consumers’ surplus as an objective
by the competition authorities is that consumers are less likely to coordinate in order to voice
their concerns. The argument implies that they are in a weaker position than merging parties
might be. However, it is not clear why, even if this was the case, this should represent a justi-
fication for considering only consumers’ surplus. What we mean with this, is that if consumers
cannot protect themselves from the potentially adverse effects of a merger it does not have to
be that the competition authority has to take a biased point of view favoring them.

One last argument in favor of adopting consumers’ surplus that is often advocated is that it
does not matter whether a competition authority adopts a consumers’ surplus standard instead
of a social welfare one, as the first represents anyhow a good approximation for the second.
However, as results will show, it is not clear whether this is always true. Apart from overstating
the role of consumers as opposed to firms, consumers’ surplus also neglects another component
which might be crucial in a merger situation: namely the cost of efforts associated with the
undertaken project. The integration efforts that enable the firms to create synergies come at a
cost. It is therefore important as well to compare it with the cost separate firms will have to
encounter when developing projects alone. In our model, the cost of effort can be interpreted as
the cost of development of a given technology that comes to existence. Such a development cost
is not a fixed one though, as it is often modeled in R&D literature, as we have made it become

endogenous through the optimal contracts implemented before and after the merger.
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On the other hand, a tendency of considering a broader objective than the consumers’ surplus
has been observed as well. As Motta (2004) points out:

In the EU, Article 81(3) allows any agreement, decision or concerted practice
"which contributes to improving the production or distribution of goods or to pro-
moting technical or economic progress, while allowing consumers a fair share of the
resulting benefit". Furthermore, Article 2.1 of the Merger Regulation accepts in
principle an efficiency defense "provided that it is to consumers’ advantage". These
provisions might indicate that consumer welfare is among the ultimate objectives
of competition law. However, I am not aware of any statement of the ECJ on this
point, nor of any (Commission or Court’s) decision where reliance on either standard
has made a difference in practice.

In other jurisdictions, such as Canada, Australia, New Zealand, competition au-

thorities seem instead to lean towards a total welfare standard (Lyons, 2003:3).

In the following subsections, we will define two measures as proxies of either the enhanced
consumers’ surplus or the social welfare, namely the expected efficiency gains, and the reduction
in expected prices.

The way proxies are determined is always disputable. For example, any time prices are
weighted using a different weight than the exchanged quantities associated to each of them, the
measure of the expected price reductions is not indicative for an enhanced consumers’ surplus.
Therefore, using such a measure as a ’correct’ approximation for the consumers’ surplus would
lead to some errors.

However, as it will become clearer, it is possible to characterize the type of errors that can

be committed when relying on a proxy.

3.4.1 Objective functions: expected welfare and consumers’ surplus

Before we turn to evaluating the mentioned proxies, let us describe which would be the ideal
decisions if the objective functions expected social welfare and expected consumers’ surplus were
to be followed directly.

Irrespective of the observability of efforts, in the stand-alone case, there are four states of
nature implying three different realizations of the consumers’ surplus: both firms succeed in
reducing their costs, leading to C'S7 (B¢, Bc), no firm succeeds leading to C'S7 (c,c) or either
one firm succeeds while the other one fails, in which case we will have either C'S7 (3c,c) or
CS7 (¢, Bc), respectively, where C'S7 (Bc,c) = CS7 (c,Bc). Weighted with the corresponding

probability, we obtain the expected consumers’ surplus:
CS(8) = (¢ (8))” CS (Be, Be) + (1= (8))” CS (c,¢) +2p7 (S) (1 = P/ (8)) CF (Be, ),

where the superscript j stands for o or w, the observability or unobservability of the agents’

efforts.
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In addition to the expected consumers’ surplus, the expected social welfare also includes the
expected gross profits, as well as the agents’ disutility of exerting an effort. Taking this into

account, we can write for the expected social welfare in the pre-merger situation:

Wi (S) = 207 (S) (11 (9)) (w (Be,0) + CS (Be, ) + (9 (5))* CS (Be, Be) +
(1-p (5)2CS (c,c) - 2 (% (' (S))2> .

If firms merge, there are only two states of nature, either the merged firm succeeds or it
does not, leading to the respective realizations of the consumers’ surplus, C'S7 (3¢) and CS7 (c),
respectively. Again, weighted with their probability, we obtain the expression of the expected

consumers’ surplus:

CST (M) = p! (M) CS (Be) + (1 —p (M) CS7 (),

where we use the superscript j as above.
As for the pre-merger case, additionally to the expected consumers’ surplus, the expected
social welfare includes the merged entity’s expected gross profit, and the agents’ disutility of

exerting an effort, leading to:

W7 (M) =p’ (M) (7 (Be) + CS? (Be)) + (1L —p? (M)) (7 (c) + CS (c)) — 2 (% (¢’ (M))2> .

Figure 7 represents the impact of a merger on social welfare and consumer’s surplus if
efforts are observable and unobservable, respectively, and for high initial unit production costs,
¢ =0.99. The CS — CS and W — W lines represent the combinations of 5 and ¢ for which a
competition authority, pursuing alternatively the consumers’ surplus or the welfare standard,
would be indifferent between the stand-alone situation and the merger. In addition to these two
lines, we again depict the lines of indifference between merging and staying alone for the firms,
labelled 1T — II.

In both worlds, the firms decide to stand-alone to the lower left of the IT — II line and the
welfare (consumers’ surplus), if firms merge, is higher than otherwise to the lower right of the
W — W line (the CS — CS line). We see that a consumers’ surplus standard is stricter than a
welfare standard in both worlds, that is also when the agents that are responsible for reducing
unit production costs are able to capture an information rent.

However, the CS—C'S and W —W lines are closer to each other when efforts are unobservable.
That means that adopting either standard would make less of a difference in a world where
agents are subject to moral hazard. On top of this, the II — II line also approaches the two
lines mentioned so that the area of a potential conflict, i.e. the area where privately preferred
mergers are undesired from either a welfare or a consumers’ surplus point of view, is reduced.
This is particularly striking for high initial unit production costs and not too low potential for
their reduction, i.e. for 5 < 0.8.

Furthermore, in the unobservable efforts case with high initial costs, the W — W line crosses

the IT — II line. This means that there exist welfare increasing potential mergers which would
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Figure 3.7: The firms’ merger decision and its social welfare and consumers’ surplus impact
under no moral hazard (left) and under moral hazard (right) for ¢ = 0.99

not be proposed by the merging parties. In this area, the expected welfare is increasing, and
both, expected net profits and expected consumers’ surplus, are falling. This means that there
has to be another component of the expected welfare that compensates: the social cost of the

effort exerted is reduced sensibly.

When the level of the initial cost is lower, the gap between the I — II, W — W and C'S lines
is in general bigger than for higher initial costs. This is due to a large extent to the increased
profitability of a merger as compared to the stand-alone situation when costs are not initially
high. Opposite to the high initial costs case, i.e. when firms are more willing to go for a stand-
alone project — as this guarantees them to be the sole beneficiary of a high monopoly profit
should they succeed as the only one — lower initial costs make the perspective to merge be more

attractive. Figure 3.8 shows this.

3.4.2 Proxies for the society’s objective functions

Once the distinction between the consumers’ surplus and the social welfare has been made,
we can describe the consequences in the characterization of the type of errors a competition

authority may commit when relying on an efficiency defense on the basis of proxies.

As for the consumers’ surplus and for the social welfare, we can use the common superscript
j = o,u for each of the components of both the expected efficiency and prices in order to
account for the observable and the unobservable efforts cases. This is possible as the nature
of each component stays the same through these two environments: the only thing changing
is their respective level as each of them has been obtained solving for different optimization
problems.
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Figure 3.8: The firms’ merger decision and its social welfare and consumers’ surplus impact
under no moral hazard (left) and under moral hazard (right) for ¢ = 0.79

Expected efficiency gains

Let us concentrate first on the composition of the elements that enter the expected efficiency

measure. In the stand-alone case, the expected efficiency takes the following form:

E(S) = (P (5)* + 20 (5) (1 -1/ (5)),

whereas in the merger case:

B (M) =p (M).

These expressions play the equivalent role of the measure of the overall efficiency on the
production side of the economy, respectively when two firms face a Bertrand competition on the
market, and when the two firms merge: they give the probability of producing the good with
the low production costs B¢ in the economy. In both these cases we will talk about ex-post
efficiency, as we are considering — when writing the expressions the way we are doing — that
the privately optimal induced probabilities of success have been replaced into the expressions of
the ex-ante measures of efficiency.

The differences between the post-merger efficiencies and the pre-merger ones, both, under
the no-moral hazard and the moral hazard assumptions, will determine, when positive, whether
a merger leads to expected efficiency gains. If the following inequality holds, we will talk about

efficiency gains due to a merger, either when moral hazard is not an issue, or when it is instead:

E/(M) - FE(S) >0

The interest of the analysis is to combine the results of these inequalities, one for each of

the two regimes considered, alternatively with the consumers’ surplus and the social welfare. As
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argued in the previous section, in our analysis these two objective functions will be alternatively
taken as a standard by a competition authority when it has to judge upon a proposed merger.

In order to perform the necessary comparisons, we repeat the same type of analyses as the
ones we made when considering the merger decision of firms, or when we explained the rela-
tionships between the consumers’ surplus and the social welfare as possible objective functions
chosen by a competition authority. Thus, once more, in order to make the relevant graphical
comparisons, we will fix different values of the initial costs, and we will let the parameters 5 and
¢ free to vary!'2.

Let us take the consumers’ surplus as the reference objective function first. Efficiency com-
parisons for this objective function can be described using figures 9 and 10, where the E — F line
depicts, in both, the curve where the difference between the pre and the post merger expected
efficiency is zero. Again, comparisons are made for the observable and the unobservable efforts
cases, and for two levels of the initial costs, a high and a moderate one. Given that when taking
lower levels of the initial costs, the II — II curve moves gradually to the left lower corner, and
the C'S — CS as well as the £ — E lines move to the right lower corner, restricting our attention
to only two levels of the initial costs is enough to describe the main results that can be obtained
when performing this type of comparisons. Note that for any value of the initial cost ¢, the
E — F line always stays above the C'S — C'S one.

Expected efficiency gains due to a merger only occur to the right of the £ — FE line, i.e.
both, in regions II and IV. However, while region II is not a problematic one as consumers’
surplus increases too, in region IV consumers’ surplus would decrease due to a permitted merger.
Therefore, if an efficiency defense of all the proposed mergers leading to an expected efficiency
gain was accepted then type I errors would be made for mergers falling in region IV: bad mergers
would be accepted. Notice that the occurrence of the type I error is reduced, when facing a
moral hazard behavior from the agents’ side: area IV shrinks and the E — F line gets closer to
the C'S — CS line. The intuition for this result is that, under moral hazard, firms go together
more often "for the wrong" reason, i.e. for pure market power reasons (compare area (a) in
figures 5 and 6), and less often "for the right" reason, i.e. for the exploitation of synergies
between the agents’ efforts (compare area (b) in figures 5 and 6). This is reflected both, in the
expected efficiency and in the consumers’ surplus.

Notice also that requiring a significant efficiency gain due to a merger, may help reducing
the occurrence of type I error when the society does not face a moral hazard behavior from
the agents’ side. The relevant indifference curve would be to the right of the £ — E line so
that area IV would shrink as a result. However, the same recommendation is not a valid one
anymore when facing a moral hazard behavior instead. The relevant indifference curve for the
application of this recommendation would lie to the lower right of the £ — F line. Thus, using
this new indifference curve another type of error would arise: a type II error, i.e. some good
mergers would be refused instead. This is true at least when the level of the initial costs that
the economy faces is high (see figure 9).

We can now repeat the same type of analysis made for the consumers’ surplus, taking the

2Remember that the relevant comparisons will be made only in the range where e [—1,1[.
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Figure 3.9: Efficiency gains: under consumers’ surplus objective function, for both, observable

(left) and unobservable (right) efforts, for ¢ = 0.99.
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Figure 3.10: Efficiency gains: under consumers’ surplus objective function, observable (left) and

unobservable (right) efforts, for ¢ = 0.79.
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Figure 3.11: Efficiency gains: under social welfare objective function, both, observable (left) and
unobservable (right) efforts, for ¢ = 0.99.

social welfare as the reference objective function a competition authority may care about. Doing
so, we obtain figures 11 and 12. As for the case where the consumers’ surplus is the objective
function chosen by the competition authority, we can characterize an area where type I errors
are made when accepting an efficiency defense based on an enhanced efficiency induced by a
merger. This area is labelled again as area IV, given that it has the same characteristics as

before.

It is easy to check that, if social welfare is taken as a standard, the recommendation of
having significant efficiency gains due to a merger may lead to type II errors both, in a world
with and without moral hazard. Figure 11 shows that, in particular, these errors would be made
systematically when the industry faces high initial costs: good mergers would be more often

rejected than if only enhanced efficiency due to a merger were required instead.

Furthermore, under the moral hazard assumption, for values of 8 below 0.8 the [I-1II, E— F
and W — W lines get closer to each other, up to the point that the £ — E crosses the W — W line
and the latter one crosses the II — II line instead. This tells us two different things. First, that
whenever the potential for cost reduction is not very low, even asking for an enhanced efficiency
induced by a merger in order to approve it may be too demanding, in the sense that some
mergers that would have been desirable under the social welfare standard would be rejected.
These mergers are the ones falling in area V. Second, due to the crossing between the W —W and
the II — II lines, an area VI appears where there exist mergers that would be socially desirable
which are not even privately proposed. These two areas, V and VI, disappear for lower levels
of the initial costs as shown in figure 12, thus making the requirement of enhanced, or even

substantially enhanced, efficiency due to a merger be justified for lower levels of the initial costs.

To summarize:
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0.8

0.6

Figure 3.12: Efficiency gains: under social welfare objective function, both, observable (left) and
unobservable (right) efforts, for ¢ = 0.79.

Proposition 3.2 If a competition authority adheres to a (CS) standard and relies on expected

efficiency gains for judging proposed mergers:

(i) Under no MH, type I errors are systematically committed, i.e. bad mergers are accepted,

unless significant expected efficiency gains are required;

(i) Under MH, type I errors are committed as well, but they occur less often than under the
no MH assumption; for high initial costs the requirement of significant expected efficiency

gains would lead to type II errors in addition, i.e. some good mergers would be rejected.

Proposition 3.3 If a competition authority adheres to a (W) standard and relies on an expected

efficiency gains for judging proposed mergers:

(i) Under no MH, type I errors are systematically committed, i.e. bad mergers are accepted,
but they occur less often than when using a (CS) standard. For high initial costs, the
significant expected efficiency gains requirement would lead to type II errors in addition,

i.e. some good mergers would be rejected;

(ii) Under MH, type I errors are committed for smaller regions than under the (CS) standard,
but type 11 errors can be committed in addition unless the potential for cost savings is low,
i.e. B > 0.8. For high and moderate initial cost asking for substantial efficiency gains

would lead to refuse some good mergers, i.e. type Il errors are committed in addition.

Corollary 3.1 Under MH, the expected efficiency proxy is better calibrated to the objective
functions than under no MH.
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Again, the intuition for the corollary is that, under moral hazard, firms go together more
often "for the wrong" reason, i.e. for pure market power reasons, and less often "for the right"
reason, i.e. for the exploitation of synergies between the agents’ efforts. This is reflected in the

expected efficiency as well as in the consumers’ surplus and social welfare.

Expected price reductions

We now move to the comparisons concerning possible price reductions due to a merger. In
order to do so, we characterize the expected price under the stand-alone and the merger cases
respectively, replacing the relevant optimal levels of the probabilities of success obtained under

each regime. Thus, the induced expected prices of a stand-alone situation are:

B [P(,.)] = 29/ (S) (1 = §(8) P(Be, 0) + (7(9))” P(Be, Be) + (1 — p/(S))?

where j = o, u accounts, as before, for both the observable and the unobservable efforts cases.

The induced expected prices by a merger are:
EV[P()] = p'(M)P(Bc) + (1 — p’ (M) P(c).

When the following is true, a merger induces expected price reductions, either under observ-
able or unobservable efforts:

EI[P(.,.)] = E'[P()] >0

As before, we want to determine the impact over alternatively the consumers’ surplus and the
social welfare of relying on reductions in expected prices when deciding upon proposed mergers.
We use here graphical representations in the same way as before to comment results of these
comparisons.

Figures 13 and 14 show the comparisons when consumers’ surplus is taken as a standard.
In both figures, the P — P line depicts the frontier between the mergers that do not lead to
expected price reductions — the ones to the left of this line — and the mergers that would lead
to reductions of the expected prices instead — the ones to the right of it.

For high levels of the initial costs, the P — P line intersects the C'S' — C'S one both in a world
with and without moral hazard. The crossing results in the occurrence of two different areas,
areas IV and V. The requirement of a reduction in the expected prices induced by a merger would
provoke a type I error for mergers falling in area I'V: bad mergers would be accepted, or a type
II error for mergers falling in area V: good mergers would be rejected instead. The reduction
of the expected price is too lax a requirement in certain cases, and a too strict one in others.
However, under the moral hazard assumption the occurrence of type I errors in particular is
sensibly reduced when compared to the one under the no moral hazard assumption. For lower
values of the initial costs, the P — P line always lies below the C'S — CS line, implying that only
type II errors would eventually be made in these cases by requiring a reduction in the expected
price induced by a merger in order to approve it: all the bad mergers are refused, together with

some good ones.
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Figure 3.13: Expected Price: under consumers’ surplus objective function, both, observable
(left) and unobservable (right) efforts, for ¢ = 0.99.

When we perform the parallel analysis using the social welfare as a standard we get figures
15 and 16. We can conclude that requiring a reduction in the expected price induced by a
merger always leads only to type I errors, as the P — P line always lies below the W — W line
no matter which is the initial level of costs considered, or whether or not we are facing a moral
hazard problem in the industry. The type I error occurs again in the area labelled V.

As has been pointed out in section 3.4.1, under moral hazard and high initial costs, we have
an area VI, given by the crossing between the W — W and the II — II lines, where welfare
enhancing mergers are not proposed by the parties.

To summarize:

Proposition 3.4 If a competition authority adheres to a (CS) standard and relies on reductions

in the expected prices for judging proposed mergers:

(i) Under no MH, type I and II errors are systematically made for high initial costs: for low [
some bad mergers are accepted and for higher 5 some good ones rejected. For lower initial

costs, only type II errors are made. The requirement is either too lax or too strict.

(ii) Under MH, type I errors are committed as well, but to a lower extent than under the no MH
assumption and only for high initial costs. In addition, type Il errors are made regardless

of the level of the initial costs, i.e. the requirement is overall too strict.

Proposition 3.5 If a competition authority adheres to a (W) standard and relies on reductions
in the expected prices for judging proposed mergers: under no MH and MH assumptions, type 11
errors are systematically committed, i.e. some good mergers are rejected regardless of the level
of the initial costs.
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Figure 3.14: Expected Price: under social welfare objective function, both, observable (left) and

unobservable (right) efforts, for ¢ = 0.99.
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Figure 3.15: Expected Price: under consumers’ surplus objective function, both, observable

(left) and unobservable (right) efforts, for ¢ = 0.79.
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Figure 3.16: Expected Price: under social welfare objective function, both, observable (left) and
unobservable (right) efforts, for ¢ = 0.79.

Corollary 3.2 Under MH, the expected price proxy is better calibrated to the objective functions
than under no MH.

The same intuition applies as the one for the expected efficiencies: under moral hazard, firms
go together more often " for the wrong" reason, i.e. for pure market power reasons, and less often
"for the right" reason, i.e. for the exploitation of synergies between the agents’ efforts. This is

reflected in the expected prices as well as in the consumers’ surplus and social welfare.

3.4.3 Policy implications

Up to now, our analysis has focussed on the positive side of evaluating mergers using simple
proxies such as expected efficiency gains or reductions in the expected prices.

We have argued that a proxy leads to errors as it cannot perfectly substitute for the real
objective function. In this paper we have provided a characterization of the type of errors that
might be committed when using these proxies, under two different regimes, i.e. with and without
moral hazard. This characterization has been made in terms of parameters such as the potential
for innovation, (3, the type of the joint project, €, and the level of the initial costs of the industry,
c¢. Implicitly, we thereby also provided suggestions about which combination of these parameters
do not lead to commit systematically errors of either type I or II.

At this point, we would like to go back to the criticism related to the use of proxies, such as
expected efficiency gains and price reductions, as substitutes for either the consumers’ surplus
or the social welfare. If the use of these proxies helps giving some precise recommendation about
which mergers to accept and which ones to refuse, then they may be used whenever they may
allow to save on information to be collected and processed.

If a measure for these proxies could be constructed using the partial information that a
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competition authority may have access to, on the basis of the results obtained, we could conclude
which is the potential danger in adopting one proxy instead of another as a function of the
characteristics of the industry the merger is concerned with.

As an example, whenever the industry faces a moral hazard behavior from the agents’ side,
the potential for innovation is not too low, and the initial costs are high, then the expected effi-
ciency gains would be a good statistic for the ’real’ objective function pursued by a competition
authority when deciding whether a proposed merger should be rejected or not. In this particular
case, the collection of data to construct a precise measure for that proxy may result to be not
as essential to judge upon the likelihood for the merger to lead to an improvement from both
the social welfare and the consumers’ surplus point of views. We know that in this case both
consumers’ surplus and social welfare induced by a proposed merger would be enhanced.

Whenever the initial costs are lower, no matter whether we face moral hazard or not, expected
efficiency gains should be proved instead. In this case, the collection of data to construct an as
precise measure of the proxy as possible may be crucial in deciding upon the merger. This is
particularly true as long as the standard is the (CS). Furthermore, the lower the initial costs
the more substantial the expected efficiency gains should be.

These are only some general implications that are directly coming from the results we have
obtained in our analysis. Depending on the real objective of the competition authority and the
parameters characterizing the industry, one or another proxy, or different combinations of them,
could be alternatively preferred and constructed to adapt them and use them ’quanto basta’ in

order to fit real merger cases decisions.

3.5 Conclusions

The wave of horizontal mergers that has occurred in this last decade, has opened a debate about
the effects of mergers in their respective markets. On the one hand, worries have been voiced
about the potential increase in market power, concentration, therefore decreased degree of com-
petitiveness in these markets due to mergers. On the other hand, arguments in favor of mergers
have been put forward, stressing their potential virtues, as their ability to create efficiency gains,
coming from reduced production costs, transaction costs, or internal organization costs.

We have built a model where merger decisions and their potential efficiency gains are endo-
genized. The channel we propose and analyze has been formed by interactions of agents’ efforts
when they are devoted to a joint project within a merger as compared to when each agent has to
conduct the same project alone. We have shown this way that mergers happen either when the
potential for cost reduction is low, i.e. out of pure market power considerations, or when man-
agerial efforts are close substitutes, or alternatively slight duplicates, when ex-post synergies,
i.e. induced by implemented contracts, are present. Synergies are the results of both the inter-
action between these agents’ efforts and the implemented contracts that drive the profitability
of mergers, and determine the impact on consumers’ surplus and social welfare.

Results tell us that an efficiency defense based on potential efficiency gains due to a merger

is generally too lax a requirement — some bad mergers would be accepted — for the observable
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efforts case, and, for both informational assumptions, when the initial costs are not too high. In
these cases, requiring substantial efficiency gains may reduce this distortion. Results also show
that requiring the same for either the unobservable case when initial costs are high, or for a
larger range of costs when the standard used is the social welfare, may be too strict: some good
mergers would be refused. In any case when efforts are unobservable, this requirement is more
aligned to either type of standards.

We have also shown that the alternative requirement of comparing prices before and after
the merger, which would require to have additional information processed from the demand
side, turns out not to be necessary. The measure of the expected efficiency gains can be precise

enough when adjusted in the right way: using it ’‘quanto basta’.



Chapter 4

Control over joint development and
the incentives to innovate

4.1 Introduction

There are various ways in which a firm’s competitive environment affects the optimal managerial
incentives to exert an effort in the invention of new products, the reduction of production
costs, or the selling of a product. Several studies highlight that competition affects managerial
incentives positively. It offers a yardstick to the shareholders, as the firm’s performance can
be measured against close competitors. It enables relative performance evaluation which "may
be seen as a consequence of Holmstrom’s (1979, 1982) informativeness principle that stipulates
that in a principal-agent relationship all informative signals should be included in contracting"
(Celentani and Loveira, 2004). It offers insurance to risk averse managers by reducing the impact
of exogenous (demand or cost) shocks and thus increases incentives (Rey and Tirole, 1986). It
may improve incentives to the management in firms with poor governance structures to adopt
new technologies through the threat of bankruptcy (Aghion, Dewatripont, and Rey, 1997).

This paper takes an alternative approach to show the impact of the competitive environment
— or more specifically, of a pro-competitive policy — on managerial incentives to develop new
products’, one coming directly from the separation of ownership and control inside the firms. In
our paper, we analyze a situation in which — without any policy intervention — the competitive
structure in which the invention of a new product is carried out, is not given exogenously but
emerges endogenously as a choice of both, the shareholders and their managers. Shareholders
give their managers optimal incentives to develop the new product — either in stand-alone or in
joint development with the other firm — and trade off the possibility to internalize a negative
externality and to enjoy synergies by means of joint development against the disadvantage of
being unable to attribute a success to a specific manager under joint development.

In stand-alone development, firms exercise a negative externality on their competitor: an

increase in the development effort of one firm, ceteris paribus, reduces the probability that the

! Although our example is that of a product development, our analysis is not limited to it. One may easily
think of alternative interpretations of the project, such as production cost reductions, process innovations or the
supply of retail services.
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other firm is successful alone and therefore the other firms expected profits. As the optimally
implemented development effort is increasing in the value of the potential innovation, this ex-
ternality increases in this value, too. This may induce joint development, within which the
externality is internalized: In joint development, the implemented effort levels (given through
the bonuses given to the management) are "coordinated". This, however, means a reduction of
the optimal bonuses, which may go against the interest of the management itself. If then the
management has superior information on how valuable a joint development of the product might
be, i.e. about the extent of the synergies that may be achieved, it may be costly to let them
reveal that information in those situations, in which the management would oppose a profit
increasing joint development. On the other hand, if the value of the potential innovation is low,
the effect of the externality is outweighed by the disadvantage of being unable to attribute a
success to a specific manager under joint development. However, the inability to attribute a
success to a specific manager is a source of rents to the managers. Again, if the management
has superior information on how valuable a joint development of the product might be, i.e.
about the extent of the synergies that may be achieved, it may be costly to let them reveal that
information in those situations, in which the management would prefer a profit decreasing joint
development.

Our results show that, under this type of asymmetric information, for a high value of the
innovation, the owners optimally reduce the incentives they give to their managers in stand-alone
development. As a consequence, we show that, for high value innovations, a pro-competitive
policy will also increase the incentives given to the management to exert an effort in the stand-
alone development as compared to laissez faire.

In this paper, we propose a simple model characterized by the following features. There is a
project for the development of a new product and there are two firms, which have the potential
to develop the product. These two firms face the decision of whether to conduct the project
each on a stand-alone basis, targeting a common market, or jointly, sharing the market later on.
The project(s) is (are) conducted by managers employed by the firms and protected by limited
liability?. In the stand-alone configuration, each of the firms employs one manager, whereas in
the joint situation, both managers are employed by the joint entity, which, that way, exploits
potential synergies coming from the collaboration of the managers. The managers’ efforts put
into the development of the product, which are assumed (throughout most of the paper) to be
not contractible, affect the probability of success of their respective project. Joint projects are
characterized by a degree of synergies coming from a reduction of duplication of the managers
efforts to develop the product. Before starting the project, the managers may receive a perfectly
informative signal on the extent of potential synergies in a joint project. We assume that this
signal is not observable by the owners. These can, however, by distorting the contract they
would offer under symmetric information, provide incentives to the managers to reveal their
information.

Our work is closely related to Fabrizi and Lippert (2005a) and (2005b). Fabrizi and Lippert

2The alternative interpretation is that the managers are infinitely risk averse and would not accept a contract
that pays a negative wage in any state of nature (see Tirole and Rey, 1986, for a similar interpretation).
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(2005b) shows the impact of moral hazard on the organizational choice for conducting a research
project leading to an innovation of a fixed value. In Fabrizi and Lippert (2005b) joint research
is chosen for high values of the innovation and/or for high synergies. Furthermore, under moral
hazard, even thought the cost of implementing the same level of effort is higher, the joint
research, which shares these costs, is chosen less often than in the absence of moral hazard.
In Fabrizi and Lippert (2005a), a merger decision in the presence of a process innovation is
considered and implications of the presence of moral hazard for an adoption of an efficiency
defense are drawn. Contrary to both Fabrizi and Lippert (2005a) and (2005b) we abandon
here the assumption maintained in these papers of full information on the amount of achievable
synergies. In addition, in this paper, we differ in our approach on how to model synergies,
introducing a parameter taking values from no synergies to full elimination of overlap, which

allows us to disentangle the effects of each of our assumptions more easily.

In order to derive our results and the intuitions for them, we are proceeding in a step-wise
fashion, isolating the effect of each assumption. In section 3, we will assume that there is
symmetric information on the extent of the potential synergies between the owners of the firm
and the managers and that owners have full control over the decision whether to pursue the
development of the product in a stand-alone or in a joint organization. We will first derive the
optimal contracts for the stand-alone organization. Second, we will do the same for the joint
project organization under two different assumptions: (1) owners observe a separate statistic for
each manager employed and coordinate the incentives to give to them and (2) owners observe
only one joint statistic for the managers’ efforts. In the first of the joint situations, owners
observe whether each of the managers succeeded in their part of the project, whereas in the
second, only the success of the overall project is observed. For each of the joint organizations,
we allow the synergies to vary between the extremes of no synergies and full elimination of
the duplication of the managers’ efforts. In the case of no synergies, the change between the
stand-alone and the joint organizations comes under (1) and (2) from the coordination in giving
incentives to the managers and under (2) from the modified assumptions on the availability of
statistics for the managers’ efforts. For all these assumptions, we will show the configurations

chosen by the owners and their implication for the managers’ utility.

In section 4, we will lift the assumption that the owners have full control over the decision
whether to pursue the project in a stand-alone or in a joint organization. We assume that the
management retains real control over the organizational form by being better informed about

the synergies attainable in a joint project.

The paper ends with a summary of our findings and an outlook to further research.

4.2 Model setup

In this section, we describe the setup of the basic model. We describe the project, the payoffs

for the shareholders of the firms, as well as the payoffs of the managers carrying out the project.
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Project There is a project to develop a new product that targets a given market of value
w. Let there be two firms, indexed ¢ = 1,2, pursuing each this project. The shareholders of
the firms face the decision of whether to conduct the project each in a stand-alone fashion or
jointly. If, in a stand-alone project, only one of the firms succeeds, she will appropriate the
whole value of 7 attainable in the market. If on the other hand both firms succeed in developing
the product, we assume them to share the market?, appropriating each the value of 5. In case
the firms decide to conduct the project jointly, we assume them to form a new entity to do
so. In case of success, this joint entity appropriates the value w. We assume an exogenously
determined sharing rule, according to which the payoffs (and the costs) of a joint project are
shared equally among the two firms. Thus, in case of success of the joint project, each firm gets

5- In case of failure, both, a stand-alone and a joint project, pay off zero.

Probability of success The development of the new product is assumed to be carried out
(or supervised) by the management of the firms. In a stand-alone project, each firm i employs
one manager, also indexed ¢. With their effort e;, the managers affect the probability of success
of their respective project. This probability is assumed to be pf = ¢;. Thus, the success of
one stand-alone project is assumed to be statistically independent of the success of the other
one. In a joint project, both managers of the two firms are working together. The probability
of success of the joint project is assumed to be a function of both managers’ efforts, e; and
e2, and of a parameter s capturing the extent of synergies in a joint project. It is defined as
p’ = e1 + ez — (1 —s)ejea. This probability function captures two aspects. First, if the two
managers conducting the joint project do that in a parallel fashion, it is enough if one of them
succeeds. Second, if s = 0, the success of the parts of each of the managers is independent of the
success of the other one. There is, therefore, the same "overlap" or duplication of their efforts
as in the stand-alone situation. An s € (0, 1] signifies that, in a joint project, there is some
(exogenous) coordination between the two managers, alleviating (some of) the duplication of
their efforts. We call this the synergies coming from a joint project. The extent of the synergies
is assumed to be given exogenously. It cannot be affected by the managers or the owners of the

firms.

Managers Managers affect the probability of success of the project through their effort.
Throughout most of the paper, we will assume that these efforts are not observable and that it
is therefore not possible to write contracts contingent on them. Exerting the effort e; implies

1.2

a disutility for the manager that is equal to c¢; (e;) = 5e;.

7. For carrying out the project, the

managers receive a transfer ¢; from the entrepreneurs employing them. The managers’ utility is

additively separable between effort and money,

1
Uy =t; — Ze?

7

Managers are assumed to be protected by limited liability, i.e. the transfers ¢; made by the

3Tt can be shown that our results do not change qualitatively if we assume that a success of both firms destroys
value appropriable by the firms, i.e. if each of them receives only less than 7.



113

4. As it is impossible to write contracts contingent on efforts,

firms have to be non-negative
under stand-alone development, these will be written on the observable and verifiable success of
the respective project. For joint development, we take two different assumptions: first, we will
assume that it is possible to observe and verify the success of each manager separately, i.e. there
is an independent statistic for the effort of each manager. Under this assumption, contracts will
be written on the success of the manager in his respective part of the joint project. Second,
we will assume that it is only possible to observe and verify the success of the project as a
whole, i.e. there is only one common statistic for both managers’ efforts. Under this alternative
assumption, contracts will be written on the success of the whole project. In a joint project, we
always impose equal contracts to both agents®.

In any configuration, we assume that the managers do not observe each other’s effort choice.

This implies that they cannot collude.

Shareholders Shareholders are assumed to be risk neutral and maximize their expected prof-

its.

4.3 The joining decision if shareholders have full control over it

In this section, we assume that both, the shareholders of the firm and the managers, have full

information on the synergies achievable if they develop the product jointly.
Assumption 4.1 s is observable and verifiable.

The shareholders decide to develop the product in a joint venture if the expected profit from
doing so exceeds the one they can get in a stand-alone development. In the following, we will
first derive the optimal contracts, both for observable and unobservable efforts, for the stand-
alone development and for the two assumptions on the statistics for the agents’ efforts under
joint development. We will then characterize the shareholders’ decision and their impact on the

utility of their managers. This will become the basis for the comparisons in the next section.

4.3.1 Stand-alone development

Observable efforts
If efforts are contractible, the owner of firm i (7,5 = 1,2, i # j) maximizes

Lo

max |e; (1 —e;)m+e; €;

™
e X _ 2
To 2

4 An alternative interpretation of this assumption is that the managers are infinitely risk averse, and that they
require that their transfer in the worst possible outcome (the only one they care about ex ante) be non-negative
(see Rey and Tirole, 1986, for a similar assumption).

Tt can be shown that giving equal contracts to both managers would emerge in equilibrium as the result of
the minimization of the cost of implementing a given probability of success.
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Resulting from these maximization problems, in the stand-alone equilibrium with observable

efforts, labelled with S, 0, each owner ¢ implements an effort level of

65’0 . 27
a4+ 2
leading to an expected profit of
S.o 27T2
EII° = 5
(m+2)

Unobservable efforts

In this subsection, the agents’ efforts are assumed to be not contractible. Contracts will, thus,
be written contingent on the observable and verifiable outcome of the project. In case of failure
of the project in firm ¢, manager i receives a base wage fwf " whereas in case of success, he
receives, in addition to the base wage w? " the bonus bf’u, where the superscript .S, u stands for
stand-alone development with unobservable efforts. Manager i then chooses the level of effort

to exert such as to maximize his utility. His maximization program is

S,u

i

1
+ eibfyu — 5622 ,

max |w
e;
which results in the incentive compatibility constraint
e; = b;S,u

Manager i accepts the contract if his expected utility from doing so exceeds the one of his
outside option, which we normalize to zero. Furthermore, as the managers are protected by
limited liability so wf’“ has to be non-negative.

Firm 4’s maximization problem under stand-alone development is

™ S, S,
wg%}éu [ei (1—ej)m+ eiejE — e —w
s.t. e = bf’u (IC)
wf’“ >0 (LL)
w?’u + eibf’u —ie2>0. (IR)

The solution to this problem gives

Su

w;

bS,u o Swu 27
‘ ¢ T+ 4
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as well as the expected per entrepreneur profits, Eﬂf’u, and expected utility of the managers,
EU™
7 Y

EUS™ =

or 1\ 2

PO = < +4> ’
1
2

4.3.2 Joint development

Next, we derive the optimal contracts if shareholders opt for joint development. We do so first
for the assumption of observable efforts, then under the premise that the shareholders observe
the success of each agent separately and finally supposing that the shareholders observe only

the success of the whole project.

Observable efforts

Under the observable efforts assumption, the joint maximizes

1 1
max (e1+e2— (1 —s)erer) ™ — 56% - 56%.
1,€2

Resulting from this maximization problem, the joint entity with observable efforts, labelled with
J, 0, implements effort levels of
J,o 7T

The resulting expected profit of the joint entity is

7T2

EN = —————
1+ (1—9)m

Proposition 4.1 If efforts and the extent of synergies are observable, Vm, Vs € [0, 1], %EH‘]’O >
EHf’O; and e;]’o > ef’o iff s € [3,1].

Proof. %EHJ’O > EHf’O & %H(ﬁs)ﬂ > (737:;)2 & w2 > —4sm, which is true Vr, Vs € [0, 1].

65’0265’0(@@2%@52%. QED. m
If efforts and the extent of synergies are observable, the firms choose joint over stand-alone
development for any profit and synergy level. Doing so, they implement higher effort levels than
the stand-alone firms if and only if s > %6.
In stand-alone development, each firm does not take into account the decrease in the expected
profit of the other firm due to its own increase in the implemented effort. This effect does not

appear if these two firms form a joint entity. Therefore, even if s was close to 0, i.e. that

5The results use the optimal contracts calculated in this section without explicitly taking the constraints

p”°® € [0,1] and p>° € [0,1] into account. However, we do not need to restrict our comparison to 7 — s—
combinations for which e)*® = T S Lie tor< Loand eP" = 25 <1, ie m <2, as it is possible to
s)ym+1 s i T+2

show that there are contracts that take into account the restrictions, for which the qualitative statements made
hold.
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there were (almost) no synergies, the firms would prefer joint development. They do so as going
for joint development allows them to "coordinate" on the levels of efforts to implement. For
low synergies, this "coordination" in the levels of efforts leads to lower implemented efforts.
Increasing the level of synergies makes an increase of the effort level more profitable, and as a
result, from a certain synergy level on, i.e. for s > %, the implemented effort levels under joint

development is higher than under stand-alone development.

Unobservable efforts, owners observe the success of each agent separately

In this subsection, we assume that each of the agents is fulfilling a separable task and that, for
the success of the whole project, it is only necessary that one of them succeeds in his task. The
task, thus, corresponds simply to the development of the product. We assume — as in the stand-
alone development — that agent i succeeds in his task with probability p; = e;. This success is
observable and verifiable and contracts will, thus, be written contingent on it.

Manager 7 maximizes

1
max |w’ ™ + e;b"" — Ze
e; 2

which results in the incentive compatibility constraint

e, = bJ’us.

The superscript J,us stands for joint development with unobservable efforts and separately
observable success of the managers. He accepts the contract again if it gives him an expected
utility of at least zero.

Given that we assumed that there is some duplication of the agents’ efforts, which is poten-
tially smaller than under independent, stand-alone development — this accounts for synergies —
the joint entity is successful with probability p = e; +e2 — (1 — s) e1ea. It pays a bonus to agent

1 with probability e;. Therefore, it maximizes

max [(e1+e2— (1 —s)erer) T — e1b? — b — QwJ’“S]
w ,us7b us
s.t. e; = blhus (IC)

,wJ,us >0 (LL)

whs 4 g;bus — Le2 >0, (IR)
The solution to this gives

wJ,us _ O,

bJ’us = eJ,us = T

: (1—s)m+2’
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as well as the expected profit of the joint entity, FII”*$, and the expected utility of each manager,
EU™
7 ?

EHJ,us 71'2
(1—s)m+2’
EU s — i~ ’
‘ 2\(1-9s)7+2) °

Proposition 4.2 Under assumption 4.1, if the results of the managers’ tasks are independently
observable, ¥, Vs € [0,1], $EII'" > EIIS¢; e;]’us > ef’“ iff s € [3,1]; and EUZ-J’“S > EUZ-S’U
iff se [%, 1].

2

2
Proof. %EHJ’“S > EII% & %m > (%) & 72 > —8sm, which is true Vr,

Y
4
2
Jyus Syu s 27 1 Jyus Su 1 T
Vs 0. & 2 o o i 2 2 s 2 3 BUM 2 BUM o 4 (hm) 2

1 2x )2 1
}(25) ¢s=4 QD m

The comparison of the expected profits reveals that shareholders prefer the joint development
for any 7, even if there are no synergies, i.e. even if s = 0. This result is due to the possibility of
coordinating the managers’ implemented efforts. However, as long as the synergies are not high
enough, i.e. if s < %, the management’s utility decreases as this coordination in the managers’
implemented efforts means a reduction in their bonuses. The result parallels that for observable
efforts’.

Note that the extent of the externality on firm exercises on the other one — for a given effort
level of that other firm — does not depend on the introduction of the moral hazard. Furthermore,
the synergies are not cost side synergies, thus, there is no coordination of the incentive contracts,
but only on the implemented efforts. This explains the congruence of the results in this section

with the one before.

Unobservable efforts, owners only observe the success of the overall project

In this section, we again assume that each of the agents is fulfilling a task and that, for the success
of the whole project, it is only necessary that one of them succeeds in his task. Again, agent
1 succeeds in his task with probability p; = e;. However, we assume now that this individual
success is not observable and verifiable and contracts can, thus, not be written contingent on
it. Instead, only the fact whether the product has been developed at all can be observed and
verified and contracts will be written contingent on this observation.

Manager ¢ maximizes

max |w’"C + (e; + e — (1 — 5) egeg) b4 — 36 |
€;

"The results use the optimal contracts calculated in this section without explicitly taking the constraints
p”* € [0,1] and p>* € [0,1] into account. However, as with observable efforts, we do not need to restrict our
comparison to m — s— combinations for which e** = T S Lie tom < 2, and et = W2—J’r’4 <1, ie.
m < 4, as it is again possible to show that there are contracts that take into account the restrictions, for which

the qualitative statements made hold.
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where J, uc stands for joint development, unobservable efforts, and the fact that shareholders
observe only a common statistic for the success of both managers. This results in the incentive

compatibility constraint
bJ,uc

(1—s)blue+1°

€; =
The firm maximizes

e [(en ez = (1= s) eres) (m = 207) = 207]

o bJ,uc
s.t. € = [A—s)pluerl (Ic)
wJ,uc >0 (LL)
whe + (e1 4 €2 — (1 — s) e1e) b7 — 1e? > 0. (IR)

The first order condition to this maximization program with respect to b7 is

Juc Juc _ 2 bJﬂLC 2 1— 2
orree (r — 2p70) 2 ___ 4b%ue (1 — s) _+ (b7ue)” ( 3)3 B
b L+ (1=s5)0%ue (14 (1—s)bluc)® (14 (1= s)blue)

2 J;u,c bJ{uC 2
2 b — —(1—3) (b™) 5 | =0,
1+ (1= s)bhue (14 (1 — s) blue)

and the optimal base wage and bonus resulting from the problem are w”"¢ = 0 and

5 /2
bJ,uc _ 1 Cb 3

T -5 Q-2 vis ¢

where

¢ = {’/18(1—3)3+97r(1—s)4+\/§(1—s)3\/112+1087r(1—s)+277r2(1—3)2.

We renounce to report the algebraic expressions for the expected profits and the managers’
expected utility. Instead, we offer a graphical comparison with the stand-alone development.

In figure 4.1, the II — II— line corresponds to the m — s— combinations, for which the
expected profit of each firm from a stand-alone development equals the one it can have in a joint
development. Below the line, the expected profits from stand-alone development are higher than
those from joint development and vice versa. The U —U — line is the managers’ indifference curve
between these two organizational forms. For m — s— combinations below the line, they prefer
stand-alone development. The Pr — Pr— line corresponds to the m — s— combinations, for which
the probability of success under joint development equals the probability that the product is
successfully developed by at least one firm under stand-alone development. Above this line, the

probability of success of joint development is higher than the corresponding probability under
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Figure 4.1: Comparison stand-alone vs. joint development if only one statistic for both managers
is available

stand-alone development. Note also that the implemented efforts under (S, u) are always higher
than those under (J, uc)®.

From figure 4.1, we notice two areas of disagreement between the shareholders and the
managers. For relatively high values of m and intermediate synergies s, there are profit increasing
joint projects that are decreasing the utility of the managers and for intermediate to low 7w and
intermediate to high synergies, there are joint projects that increase the managers’ utility while
decreasing the profits of the shareholders.

Furthermore, it is possible to show that the effort levels implemented under stand-alone
development are always higher than under the joint configuration when only the overall success

is observable.

Proposition 4.3 Under assumption 4.1, if there is only one statistic for the efforts of both

agents in the joint venture,

1. there exist high m— high s combinations for which under joint development both, the own-

ers’ profit and the managers’ utility, are higher than under stand-alone development,

2. there exist low/intermediate m— low/intermediate s combinations for which under joint
development both, the owners’ profit and the managers’ utility, are lower than under stand-

alone development,

8 As we assumed the synergies to be the reduction of overlap between the efforts of the agents, s = 0 corresponds
to no reduction and s = 1 to full reduction, we limit our comparison to s € [0, 1]. Furthermore, this figure uses the
optimal contracts calculated in this section without taking feasibility constraints into account, i.e. there exists a

uc ,uc 2
line, above which the probability of success p”“¢ = (2(17;’)‘;—JWCH —(1-3s) ((17;’)‘:;—‘,”0“) ) would exceed one.

Similarly, for m > 4, the probability of success p** = %" = :—LL would exceed one. However, we do not need to
restrict our comparison to the area below these values as it is possible to show that there are contracts that take

into account the restrictions, for which the qualitative statements made in the graph hold.
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3. there exist m—s— combinations for intermediate synergies, for which profit enhancing joint

development would reduce the managers’ utility,

4. there exist m — s— combinations for high synergies, for which profit reducing joint devel-

opment would increase the managers’ utility,

5. the implemented effort levels under stand-alone development always exceed the ones under

joint development,

6. an increase in the implemented probability of success is sufficient for a profit and utility

increasing joint development.

Proof. Proposition 4.3 follows from comparing the values obtained in the sections 4.3.1 and
4.3.2, as well as from figure 4.1. =

For high values of the innovation m, the efforts implemented in a stand-alone situation are
very high, such that the probability that both firms succeed in developing the product and
then have to compete/share the market is very high. Therefore, shareholders can gain from
coordinating the implemented efforts under joint development. This reduces the bonus to be
paid to the managers and, thus, makes them loose utility in a joint project, which enhances
profits over a stand-alone project. For low values of 7, this component does not carry so much
weight and the reduced ability to attribute a success or a failure to one of the managers becomes
relatively more important. The informational rents in a joint project would be very high which,

therefore, makes managers better and shareholders worse off.

4.4 'The joining decision if shareholders do not have full control
over it

Let us now assume that shareholders do not have full control over the decision whether to develop
the product alone or jointly. There are several reasons why this could be the case. One is that
shareholders are simply too dispersed to put such a decision on the agenda of the firm’s general
assembly. Another reason might be that there is asymmetric information on the synergies. If
managers know the amount of synergies and shareholders cannot observe these unless managers
reveal them, then there is scope for the management to extract rents from the shareholders. As
we will see, in this case, the shareholders will optimally "distort" the incentive contracts to be
given to the managers in a way that the managers will announce the synergies.

Therefore, the innovative activity in the firms with and without a joint venture will be
affected by the possibility to conduct the development of the product in an RJV. If there was a
policy, "ruling out" joint development, the contracts will not be "distorted" that way and we,
thus, might observe a more or a less innovative industry as compared to before the introduction
of the policy.

Assuming that managers have superior information on the extent of the synergies is a reason-
able assumption, as often "outside directors are [...] carefully chosen so as to be overcommitted.

Most outside directors in the largest US corporations are CEOs of other firms. Besides having
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a full workload in their own company, they may sit on a large number of boards. In such cir-
cumstances, they may come to board meetings (other than their own corporation’s) unprepared
and they may rely entirely on the information disclosed by the firm’s management" (Tirole,
2005). A consequence is that there is little real control of the shareholders over the activities of
the management, including the choice of whether to develop products together with potential

competitors or alone and whether this choice is indeed profit maximizing.

4.4.1 Assumptions

In order to capture the superior information of the management on the extent of synergies

achievable, we introduce asymmetric information on s in assumption 4.2.

Assumption 4.2 With probability p> ™"

)

€ 10,1[, before the start of the development project,
each manager receives independently from the other manager, a costless, perfectly informative,
hideable, but not falsifiable private signal about the value of s. With probability 1 — pflg”al, the

manager does not receive a signal. The occurrence of the signal is independent of s.
Assumption 4.3 Neither owners nor manager j observe whether manager i received a signal.

We assume the costlessness of the signal for simplicity, but also other scenarios can be thought
of. A consequence of assumption 4.2 is that the managers have the choice of whether to reveal or
hide the signal they received, if they received one. Given that the managers receive the signals
independently of each other, it is not possible to devise Maskin game type mechanisms, thanks
to which the owners could costlessly obtain the agent’s information.

With respect to the distribution of s and the occurrence of the signal, we assume that,

without further knowledge on the realization of s, each owner ¢ prefers (S). Put differently:

Assumption 4.4 For all 7w, a signal showing a high s is sufficiently rare not to justify joint

development without revelation of a signal.

We will specify what this means in the following subsection on incentive constraints. Such
an assumption is justifyable as, in reality, joint projects are rarely implemented without having

received an "expertise" by the management (or/and external sources).

4.4.2 Incentive constraints

We now have two types of incentive constraints: effort incentive constraints and revelation
incentive constraints. The former are the usual incentive compatibility constraints, specifying
the utility maximizing effort level for each bonus. The latter ones are to ensure that the managers
reveal the signal if they received one and, thus, propose all joint developments that are profit

increasing over stand-alone development.
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Effort incentive constraints

There is effectively no change in the effort incentive constraint as compared to section 4.3. In
the stand-alone situation, agent ¢ maximizes

1

max |w; il
€;

implying the incentive compatibility constraint
e = b} (1C5%)

The p in the superscript (additional to the already introduced S,u) denotes the "private infor-
mation" of the managers on the extent of the synergies s.
If owners observe the success of each agent separately, under joint development, agent ¢ €
{1,2} maximizes
1
max |w? P 4 ebl P — —e2| |
e 2
implying
e; = buer, (1C57)
Again, the p in the superscript (additional to the already introduced J,us) denotes the
"private information" of the managers on the extent of the synergies s.
If owners only observe the success of the overall project, under joint development, agent
i € {1,2} maximizes
L,

max |w’ P + (e; + ea — (1 — ) ereg) bUP — 56 |
ei

implying
bJ,ucp

(1 —s)bluer +1°
Again, the p in the superscript (additional to the already introduced J,uc) denotes the "pri-

(ree™)

e; =

vate information" of the managers on the extent of the synergies s. With a bonus b%%? the

shareholders implement therefore a probability of success of

bJ,ucp bJﬂwp 2
pluer — 9 —(1-ys) )
(1—s)bFuer + 1 (1—s)bluer + 1

Revelation incentives

Owners observe the success of each agent separately Let us first assume that under
joint development, owners observe the success of each agent separately. Remember that, as the
shareholders face only forces favoring joint development, with symmetric information, joint de-
velopment was profit enhancing for all m — s— combinations. Therefore, the private information
of the managers does not have a value for the owners. Given that, the owners can simply distort
the incentives in the never preferred stand-alone development such that managers propose the
joint project. The owners choose the under symmetric information optimal contract for the joint

project and pay a zero transfer in any state of the world in the stand-alone project.



123

= |

Figure 4.2: The revelation equilibria with full information on s contracts

Owners only observe the success of the overall project Let us now assume that, under
joint development, owners only observe the success of the overall project. In order to derive
revelation incentive constraints, it is useful to exogenously fix the contracts to the level of the
full information on s case, i.e. to w™%, b5%, w’u and b/, and to see which equilibria with
respect to the managers choice to reveal an eventually received signal exist. Consider the owners
strategy to choose joint development if and only if at least one manager reveals a signal, for
which the expected profit of joint development is higher than that for stand-alone development.
Due to assumption 4.4, it is optimal for the owners to choose stand-alone development if not
signal is revealed. And if s was revealed, they can always implement the profit maximizing
organization.

Denote manager ¢’s decision to reveal with R; and his decision to hide with H;. In figure 4.2,
we characterize the (s, 7) — combinations, for which there would be (R;, R;), (R;, Hj), (H;, Rj),
and (H;, Hj) equilibria, respectively. Remember that the signal is hidable, but hard information.
It is therefore enough that one manager reveals it for the owners to have this information and
to choose their preferred configuration accordingly.

In areas I and IV, no matter whether any agent reveals the signal, the configuration chosen
by the owners will be (S). Therefore, no matter what manager j does and no matter whether
manager j received a signal, manager ¢ is indifferent between revealing and hiding. This indif-
ference, and therefore the multiplicity of equilibria, can be (almost) costlessly avoided by paying
w3t = g, ¢ greater than but close to zero, in case a signal has been revealed and w** = 0
otherwise.

In areas II and II1, if there is at least one manager revealing the signal, the owners will
choose the (J).

In area III, only (H;, H;) is an equilibrium in the revelation subgame. The reason is that

if manager j hides the signal or if he did not receive a signal, revelation by manager i would
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lead to a utility decreasing switch from (S) to (J). (Ri, Rj), (R;, H;), and (H;, R;j) are not

an equilibrium, as although in case both managers received the signal, manager ¢ would be

Signal
p; )
manager j did not receive a signal and in this case, revealing would be utility decreasing for

indifferent between hiding and revealing if manager j revealed, with probability 1 —

manager %.

Lastly, in area I1, only (R;, R;) is an equilibrium in the revelation subgame as, if manager j
reveals the signal, manager ¢ would be indifferent between revealing and hiding, but if 5 did not
receive a signal, revealing would lead to a utility increasing switch from (S) to (J). (H;, Hj),
(Ri, Hj), and (H;, R;) are not an equilibrium as revealing if the other manager hides would lead
to a utility increasing switch from (S) to (J).

It is now possible to specify more exactly how rare a signal stating a high s has to be (see
assumption 4.4). A deviation to implementing (J) using expected values over s to derive the
contracts has to be not profitable. In the most difficult case, this amounts to (J) being not
preferred if both agents choose to reveal in area I°. In this case, if the owners do not get
a signal revealed; this means that either no signal was obtained or at leat one signal was ob-
tained, which falls into area I11. Assumption 4.4 then reads as (1 — pSiQ”al)2 Escio [EH;] ’uc} +

(1 — (1 —pSiQ”“l)z) Escz3 {EH;-]’“C} < EH?’“, where F is the expectation operator over s,
where s is the synergy level for which, under full information over s, the owners are indifferent
between (S) and (J) and where 5 is the synergy level for which, under full information over s,
the managers are indifferent between (5) and (J), and EH;]’UC is the share of firm ¢ in the joint
profit.

Now that we have specified the revelation equilibria under the contracts derived for full
information over s, we can turn to conditions for which (H;, H;) equilibria disappear. Share-
holders would want the managers, if these received a signal, to reveal it. As we have seen, with

Su pIu qplue and b4, this is not always an equilibrium. For (s,7) € IT1, there is

contracts w
no equilibrium in which at least one manager reveals the signal. With the contracts offered, the
shareholders therefore also have to give the management an incentive always to reveal the signal
received, i.e. to propose a joint development if this is profitable. Managers reveal the signal if
their expected utility of doing so exceeds the one of hiding the signal.

In order to let agents reveal a signal if s and 7w are such that they fall into area I11, they
have to be at least as well off as if stand-alone was implemented. Therefore, they have to get a
payment, additional to their bonus and base wage, of ¢t > EUiS PN — EUZT]’“CP , where the N
stands for non-revelation. For each s, this utility difference is a function of the bonuses and the
base wages to be paid in stand-alone without revelation of the signal and in joint development.
The owners will, thus, pay an information rent to the first of managers to reveal the signal for
an (s,7) combination in an area similar to I1] as long as this is profitable. This transfer will

be paid as long as it is necessary, i.e. if

EU™ (N) > BU™

“Remember that this is (almost) costlessly achievable by paying a wS* = ¢ if agents reveal and w™* = 0
otherwise.
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and as long as it is profitable, i.e. if
EIT e — (EUﬁ“P (N) - EU{]’“CP> > EII5™ (N) .

The firms are maximizing their profits over bf’"p (N), wf “P(N), biS’UP (R), wf “P(R), bluep,
w?¥P and t, where R stands for revelation.

Denote s () the s for which EIT"% — (EUf’“p (N) — EUiJ’UCp> — BT (N). This is the
lowest s for which the owners would be willing to pay a transfer to the managers for revealing
the signal in order to avoid a type I1I area. Denote S the s for which EU"P (N) = EU;™".
This is the highest s, for which an extra transfer for the revelation would have to be paid to the

agents in order to avoid a type III area.

The owners’ maximization problem

In the following, we assume that the owners construct the contracts such that the agents reveal if

they received the signal. The owners maximize their expected profits. These are, in case no sig-

nal has been received by either agent EHf’“p (N). This happens with probability (1 — pSignal)Q.

In case at least one agent received a signal, which happens with probability (1 - (1 — pSiQ”“l)2>,

the firms expected profit is [;° EII" (R) f (s) ds—i—fj <EH;-]’UCP — (EUZ.S’"’) (N) — EUZT]’“CP>) f(s)ds+
jQ— . : o . ] .

[ EIL"Pf (s)ds, where f (s) is the marginal distribution function of the synergies, s. There-

fore, the firms’ expected profit is

ETL; = (1 - pS"gml>2 B (N) +
<1 - (1 —pSigml)2> /QEva“P (R) f (s) ds+
B 0
<1 - (1 - pSigml)2> / ) (EH;.]’“CP - (EUf’“p (N) — EUZ.J’“C]’)) f(s)ds+

_ <1 — (1 —pSigml>2> /_1 EIIPf (s) ds.

The restrictions to be fulfilled are the limited liability constraint, the agents’ participation
constraint, and the effort incentive compatibility constraints. Furthermore, it should be an

equilibrium to reveal also if the signal is such that stand-alone is preferred, i.e.
EU" (N) < EU>" (R).

The first order condition with respect to the bonus of agent 4 if he does not reveal a signal,
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bf’up (N), can be written as (we show this in the appendix)

(1 S (N)) T B (N) S 25 ()

2
<1 _ (1 _pSignal)z) s .
= ,up _ S,up
+ (1— pSignal)2 ab?ﬂw (N) (EHZ' (R) E1L; (N)) f(s) .
<0
1—(1 _pSignal 2 5 ,S’UP

(-0 ) ) OBUST(N) L

(1 _ pSzgnal) s abz Jup (N)

<0

Under full information on s, the first order condition was

aEHf’“ S, SauT S
el B l—b.’“> ol gpSu — g,
Bbf’u ( i) A by 2 i 0

Comparing it to that with private information on synergies, for any b}g up (: bf’u), the optimal
value of bf’"p is lower than under full control of the shareholders, bf“ Thus, with a private
signal of the managers on s, the incentives to develop the new product in a stand-alone situation

are lower than under full control of the management for high values of the invention.

Proposition 4.4 If managers receive a private signal on achievable synergies in joint develop-
ment and ™ > w*, the owners distort the optimal bonus to their agents such that bf’w (N) < bf’“,
inducing a lower probability of an innovation in stand-alone development as compared to full in-
formation over the synergies. For m < w*, the offered bonus stays the same as under full info

over the synergies.

Proof. This follows directly from the discussion in this section. m

A lower level of the bonus in stand-alone will be implemented, giving rise to a lower innovative
activity in stand-alone if no signal has been received. This comes from the fact that, in case
that a signal has been received, the principal can reduce the information rent to be paid to the

agent for revealing the signal by reducing the bonus that would be paid if no signal is revealed.

4.4.3 Policy Implications

The results obtained in this paper have implications for a pro-competitive policy with regard to
the development of new products, which would be preventing a joint development in order to
strengthen the competitive environment the firms sell their products in. As our analysis shows,
in addition to a possible ruling out of joint development, this type of policy may have an impact
on the incentives to innovate in stand-alone development. In other words, if joint development
is not an option, the best contracts the shareholders can offer are the ones from section 4.3.1,
i.e. the ones obtained for stand-alone development if the owners have full information over the

synergies.
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As a consequence, the introduction of these policies may reduce the innovative activity for
projects with m — s—values for which shareholders would choose voluntarily the organizational
form "prescribed" by the policy. Proposition 4.5 states exactly this.

Proposition 4.5 Forw > 7*, a policy impeding joint development will increase incentives given

to managers to innovate in stand-alone development.

4.5 Conclusion

In this paper, we examine a channel through which a pro-competitive policy may have an impact
on managerial incentives to develop new products, one using directly the separation of ownership
and control inside the firms. If the managers conducting innovative projects also have private
information on the best organizational form in which to conduct these projects, the owners of
the firms would distort the incentives they give to their managers in each of the organizational
forms, depending on the value of the projects up or down, in a way that these managers reveal
their private information. If a policy prescribes stand-alone development, then there will be
no reason for them anymore to distort the incentives and the effect of the policy may also be
a change of the innovative activity in projects for which the "prescribed" organizational form
would have been chosen voluntarily. A (positive) side effect of such a policy would then be an
increase of innovative activity for projects with high value in stand-alone.

Finally, we would like to emphasize that, although our example is that of a product devel-
opment, our analysis is not limited to it. One may easily think of alternative interpretations
of the project, such as production cost reductions, process innovations (as considered in Fabrizi
and Lippert, 2005a) or the supply of retail services.

In future research, we will study the problem in an environment, in which the managers can

falsify the signal on s when they reveal it to the owners.

Appendix
D.1 Proposition 4.4

The firms’ expected profit is
. 2
B = (1 p%iomel)” B () +

<1 - (1 - psl'g"“lf) /jEva“P (R) f (s) ds+

<1 - (1- pS’L’g”“l>2> / ) (1) — (BUS (N) = BUPPY ) £ (s) ds+

S
‘ 2 1
<1 — (1 —pSZg”al> ) / EH;-]’UCpf (s)ds.

The restrictions to be fulfilled are the limited liability constraint, the agents’ participation

constraint, and the effort incentive compatibility constraints. Furthermore, it should be an
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equilibrium to reveal also if the signal is such that stand-alone is preferred, i.e. EUiS PN <
EU>" (R).
The first order condition with respect to the bonus of agent 4 if he does not reveal a signal,

poup (N), is

7

S,
8E1—-[z o <1 _pSignal>2 aEHz P (N)
)

oM (N) o> (N)
‘ 2 9 u
+ <1 ~ (1 —pSZQ”“’) ) —abs’“f(N) BT} (R) f (s)
+ <1 - (1 —pSig”“’>2> e (B1r)r — (BUS (N) = EU) ) £ (s)
b (N) .
; 2 0s
—(1-1(1- Signal ) 2 EHJ,ucp_ EUS,up N _EUJ,ucp s
(1= (1-psom) (abfvup(m( [~ (BUST (N) - BU, ))f()8:§
a2\ [T OEUSMP (N)
—(1=1(1= Signal )/ ek ST d
< (1) L oy B
, 2 g3
—(1=-(1= Signal ) EHJ,ucp —0.
< (1=psm) b (N) I -

We know that in s, EII/"? — <EUZS’“p (N) — EUZ.J’“CP> — EIIY™P (N) and in 5, EU>" (N) =

EUZ-J’“CP . Substituting and dividing by (1 — pSignal)Q, this condition can be written as

S,up Saup ™ S,up
(1= 07) w052 — 25

2
(1 — (1 —pSignal)Q) 05 S s
+ (1 _ pSignal)2 8[);97“1) (N) <EHi (R) - EHz‘ (N)> f (5) .

i (1 B (1 _pSz‘gnaz)2) /g aEUiS,up (N)f (s)ds =0. (A1)

(1 — pSianal)? OB (N)

We want to show that the implemented bonuses in stand-alone without revelation are lower
with private information on s than with full information on s. For this, we will compare the
first order conditions with respect to this bonus in both situations and we will see that the one
under private information on s will be equal to the one under full information, augmented by a
negative term. This lets us conclude that the reaction function of each owner for a given bonus
level of the other owner is smaller under private information than under full information on s,

which means also a lower equilibrium level of these bonuses in stand-alone.
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For this, we will show that

1— (1 _ pSignal)2 <
( (1 _ pSignal)2 > 81)3’2"_(1\7) <EH§,up (R) - EH?,U;D (N)> f (S)

)

f(s)ds <0. (A2)

- (1- (1= psiome?) /g OEUS™ (N)
(1 _ pSignal)2 8bf,up (N)

2

1—(1— Signal )
(e ) > 0, which follows from the fact that p%9m@ €10, 1[. The threshold

We have - S'Lgnal)z

s was defined as
s={s: BI"P — (BUS™ (N) - EUJ™P) = BT (N) |

Taking the total differential, and keeping in mind that only EH?’“p (N) and EUZ-S’UP (N) depend
on b and only ETL"“? (s) and EU;"? (s) depend on s, we get

) (EHZ-J’“CP (s) + EUJ " (§)) ) (EHEW (N) + EUS™P (N))

0= ds — b (N,
s - b (N )
which leads to
d(EI"“P(N)+EU"P(N))
ds B TP (N)
B () A ) B
i s
S,up S,up Jyuep s Jyucp s
As o(EM; 821;?’:5\% ) > 0 (due to the unobservability of efforts) and o(ET (‘)ai:EUZ )
0, we get
d( BN "P(N)+EU"P(N))
ds B 8" (N) >0
> (N)  AEL @) EU () T
) s

Revelation of s requires that (EUiS’up (N) — EUiS’uP (R))

< 0, which implies that
S

S=

(Bmser () — BIS™ (N)) £ ()

< 0. We therefore get
S

ignal 2
(1 — (1 — ps g l) ) 8§
(1 _ pSignal)z 8[7;9’”]) (N)

s=

(Eva“” (R) — EIIS™ (N)) £(s) <0.

S=S

- S,up — S,up
As 2890 W) 0, we have that [’ OBU, ()

BN s oS f(s)ds > 0, which then implies that

f(s)ds <0.

B (1- (= psiome?) /? OEUS™ (N)
(1 _ pSignal)2 81)5’“1) (N)
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This shows that

1— (1 _ pSignal)2 <
( (1 _ pSignal)2 ) 81)3’2"_(1\7) <EH§aUp (R) - EH?,up (N)> f (S)

s=s

(1 B (1 _ pSz’gnal)Q) /g aEUZ‘S,up (N) F(s)ds < 0.

(1 _ pSignal)2 8bf,up (N)

We know that for full information on s, the first order condition was
S,u Syuﬂ- Szu _
(1—bj >7r+bj Z 25" =o. (A3)

Keeping the bonus of firm j fixed to bf’u, letting both equations A1 and A3 hold amounts
to 677 (67) <55 (0). QED.



(General Conclusion

Achieving cooperation among economic agents who are interacting for (partially) common goals
may be desirable, both, from an individual and/or from a social point of view. There are
attempts to create this cooperation, for example in R&D, using various policy measures starting
from subsidies for joint R&D going to the creation of technological parks by public authorities.
This dissertation deals with the phenomenon of cooperation, shedding light on it from two
distinct perspectives of Industrial Organization.

Part I of this thesis studies cooperation and collusion in networks of cooperative/collusive
agreements. There are several main insights. First, pooling payoff asymmetries in infinitely
repeated prisoners dilemmas in a multilateral punishment mechanism may systain cooperation
where without this possibility it would not be sustainable: it avoids an end-network effect. Sec-
ond, unforgiving multilateral punishments inhibit the use in-network information transmission
and may thereby hamper cooperation. Third, the ability to cooperate within a bilateral mech-
anism may inhibit the existence of a larger network of cooperative agreements. Finally, social
capital is defined and a game theoretical reason for Coleman’s argument that closure of social

networks allows for more cooperation is given.

Part II of this thesis studies the impact of agency problems on the formation and organization
of joint R&D.

In the first chapter of this part of the thesis, a product innovation project is considered.
There are two main insights from this chapter. First, it is shown that entrepreneurs choose to
carry out the research in a joint project if this is of high value and/or if there are high synergies
between the research units from a joint conducting of the project. Second, in the presence
of moral hazard the threshold value a potential innovation has to have in order to have the
entrepreneurs choose a joint project, is higher than if the research is carried out by the owners
themselves. Similarly, the synergies from conducting a joint project of a given value have to be
higher with moral hazard than without in order to let the entrepreneurs choose to carry out the
research project jointly.

In the second chapter of this part of the thesis, a process innovation project is considered,
which may be executed by each of two competing firms separately or by both of them together in
a merger. There are two main insights from this chapter. First, it is shown that agent managed
firms merge more often out of pure market power considerations and less often in order to use
synergies as compared to owner-manager (or family-run) firms. Second, it is shown that, due to

the systematically different equilibrium organizations, a competition authority incurs fewer type
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I and type II errors if it accepts an efficiency defense based on lower expected unit production
costs from agent-managed firms than if it accepts this defense from owner-managed firms.
Finally, in the third chapter of this part of the thesis, again, a product innovation project is
considered, which can be carried out by two entrepreneurs separately or by both in a research
joint venture. As in the chapters before, the research project is carried out by agents exerting an
unobservable effort. Contrary to the chapters before, in this chapter, these agents have superior
information on the optimal organizational form in which to carry out the project. There are
again two main insights from this chapter. First, it is shown that, in this case, the owners of the
firms optimally distort the incentives of their agents to exert an effort in stand-alone development
in order to induce them to reveal their private information on the optimal organizational form.
And second, as a consequence, it is shown that a policy promoting competitive research may
— as a byproduct — also affect (to be specific: increase) the probability of an invention under

stand-alone development.



Bibliography

ABREU, D., (1988): ”On the Theory of Infinitely Repeated Games with Discounting”,
FEconometrica, 56, 383-396.

AceEmMoOGLU, D. AND ZILIBOTTI, F., (1999): ”Information Accumulation in Development”,
Journal of Economic Growth, 4, 5-38.

AcHION, P., DEWATRIPONT, M., AND REY, P. (1997): "Competition, Financial Discipline
and Growth", Review of Economic Studies, 64, 825-852.

AvrcHIAN, A. A. AND DEMSETZ, H. (1972): ”Production, Information Costs, and Eco-

nomic Organization”, The American Fconomic Review, 62, 5, 777-795.

BAKER, G., GiBBONS, R. AND MUrPHY, K. J. (2001): ”Relational Contracts and the
Theory of the Firm,” Quarterly Journal of Economics, 117, 39-84.

BALA, V. AND GOYAL, S. (2000a): ”A Noncooperative Model of Network Formation,”
FEconometrica, 68, 1181-1229.

BaArLA, V. AND GOYAL, S. (2000b): ”A Strategic Analysis of Network Reliability,” Review
of Economic Design, 5, 205-228.

BANAL-ESTANOL, A. AND SELDESLACHTS, J. (2004): "Merger Failures”, University of

Western Ontario and Universitat Autonoma de Barcelona, mimeo.

BELLEFLAMME, P. AND BrocH, F. (2004): "Market Sharing Agreements and Collusive

Networks," International Economic Review, 45, 387-411.

BeErNHEIM, B. D. AND WHINSTON, M. D. (1990): ”Multimarket contact and collusive
behavior,” RAND Journal of Economics, 21, 1-26.

BrownN, M., FALK, A. AND FEHR, E. (2004): "Relational Contracts and the Nature of
Market Interaction," Fconometrica, 72, 747-781.

BuLL, C. (1987): ”The Existence of Self-Enforcing Implicit Contracts,” Quarterly Journal
of Economics, 102, 147-59.

CALOGHIROU, Y., JOANNIDES, S., AND VONORTAS, N. (2003): "Research Joint Ventures",
Journal of Economic Surveys, 17, 541-570.

133



134

[14]

[15]

[16]

[17]

[18]

[24]

Bibliography

CASELLA, A. AND RAUCH, J. (1988): ” Anonymous Market and Group Ties in International

Trade,” Journal of International Economics, 58, 19-47.

CELENTANI, M. AND LOVEIRA, R. (2004): "What Form of Relative Performance Evalua-

tion?”, Working Paper 744 Department of Economics, Universitat Pompeu Fabra.

COLEMAN, J. (1988): ”"Social Capital in the Creation of Human Capital,” The American
Journal of Sociology, 94, S95-S120.

COLEMAN, J. (1990): Foundations of Social Theory, Cambridge MA: Harvard University

Press.

D’ASPREMONT, C. AND JACQUEMIN, A. (1988): ”Cooperative and Noncooperative R &
D in Duopoly with Spillovers”, The American Economic Review, 78, 5, 1133-1137.

DixiT, A. (2003a): ”On Modes of Economic Governance,” Econometrica, 71, 449-481.

DixiT, A. (2003b): "Trade Expansion and Contract Enforcement,” Journal of Political
Economy, 111, 1293-1317.

ELLIsON, G. (1994): ”Cooperation in the Prisoner’s Dilemma with Anonymous Random
Matching,” Review of Economic Studies, 61, 567-588.

EspINOSA, M. AND MACHO-STADLER, I. (2003): ”Endogenous Formation of Competing
Partnerships with Moral Hazard”, Games and Economic Behavior, 44, 172-183.

FABRIZI, S. AND LiPPERT, S. (2005a): "How much efficiency gains and price reductions
to put as ingredients into an efficiency defense? ’'Quanto Basta’", UPV/EHU, DFAEII
Working Paper No. 2004-04, Universidad del Pais Vasco, revised version.

FABRIZI, S. AND LIPPERT, S. (2005b): "Moral Hazard and the Internal Organization of
Joint Research", DFAE II Working Paper 2003-10, Universidad del Pais Vasco, revised

version.

FARRELL, J. AND SHAPIRO, C. (1990): ”Horizontal Mergers: An Equilibrium Analysis”,
The American Economic Review, 80, 1, 107-126.

FARRELL, J. AND SHAPIRO, C. (2001): ”Scale Economies and Synergies in Horizontal
Merger Analysis”, Antitrust Law Journal, 68, 3, 685-710.

FERNANDEZ, R. M., CAsTILLA, E. J., AND MOORE, P. (2000): ”Social Capital at Work:
Networks and Employment at a Phone Center,” The American Journal of Sociology, 105,
1288-1356.

FRrRIEDMAN, JAMES W. (1971): ” A Non-Cooperative Equilibrium for Supergames,” Review
of Economic Studies, 38, 1-12.



[29]

135

GRANOVETTER, M., (1985): "Economic action and social structure: the problem of em-
beddedness." American Journal of Sociology, 23, 481-510.

GREIF, A., (2003): "Contract Enforceability and Economic Institutions in Early Trade:
The Maghribi Traders Coalition." American Economic Review, 83, 523-548.

GroH, C. (2002): ”Communication Networks and Cooperation,” University of Bonn,

mimeo.

HaAG, M. AND LAGUNOFF, R. (2005): "Social Norms, Local Interaction and Neighborhood

Planning", International Economic Review, forthcoming.
HARRIGAN, K.R. (1986): Managing for Joint Venture Success, Lexington Books.

HorLmsTrROM, B. (1979): "Moral hazard and observability", Bell Journal of Economics, 10,
74-91.

HoLMsTROM, B. (1982): ”"Moral Hazard in Teams”, The Bell Journal of Economics, 13,
2, 324-340.

HorLmsTROM, B. AND TIROLE, J. (1997): "Financial Intermediation, Loanable Funds, and
the Real Sector", The Quarterly Journal of Economics, 112, 3, 663-691.

ITon, H. (1991): "Incentives to Help in Multi-Agent Situations”, Econometrica, 59, 3,
611-636.

JAcksoN, M. O. (2005): "A Survey of Models of Network Formation: Stability and Effi-
ciency," in Gabrielle Demange and Myrna Wooders, eds.: Group Formation in Economics;

Networks, Clubs and Coalitions, Cambridge University Press, Cambridge, forthcoming.

JACKSON, M. O. AND WOLINSKY, A. (1996): ”A Strategic Model of Social and Economic
Networks,” Journal of Economic Theory, 71, 44-74.

JACKSON, M. O. AND WATTS, A. (2002): ”On the Formation of Interaction Networks in

Social Coordination Games,” Games and Economic Behavior, 41, 265-291.

JounsoN, C. AND GILLES, R. P. (2000): ”Spatial Social Networks,” Review of Economic
Design, 5, 273-299.

KaMIEN, M.I.;, MULLER, E. AND ZANG, L. (1992): ”"Research Joint Ventures and R&D
Cartels”, The American Economic Review, 82, 5, 1293-1306.

KANDORI, M. (1992): ”Social Norms and Community Enforcement,” Review of Economic
Studies, 59, 63-80.

KLEIN, B. AND LEFFLER, K. (1981): ”"The Role of Market Forces in Assuring Contractual
Performance,” Journal of Political Economy, 89, 615-641.



136

[45]

[46]

[47]

[48]

[49]

[52]

[53]

[54]

Bibliography

KOHLBERG, E. AND MERTENS, J.-F. (1986): ”"On the Strategic Stability of Equilibria,”
FEconometrica, 54, 1003-1038.

KrAMARZ, F.; AND THESMAR, D. (2004): "Beyond Independence: Social Networks in the
Boardroom," manuscript, CREST-INSEE, Paris. and IZA, Bonn.

KRrANTON, R. E. (1996): "Reciprocal Exchange: a Self-Sustaining System," American
FEconomic Review, 86, 63-80.

KRANTON, R. E. AND MINEHART, D. F. (2000): ”Networks versus Vertical Integration,”
RAND Journal of Economics, 31, 301-331.

KRANTON, R. E. AND MINEHART, D. F. (2001): ”A Theory of Buyer-Seller Networks,”

American Economic Review, 91, 485-508.

LAFFONT, J.J. AND REY, P. (2001): ”Collusion and Group Lending with Moral Hazard”,
IDEI Working Paper, Université Toulouse 1.

LEITNER, Y. (2004): "Financial Networks: Contagion, Commitment, and Private-Sector
Bailouts", Federal Reserve Bank of Philadelphia Working Paper No. 02-9/R.

LEVIN, J. (2003):,” Relational Incentive Contracts,” American Economic Review, 93, 835-
857.

LippPERT, S. (2005): "Control Over Joint Development and the Incentives to Innovate",

Université Toulouse 1, mimeo.

LIPPERT, S., AND SPAGNOLO, G. (2005): "Networks of relations and social capital”,
SSE/EFI Working Paper in Economics and Finance No. 570, Stockholm School of Eco-

nomics.

MACAULAY, S. (1963): ”"Non Contractual Relations in Business: A Preliminary Study,”
American Sociological Review, 28, 55-67.

MacLEOD, B. AND MALCOLMSON, J. (1989): "Implicit contracts, Incentive Compatibility
and Involuntary Unemployment,” FEconometrica, 57, 447-480.

Macar, G. (1999): ”The Role of Multilateral Institutions in International Trade Cooper-

ation,” American Economic Review, 89, 190-214.

MARTINEZ-GIRALT, X. AND NICOLINI, R. (2004): ”On Bilateral Agreements: the Im-
portance of Technological Endowments in Presence of a Learning Process”, Universitat

Autonoma de Barcelona, Barcelona Economics WP No. 101.

MaTsusHiMA, H. (2001): ”Multimarket Contact, Imperfect Monitoring, and Implicit Col-
lusion,” Journal of Economic Theory, 98, 158-178.



[60]

[69]

[70]

137

MoTTA, M. (2004): ” Competition Policy. Theory and Practice”, Cambridge University
Press, Cambridge.

NortH, D. C. (1990): Institutions, Institutional Change and Economic Performance, Cam-
bridge UK: Cambridge University Press.

OKUNO-FUJIWARA, M. AND POSTLEWAITE, A. (1995) "Social Norms in Random Matching

Games", Games and Economic Behavior, 9, 79-100.

Pammorrr, F. (1996): Innovazione, concorrenza e strategie di sviluppo nell’industria far-

maceutica, Guerini Scientifica, Milan.

PASTOR, M. AND SANDONIS, J. (2002): “Research Joint Ventures vs. Cross Licensing

Agreements: an agency approach”, International Journal of Industrial Organization, 20,
215-249.

PEREZ-CASTRILLO, D. AND SANDONIS, J. (1996): ”Disclosure of Know-how in Research

Joint Ventures”, International Journal of Industrial Organization, 15, 51-75.

PowerL, W. W., KopruT, K. W., AND SMITH-DOERR, L. (1996): ”Interorganizational
Collaboration and the Locus of Innovation: Networks of Learning in Biotechnology,” Ad-

ministrative Science Quarterly, 41, 116-145.

Purnawm, R., (2002): Making Democracy Work: Civic Traditions in Modern Italy, Prince-

ton: Princeton University Press.

Purnam, R., (1995): ”Bowling Alone: Americas Declining Social Capital” Journal of
Democracy, 6, 65-78.

RaJoO, L. (2003): "Relational Team Incentives and Ownership”, manuscript, University of
Chicago.

REY, P. AND TIROLE, J. (1986), "The Logic of Vertical Restraints", American Economic
Review, 76, 921-939.

ROGERSON, W.P. (1985): "The First-Order Approach to Principal-Agent Problems”,
FEconometrica, 53, 6, 1357-1368.

SAXENIAN, A. (1994): ” Regional advantage: Culture and competition in Silicon Valley and
Route 128”7, Harvard University Press, Cambridge, MA.

SIEBERT, R. AND GUGLER, K. (2004): ”Market Power versus Efficiency Effects of Mergers

and Research Joint Ventures: Evidence from the Semiconductor Industry”, NBER Working
Paper 10323, http://www.nber.org/papers/w10323, Cambridge.

SOBEL, J. (2002): ”Can we trust social capital?" Journal of Economic Literature, 40,
139-154.



138 Bibliography

[75] SPAGNOLO, G. (1999a): ”On Interdependent Supergames: Multimarket Contact, Concav-
ity, and Collusion,” Journal of Economic Theory, 89, 127-139.

[76] SPAGNOLO, G. (1999b): ”Social Relations and Cooperation in Organizations,” Journal of

Economic Behavior and Organization, 38, 1-25.

[77] SPAGNOLO, G. (2000): Norme Sociali, Incentivi ed Efficienza Organizzativa: una Analisi
del Profit-Sharing, Bologna: CLUEB.

[78] SPAGNOLO, G. (2002): ”Globalization and Cooperative Relations,” C.E.P.R. Discussion
Paper No. 3522

[79] TELSER, L., (1981): ”A Theory of Self-Enforcing Agreements,” Journal of Business, LIII,
27-44.

[80] TIROLE, J. (2005), "Lecture notes on Corporate Finance", Université Toulouse 1.

[81] VEGA-REDONDO, F. (2003): "Building Up Social Capital in a Changing World," mimeo,
University of Alicante.

[82] WiLLIAMSON, O. E. (1996): The Mechanisms of Governance, Oxford University Press,
New York, NY.



Ehrenwortliche Erklirung

Hiermit erklére ich ehrenwortlich, dass ich die Arbeit selbsténdig angefertigt und die benutzten

Hilfsmittel vollstindig und deutlich angegeben habe.

Steffen Lippert

139



KONTAKT

AKTUELLE TATIGKEIT

AUSBILDUNG
2000 —2005
2000

1998 — 2000
1997 — 1998
1996 — 1997
1994 — 1996
1991 — 1994
1991
BERUFSERFAHRUNG
1998 — 2000
1995 - 2000
1998

1996 und 1998
1996

1994

1991 — 1994

Curriculum Vitae

Steffen Lippert

The Research Institute for Industrial Economics
Box 55665

SE-102 15 Stockholm

Schweden

+46 8 665 4530 (Tel)

+46 8 665 4599 (Fax)

email: steffen.lippert@web.de

Postdoctoral Research Fellow
The Research Institute for Industrial Economics
Stockholm, Schweden

Dissertation, Universitat Mannheim umiversité Toulouse 1,
M.P.S.E. in gemeinsamer Betreuung durch Profeseard<
Stahl, Ph.D., und Professor Dr. Patrick Rey

Diplom in Volkswirtschaftslehre
Diplomarbeit:*Korruption, Schutz von Eigentumsreehtund
Armut in Entwicklungslandern*®

Studium der Volkswirtschaftslehre, @néitdit Mannheim
Vertiefungsfacher: Angewandte Mikro6konomik,
Entwicklungs6konomie, Okonometrie und Logistik

Studium der Volkswirtschaftslehre, @néity of California,
Berkeley
Gaststudent im Ph.D. Programm

Studium der Volkswirtschaftslehre, @nsitdt Mannheim
Studium der Betriebswirtschaftslebir@yersitéat Mannheim
Ausbildung zum Bankkaufmann, Dres@&aek AG, Wittenberg
Abitur, Philipp-Melanchthon-Gymnasium, Wittend

Wissenschatftliche Hilfskraft, Lehrstiiin Angewandte
Mikrodkonomk, Professor Konrad Stahl, Ph.D., Unéigit
Mannheim

Wissenschatftliche Hilfskraft, Lehrstfiinl Mikrookonomie,
Professor Dr. Klaus Conrad, Universitat Mannheim

Reader fur Kurs ,Economic Systems and TrammsEconomics®,
University of California, Berkeley

Tutor fur Schulmathematik, Univetdilannheim
Praktikum Stadtplanungsamt Freiburg
Praktikum Dresdner Bank AG Wittenberg

Ausbildung zum Bankkaufmann, Dres@&aek AG, Wittenberg



